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tis the Jordan policy to 
build better cars, rather 
than more cars each year, 
allowing the dealer to make 
money—and giving the buyer 
something more than just 
another automobile. 


he Jordan dealer has an 
opportunity to build a per- 
manent business on a profit- 
able basis instead of merely 
acting as an outlet for an 
excessive factory production. 


JORDAN MOTOR CAR COMPANY, Inc., CLEVELAND, OHIO 
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Shock Absorber 
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Two Lc dels 
«i All Cars 


Volume Sales 
Big Profits 

Easily Stocked 
Quick Turnover 
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GSA Patented i the U. 8. A. 
and. For des Oh 


RICE is no longer a sales quality and durability. SEND 


resistance on shock absorb- for the INDIAN Dealer Pro- 
ers—for INDIANS have a low price, plus position on this fast selling, profitable 
demonstrable merits as well as guaranteed accessory that is adaptable to all cars. 


INDIAN MOTOCYCLE COMPANY, Springfield, Mass., U. S. A. 
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Easy and 





One pull of the rear trigger as shown 
above causes the ratchet sector to pivot, 
raising the saddle against the load, 
which you lift on the first stroke of the 
handle. To lower the load, merely pull 
the front lever and keep on pumping. 
When the saddle is free, it automatically 
drops to its lowest position. 


A worthy member of 
the WEAVER JACK 
family, which includes 
LO-WAY JACK 
HI-LIFT JACK 
TRUCK JACK 
AUTO TWIN JACK 
... a Jack for 
every need 







More 


information 
on the 








quick to operate 


NEW CURB JACK... 


. . . use this coupon today 


MOTOR AGE 


Curb Jack 







ae 


for quick service... 


Here’s a new jack—handy, light, quickly operated—just the jack you 
need for quick curb service, where you’ve little room and less time. An 
ideal jack to carry in your service car for roadside repairs—light enough 
to lift in and out easily, and ruggedly built for hard work. 


Highlights that will interest you 


Extremely quick and easy to operate 
—raising and lowering controlled 
from handle. 


Saddle immediately run up to load 
by pulling rear trigger, and load 
raised on first stroke of handle. 


Load lowered by pulling front trigger 
and continuing pumping of handle. 
When relieved of weight of load, 
saddle drops to lowest position. 


Minimum height, 4% inches— 
amply low to get under the axle 
with a flat balloon tire. 


Maximum height, 17 inches— 
amply high to raise the highest axle. 


Long, curved handle makes it easy 
to operate jack in spite of over- 
hanging bumpers, spare tires, etc. 


Requires little space for operation— 
specially valuable for curb service. 


Rear rests prevent slipping when 
raising or lowering car. 


No extension or other loose parts. 


Strong, yet light in construction—re- 
commended capacity, 2500 pounds. 





WEAVER MANUFACTURING CO., Springfield, Illinois, U. S. A. 


Weaver Canadian Company, 


Ltd., Chatham, Ontario, Canada 








WEAVER MANUFACTURING CO. 
Springfield, Illinois 


Sure! Send along the dope on the new 
Weaver Curb Jack. 





ADV. PICARD-SOHN, INC., N. Yo 
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THE PREST LUNE | 


REST-O-LITE distributors and service M 
stations are cashing in on the increased 

volume made possible by recent additions to 

the Prest-O-Lite line. 


This line now includes Standard and Rub- 
berib Automobile Storage Batteries; Light and 
Power Batteries for farms and estates; Radio 
“A” Storage Batteries; Automatic Radio Trikl- 
“A” Power Units, and Radio “B” Socket Power 
Units. 


This broadening of the line means that every 
family in America is a potential Prest-O-Lite 
customer. 


Dealers and service stations desiring to in- 
crease their sales will do well to write for our 
profit-making proposition. 


7) Cy. f2 
STORAGE BATTERY SALES CORPORATION = 
INDIANAPOLIS, IND. OAKLAND, CALIF. 
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oints the Way 





To 
GREATER PROFITS 
in Electrical Testing 
This SERVICE MANUAL gives 


vou complete information on the 
electrical systems of <all U. S. 
automobiles since 1923. Used in 
conjunction with the new B & R 
PRODUCTION LINE of test 
equipment, it opens 
up a greater and 
more profitable field 
for Automotive Elec- 
trical SERVICE. 





This is one unit of the 
new B & R production 
line— Test Bench 
Model TA. 

Write Burton & Rogers 
Mfg. Company, Boston, 
Mass., for full infor- 
mation. 
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‘The customer ought to 


know how 
CAREFULLY you buy 


People come to you for service rather than to the 
other fellow, because they have confidence in you. 


Thus public confidence is easily one of your pri- 
mary assets. When you increase this confidence, 
when you build in your customers’ minds a deeper 
respect for your judgment, you are increasing your 
capitalization as well as your turn-over. 


And here is one good way to do it: 


When you sell a man a piece of equipment, or a 
replacement part, tell him why you are selling him 
that particular make — why you selected that unit 
from the multitude you are asked to buy. 


With Vitalic radiator hose, for instance, tell him 
how this hose is impervious to oil, how boiling 
water fails to wilt it, how radiator compounds and 
anti-freeze mixtures (except kerosene) can not harm 
it. Show him the foot and inch markings, and tell 
him how that protects him from waste—from pay- 
ing for more hose than he needs. 


(- FX ys 5 ] £ vo 
r\) 


7 REG. U. 8. PAT. OFFICE 


RADIATOR HOSE 


For 24 years the Continental Rubber Works has been 
serenely busy and prosperous in making and selling Vitalic 
products, while the rubber industry at large has been 
rocked with fiscal convulsions. This, we think, speaks 
volumes for both Vitalic products and Vitalic selling methods. 
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“‘Tougher 


Elephant 
Than 


Hide’’ 





VITALIC Products are Sold EXCLUSIVELY Through the JOBBER 


Continental Rubber Works, Erie, P42: 


CHAS C. KERNER, 152 Chambers Street, New York, Exclusive Foreign Representative 
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STUDEBAKER’S 


| ERSKINE SIX 


(4-door sedan, jully equipped) 


victor in test of endurance 
and speed 





American Automobile Association 


certifies to record unequaled by any stock 
closed car priced below one thousand dollars 


Notwithstanding a heavy rain and high wind 
for three-fourths of the test, an Erskine Sedan, 
fully equipped, traveled on October 12-13 
1298.484 miles during twenty-four hours. This 
means an average time of 54.103 miles per hour. 


No stops were made except for oil 
and fuel and to change three spark 
plugs. These stops are included in 
the time. Immediately following the 
completion of the test the sedan 
went five miles at an average of al- 
most 62 miles per hour—think of it! 


This striking record was made 
under the sanction and observation 
of the American Automobile Asso- 
ciation. After the test, the car was 
torn down by the technical com- 
mittee and certified as a stock car 
in every respect. 


A Car jor Every Market 


With a small car of such proved 
superiority as the Erskine Six, with 
The Dictator (holder of 11 records 


in its class), with The Commander 
(holder of 15 world records), and 
The President (the final word in a 
car for the man whose word is 
final), Studebaker dealers have acar 
of marked merit for every market. 


The trend of today’s buyer is to 
cars of proved superiority built bya 
manufacturer of established charac- 
ter. [here are Studebaker-built cars 
ranging from $895 to $2250... 
cars which are proved and approved, 
not by claims but by actual tests. 
The valuable Studebaker-Erskine 
franchise may be open in your terri- 
tory—or it maybe subject tochange. 
Write or wire TODAY to Depart- 
ment 51, The Studebaker Corpora- 
tion of America, South Bend, Ind. 


STUDEBAKER. 


ERSKINE SIX 


THE GREAT INDEPENDENT 
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It doesn’t take an engineer to get tires on straight 


when you use 


Budd-Michelin 
Wheels 


OU tighten demountable rims by hand. You 
true them up by guesswork. If you get the 
rims on straight and even—that’s luck. If you 











don’t, it’s bad luck—wobbly running that wears 
out your tires quickly. 


None of that with Budd-Michelins! For their rims 
are riveted to the discs. They are perfectly aligned 
by precision machinery—and fastened into place to 
stay that way. Sono matter how quickly you change 
wheels, you know that the tire is in line to run 
straight—and straight running tires last longer. 


So tire economy is another point to add to beauty, 
convenience, strength and safety—all reasons that 
incline the buyer towards a car that rides on Budd- 
Michelins. 





BUDD 4 


WHEEL COMPANY ... Detroit 


Budd Service Stations in all principal cities—parts and service for wheels of every type. 


To put on a Budd- 
Michelin Wheel, set 
brakes and place 
wheel in position 
before the mount- 
ing studs. 












Slip pilot bar 
throughtop 
mounting hole and 
over top mounting 
stud. Lift up and 
wheel slides into 
place. 


Put on cap nuts 

} and tighten with 
socket wrench— 
that’s all there is 
to changing a Budd- 

Michelin! 
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JHEN the higher priced 
product outsells the 





cheaper — there is not much 


more to be said. 


Ball Bearings outsell other anti- 


friction types two to one. 


THE NEW DEPARTURE MANUFACTURING CO. 
Bristol, Connecticut 


Detroit San Francisco Chicago 


Quality 
Ball Bearing 
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Ap English Crossley 
for H. R. H. the Prince of Wales 


Equipped with Timken Bearings 


An English Lanchester 
for H. R. the Duke of York 
Equipped with Timken Bearings 
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232 Exhibitors at Ninth A.E. A. Show 


Rockelman Made 
Ford Sales Head 


With Firm More Than 20 
Years; is Less Than 40; 
Was Rail Chief 


SUCCEEDS W. A. RYAN 


DETROIT, Nov. 9—F. L. Rockelman, 
vice-president and general manager of 
Ford’s Detroit, Toledo & Ironton rail- 
road, for the past six years, has been 
named general sales manager of the 
Ford Motor Co., succeeding W. A. Ryan, 
resigned. 

The new Ford sales manager, who is 
one of the youngest executives in the 
Ford organization, is less than 40 years 
of age and has been connected with the 
Ford interests in one capacity or an- 
other for more than 20 years. Mr. 
Rockelman was successively branch 
manager at Seattle, Buffalo and Indian- 
apolis, leaving the latter city in 1921 
to take charge of the railroad. 

As head of the Ford railroad enter- 
prises, Mr. Rockelman made an out- 
standing success of his work. When 
Ford took the railroad over it was op- 
erating at a big loss and in railroading 
circles was considered a failure. But 
the application of the Ford system of 
doing things soon brought it out of the 
red and established it as one of the most 
efficiently operated and profitable roads 
in the country. Mr. Ryan says he in- 
tends to take a much needed rest. 








Pierce-Arrow to Announce 
A Moderately Priced Line 


BUFFALO, N. Y., Nov. 7—The 
Pierce-Arrow Motor Car Co. is plan- 
ning to introduce soon a new line of 
moderately-priced cars, according to 
Statements made today by persons who 
are familiar with the company’s affairs. 

It is known that the company has 
called a convention of its distributors 
and dealers, and the assumption is that 


the new cars will be exhibited to them 
at that time. 





Frank Miller and 
the Diamond Ring 





OU see Franklin A. Miller 

in the above photograph 
(and a darn good likeness it is, 
too). You can’t see the Dia- 
mond Ring, but we predict 
that you will hear from it, now 
that Frank has joined up with 
it. 

In other words, Franklin A. 
(Piston Ring) Miller has re- 
signed as vice-president of the 
Gill Mfg. Co. to become vice- 
president and general manager 
of the Diamond Piston Ring 
Co., Baltimore, formerly the 
Warwood Tool Co. He has ac- 
quired a substantial interest in 
the company. May you con- 
tinue your annual performance 
of running rings around your 
previous year’s performance! 

That’s how Moror Ace feels 
about you, Frank. 











Watson Sales Show Gain 


PHILADELPHIA, Nov. 8 — John 
Warren Watson Co. reports an increase 
in September sales of 95 to 100 per 
cent following the introduction of its 
new Type AA stabilator about Sept. 10. 





For pictures of the new Ford 
road test cars, turn to page 21 











Chicago Coliseum 


Bright With Color. 


Decorations Unexcelled ; Many 
New Devices Are Shown; 
Attendance Big 


A. C. STORZ, PRESIDENT 


By C. Edward Packer . 
CHICAGO, Nov. 7—Amid colorful 
surroundings the twelfth annual con- 
vention and ninth exposition of the 
Automotive Equipment Association 
opened at the Coliseum here today with 
a large attendance. 

Conspicuous in the exhibits were the 
number of demonstrations made to show 
how things worked instead of merely 
asking visitors to take it for granted 
that they would work. 

Harmoniously colorful were all the 
exhibits. Blue partitions and _ back- 
grounds together with yellow posts sur- 
mounted by gold balls separated one 
exhibit from another. In the exhibits 
great care had been exercised to make 
each article stand out to best advan- 
tage, tapestry, display cases and special 
illumination being utilized to accom- 
plish this. 

Among the exhibits are found every 
essential accessory, replacement part or 
service equipment, this impressive ar- 
ray being shown by a total of 232 ex- 
hibitors. 

Hold Annual Election 

Results of the annual election of offi- 

cers held on the first day of the con- 





_vention follow: Arthur C. Storz, pres- 


ident of Storz-Western Auto Supply 
Co., Omaha, president; Walter C. 
Hecker, vice-president Curtis Pneumat- 
ic Machinery Co., St. Louis, vice-presi- 
dent; eleven directors were elected as 
follows: George L. Brunner, Utica, 
N. Y.; A. G. Underwood, Brooklyn; E. 
T. Satchell, Allentown, Pa.; N. H. Boyn- 
ton, Cleveland; Elliot Chaney, San 
Antonio, Texas; W. F. Beckley, Detroit; 
C. C. Secrist, Chicago; G. H. Niekamp, 
St. Louis; C. L. Carper, Lincoln; E. L. 
Foos, Los Angeles and L. M. White, 
Vancouver, B. C. 

(Turn to page 26, please) 
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Motor Caravan 
is Selling Help 


Towell-Cadillac Co. Operates 
Second; Factory Men 
Assist 


COLUMBUS, OHIO, Nov. 5—The 
Columbus branch of the Towell- 
Cadillac Co., central and southeastern 
Ohio distributor for the Cadillac and 
LaSalle lines, started Oct. 12 with a 
motor caravan which visited the 
larger county seats in the territory. 
The caravan was composed of nine 
models of both lines, under the charge 
of T. J. Shaw. Stops of one day were 
made at the showrooms of the dealers 
in the territory and where the show 
rooms were not large enough to accom- 
modate the line, additional space was 
leased. 

Several representatives from the 
Cadillac factory accompanied the cara- 
van, which was announced by sending 
out thousands of letters and by liberal 
newspaper advertising. 

Stops were made at Delaware, Mt. 
Vernon, Coshocton, Newark, Zanesville, 
Lancaster, Athens, Marietta, Parkers- 
burg, W. Va., Chillicothe and Circle- 
ville. Some informal stops were made 
along the route. 

This is the second caravan operated 
by the company. 





Lindy Retained by Daniel 
Guggenheim Aeronautical 


NEW YORK, Nov. 8—Col. Charles 
A. Lindbergh has been retained in a 
consulting capacity by the Daniel 
Guggenheim Fund for the Promotion 
of Aeronautics, it was announced this 
week by H. F. Guggenheim, president. 
In a statement accompanying the an- 
nouncement Mr. Guggenheim said that 
Colonel Lindbergh for the present at 
least has determined that he will not 
identify himself with any commercial 
undertaking. 

Under the arrangement Colonel 
Lindbergh will be free to engage in 
any activities which in his judgment 
will promote the cause of aviation. He 
will become a member and trustee of 
the fund. 


Martin Vichek Sales Head 

CLEVELAND, Nov. 9—A. L. Martin 
has been appointed general sales man- 
ager of the Vlichek Tool Co., manu- 
facturer of automotive tools and spe- 
cialties. Mr. Martin was formerly sales 
manager of General Tire & Rubber Co. 
The company is planning national dis- 
tribution of its product. Twelve of the 











| No. 1. The funny story 

















20,000 a Year, or Salesmanship 

Made Easy,” is the title of 
this series. Lesson Number I 
represents a method of approach 
recommended highly by the “Star” 
salesmen, who make the “Big 
Money.” 

Lesson Number 2 will be en- 
titled, “I’m Working My Way 
Through College, Sir,” showing 
an appeal that has made thou- 
sands for hundréds. 











14 sales zones in which the company 
has divided the country are now in 
operation. 


One Lungers Are 
Wanted in Texas 


FORT WORTH, TEXAS, Nov. 10— 
An out-of-date auto parade will be held 
by Fort Worth dealers Thanksgiving 
week. First will come the oldest car 
still in service of each make, followed 
by the newest model. Dealers are 
scouring the state for old types. A cup 
will be awarded to the oldest car and to 
the oldest costume worn by a driver. 
Linen dusters and goggles of a score of 
years ago are being dug out of garrets 
and from old garages. 

The object of the parade is to demon- 
strate the advance of motor cars in the 
last 20 years. Autos were few in Texas 
in 1907 and difficulty is expected to be 
encountered in resurrecting the models 
of that year. 

The parade will be held over the city 
streets and around an abandoned loop 
that was popular with the pioneers. 





A GOOD sales manager always 
judges in advance the demands 
of the public and stocks cars to 
meet said demands exactly. 
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2000 Judges in 
Ohio Too Many 


Motorists Fight Bill; 
Win; if Not it Will 
Be “Fine” 

COLUMBUS, OHIO, Nov. 7—Auto- 
mobile dealers as well as owners in 
Ohio are aroused over the referendum, 
which will be voted on at the November 
election, seeking to incorporate into the 
laws of Ohio the Marshall Bill, estab- 
lishing about 2000 so called Justice of 
the Peace Courts in Ohio. 

The bill was passed at the last ses- 
sion of the Ohio General Assembly to 
take the place of the former justice of 
the peace courts, which were swept 
away by a decision of the U. S. Supreme 
Court. 

The Ohio Automobile Association, 
containing 165,000 members and with 
which are affiliated 90 automobile clubs 
in QOhio is fighting the bill on the 
grounds that 90 per cent of the fines 
and costs collected by justices are from 
alleged violation of traffic laws. 

The same position is taken by the 
Ohio Council, National Automobile 
Dealers Association which has lined up 
about 3500 dealers in Ohio against the 
measure. Supporters of the bill are 
trying to make a wet and dry issue of 
the bill, claiming that the Marshal! 
bills sets up courts through which the 
national and state prohibition law can 
be effectively administered. 


May 





QO. L. Arnold Leaves Ford, 
Is GMC Truck Vice-Pres. 


DETROIT, Nov. 9—O. L. Arnold has 
been appointed vice-president of the 
General Motors Truck Co., a subsidiary 
of the Yellow Truck & Coach Manv- 
facturing Co., it was announced by Pres. 
Paul W. Seiler. Mr. Arnold will have 
charge of the sales aetivities of this 
division. 

In taking up his new duties Mr. 
Arnold is retiring from the Ford Motor 
Co. with which he has been associated 
for the past 17 years. 





H. A. Ecker Forms Company 


SYRACUSE, Nov. 5—Ecker Manv- 
facturing Co. has been formed here by 
Herman A. Ecker for the manufacture 
of shop and garage equipment. Mr. 
Ecker formerly was with Garage 
Equipment Mfg. Co. Production for 
the present is on service jacks, wreck- 
ing cranes, trussels, floor lamps, space! 
bars, towing devices, oil racks and 
ambulances. Additional items will be 
added. 
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The Way It’s Done by the Factory 


Here's the neat and attractive window of the Gibson Co., Indianapolis, which was dressed by AC Spark Plug Com- 


pany advertising truck men. 
and Canada. 


The AC Company maintains a fleet of 10 advertising trucks that covers the United States 
These trucks have regularly scheduled routes and it is the job of the men who operate them to furnish 


the dealers with attractive display material for their stores, trim the windows and put up signs, posters and inside 


displays to connect up with AC national advertising. 


The truck men also supply dealers with folders and other liter- 


ature for direct mail advertising and distribution to the public 





Wilmer of Dodge Expects 
1928 to Break Records 


NEW YORK, Nov. 7—E. G. Wilmer, 
president of Dodge Brothers, Ince., re- 
turning last week from Europe, said 
that his company had been undergoing 
extensive transition which had _ been 
effected without shutting down the 
factory. He added: 

“We have been getting our dealers 
into position to offer their customers 
a complete line of fours and sixes in 
passenger cars and trucks. We soon 
will be ready for full speed ahead in 
production of a wide range of cars and 
trucks designed to meet the highest 
modern standard of the automotive in- 
dustry. We fully expect that 1928 will 
be the biggest year in our industry.” 


F, L. McNulty Promoted 
BOSTON, Nov. 7—H. G. Fitch, New 
England brarch manager of Willys- 
Overland, announces the appointment 








A GOOD sales manager can 
have his cars prominent in all 
parades and conventions, yet 
never display a car that appears 
to have been used. 

















today of F. L. McNulty as retail sales 
manager of the Willys-Overland Boston 
retail store at 533 Commonwealth Ave. 
Mr. McNulty takes over the manage- 
ment immediately. He is widely known 
in this territory, having been in the 
retail automotive business for several 
years. 


G. H. Townsend Takes 
Moto Meter Management 
NEW YORK, Nov. 5—G. H. Town- 
send, president of the Moto Meter Co., 
Inc., has taken over the duties of gen- 
eral manager. J. J. Tobias has been 
appointed car equipment sales man- 
ager with sales headquarters in the 

General Motors Bldg., Detroit. 


Cord Succeeds Graham 

AUBURN, IND., Nov. 9—E. L. Cord, 
president of Auburn Automobile Co., 
has succeeded J. B. Graham as chair- 
man of the board of Lycoming Mfg. 
Co., controlling interest in which was 
recently bought by Auburn. It is 
planned to double engine production. 


David Williams 
NEW YORK, Nov. 8—David Wil- 
liams, former publisher of The Iron 
Age and other technical magazines, 
died this week at his summer home at 
Lake George. He was 86 years old. 








Jennings Quits Dodge 
Line; Takes on Paige 

NEW YORK, Nov. 5—C. H. Jennings. 
Inc., one of New York’s largest auto- 
mobile retail organizations associated 
with Dodge Bros. continuously since 
1914, announces that henceforth it will 
serve exclusively as a Paige dealer. 

Since organization in 1924 Jennings 
Co. grew to include a force of more 
than 650 persons operating 38 sales- 
rooms and service stations with sales 
volume last year of $10,000,000. 

Mr. Jennings’ connection with Paige 
brings to that company one of the 
strongest retail organizations in the 
industry and again brings him in close 
contact with the three Graham Bros. 


F. Stewart Scott 
SCRANTON, PA., Nov. 8—The death 
of F. Stewart Scott, general manager 
of the Charles B. Scott Co., automotive 
distributors, has been announced by the 
company. 





A GOOD parts man can make 
an adjustment on a tire, that has 
been run under-inflated, that will 
satisfy both the customer and 
the tire company. 
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$9,000 Value in 
Prizes for Golfers 


Final Playoff of N. Y. Dealers; 
Bastian Wins; Gaillard 
Also Shines 


NEW YORK, Nov. 5—More than 252 
members and friends of the Automo- 
bile Merchants Association of New 
York, Ine., gathered for the final golf 
tournament of the season, held at the 
Winged Foot Golf Club Oct. 25. 

Prizes aggregating over $9,000 in 
value were awarded by Charles H. 
Larson, chairman of the golf commit- 
tee, assisted by Fred J. Ryan, C. H. 
Jennings and William L. Colt. 

The President’s cup, donated by A. 
C. Southworth, was won by Jack 
Bastian, who had the lowest net aggre- 
gate score for the nine hole qualifying 
round for the seven of the 1927 tourna- 
ments held by the association. G. C. 
Gaillard won a leg on the Lee J. East- 
man Cup, to be kept for one year, for 
having the lowest net aggregate score 
in the nine-hole qualifying round in 
five tournaments out of the seven. 

There were numerous other awards. 


Hub Chev Dealers Get 


Big Flock of Plaques 

BOSTON, Nov. 5—At a meeting of 

New England Chevrolet dealers, nearly 

every dealer in the Boston zone won the 

award of a plaque for having attained 
his quota of sales during the fall. 











He Sells Oaklands 


Distinction of being the only 


Chinese automobile salesman—not 
salesman of Chinese automobiles—in 
the United States is claimed by Henry 
W. Ip, a member of the sales force of 
the Germantown Oakland Co., Phila- 
delphia. We wonder what Mr. Lung 
On, of John Day, Ore., would say to 
that. (See August Il issue of Motor 
AGE) for further information 





There was a big dinner at the Hotel 
Statler during which the men who suc- 
ceeded in winning membership in the 
“72-car Club” were introduced. 





Motor Age 


Chrysler’s Service 
School to Re-open 





Plant Institute Instructs In 
All Branches; Starts 
Second Year 
DETROIT, Nov. 8—The Chrysler 


Sales Corp. has notified its dealer or- 
ganization that the Chrysler service 
school is about to re-open its classes at 
the factory in Detroit. The school is 
beginning its second year of activity. 
The course is designed for Chrysler 
service managers, shop superintendents 
and service field men, and is available 
to distributors and dealers. 

Every branch of service station 
operation is offered in the school. It 
includes such subjects as accounting, 
stock keeping, shop equipment, trouble 
diagnosis and correction, standardized 
maintenance and all technical and 
mechanical phases of Chrysler products. 

Members of Chrysler’s engineering 
service staff give lectures from time 
to time in the classes, supplemented 
by actual demonstrations, illustrations 
and screen pictures. 





Malcolm Campbell of 
London Takes Auburn 


AUBURN, IND., Nov. 7—Malcolm 
Campbell, well known British racing 
driver, has been appointed London 
representative of the Auburn Automo- 
bile Co. 








+—+—4- 


A 


Northwestern League. 


laughs. 


hits his stride. 








and he was out—with an injury that terminated his baseball career. 
Slim” Smith by a sports writer because whether victor or vanquished the placid expression on his face never 
changed. But he stepped to the plate again, this time in the automobile servicing league—and slammed 
out a homer. “Sad Slim” will talk to you about it in the Nov. 17 issue of MoTor AGE. 


the city to earn big jack as an automobile mechanic. 
mechanics are exposed, with a humorous touch, in an article in next week’s number entitled “The Lament 


of a Boss Anent Mechanics Who Don’t Belong.” You will easily recognize the types and get a few good 


Sad Slim Hit a Homer 


FEW years ago the Detroit Tigers got their claws on one W. W. Smith, a six-footer who flung 
a baseball with much skill and speed. So to season him they farmed him out to a team in the 
He started out like a wizard but Old Man Fate got three strikes on him 
Meanwhile he had been dubbed “Sad 


+ + + + 


F you have anything to do with a service shop you have doubtless met the type of individual who, being 
good at fixing the plow and the harrow, shook the soil of the old farm from: his heels and set out for 
This and other prevalent types of “black sheep” 


+ + + 4 


T has come to be an accepted fact that the proof of the pudding is in the eating. This could hardly be 
true in the matter of servicing batteries, so we have taken the liberty in next week’s Motor AGE of 
saying that “The Proof of the Pudding is in the Testing.” Put your spectacles on it before Old Man Boreas 


+—-+-+- 
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Champion’s Death 
Blow to Associates 


Many Pay Tribute; Second of 
Flint’s Leaders to Die 
in Year 


FLINT, MICH., Nov. 9—News of 
Albert Champion’s death weighs heav- 
ily on this city which in the space of a 
year has lost two of its outstanding 
industrial leaders. The other was 
Harry H. Bassett, president of the 
Buick Motor Co. who also died in Paris 
while abroad with a party of General 
Motors executives. 

The Flint Daily Journal, in a 
lengthy editorial tribute to Mr. Cham- 
pion, concludes with the following para- 
graph which is indicative of the esteem 
in which he was held by his fellow 
citizens: 

“Flint and automobile circles gen- 
erally could ill afford to lose so out- 
standing a leader as Albert Champion, 
but the foundations of the great in- 
dustry which will always remain a 
monument to his genius and foresight 
have been so firmly established that 
even the death of the founder cannot 
shake them. Champion lived to see his 
plans for business organization grandly 
realized, to see the city in which he 
had determined to make his fortune 
emerge as one of the industrial cen- 
ters of the world. And he died in the 
harness, active, vigorous, without de- 
parting from his stern self-imposed 
regimen of work, which was as he 
would have wished.” 


Associates Pay Homage 


B. W. de Guichard, vice-president 
and general manager of the AC Spark 
Plug Co. and associated with Mr. 
Champion for more than 25 years, paid 
this tribute to his close friend and as- 
sociate: “Mr. Champion’s energy was 
unbounded, unlimited. He was never 
Satisfied to rest on his laurels or ac- 
cept things as they were. He was al- 
ways working for greater things. Few 
persons knew that the organization 
under the direct leadership of Mr. 
Champion had a staff of research and 
development engineers without a su- 
perior in the entire industry, and that 
these engineers worked on the problems 
of the industry as a whole. 

“Mr. Champion, the directing genius, 
was responsible for many advance- 
ments brought by this organization, ad- 
vancements that have had much to do 
with the progress of the industry. 

. “We will miss Mr. Champion. The 
industry and his friends were shocked 
at his death and will miss him. His 
death is a tremendous loss. 

(Turn to page 17, please) 








By Sam U. L. Sparks 


HEY’S one thing you can say about a lotta ignorant people, namely, they 
have open minds. 

Most everywhere you go now-days you see bargain sales on 30 x 3, 
tires. Must be some truth in the rumor that Ford is coming out with a 
new car. I see where he has appointed his-self a new general sales man- 
ager and no doubt he is going to make something for him to sell. 





<< 
—- 


That reminds me of the guy which ast me what kind of a colyum is this? 
I says “a news colyum.” “Do you know what news is?” he wanted to know. 
Sure, says I, news is “fresh” information. 
K *K 6 K 


“How come,” I was ast the other day, “that when they are talking about 
the mayor of New York they always call him Jimmy?” 

Well, says I, when you are talking about Walker, they’s still a lotta people 
which might think of Johnny if you didn’t say Jimmy. 


*% * * * 











ee ot 


I know some sales managers which they keep a scrap book. And when a 
guy goes down they don’t count fourteen over him. 
The guy which loses his head sometimes has a hard time finding it. 
*k * a x 
They was a time when if you drank too much likker you reached a sad stage. 
Today you reach the same stage without it. 


. 
* 


I been ast what is a good business for a deaf and dumb man? My answer 
is that he had ought to be a good sign maker. 

Now, maybe you get what I mean about “fresh” information. 

aS ws * * 

Ain’t it remarkable how when some of them air men and air ladies when 
they see nothing but Atlantic Ocean under them they get oil or fuel line trouble? 
I know some salesmen which have the same trouble. They start out to make 
what you might call new record flights in sales and when they come back 
they always have a alibi about something wrong with the machine when as the 
matter of fact it was only a little rough sale-ing which made them seasick and 
they took a nose dive. 

















ais 
RL 1 
Maybe one reason why them eight-gallon hats never been very popular in 


the east is because you can’t find many people with brains big enough to fill 
them. 





** ** * ** 


No doubt a lotta them guys which is “as tough as nails” gets that 
way from eating in chain restaurants. 
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Say He Put the 
Snide in Snyder 


‘Always Ready” Battery Dope 
Called Fraud by Federal 
Trade Commission 





WASHINGTON, Nov. 9—Frank P. 
Snyder of Williamsport, Pa., manufac- 
turer of a battery solution, known as 
“Always Ready,” has been enjoined 
from further business by the Federal 
Trade Commission on grounds that his 
product is worthless and a fraud on the 
automobile and battery using public. 

His advertisements purported to ad- 
vertise the solution which would charge 
a battery from 20 to 40 minutes and do 
it better than the “old-time methods 
employed by garage, service and bat- 
tery stations.” 

Following are some of the claims 
made for the solution, which the com- 
mission declared to be untrue: “The 
Modern battery fluid. New life for your 
old battery. No more long charging on 
line. Amazes automotive America. 
Charges batteries while you wait. Fre- 
quently will charge a battery before 
you can actually get it back into the car 
and wired up, etc.” 





Cincinnati Sales Show 
Slump in New and Used 

CINCINNATI, Nov. 5—Motor car 
registrations for October, insofar as 
new cars are concerned, showed a de- 
“cided slump as compared with the same 
month a year ago while used car sales 
showed an increase of 51. New car 
registrations for the month just closed 
were 1143 compared with 1343 in 
October, 1926, a decrease of 200. Used 
car registrations for last month were 
3739 compared with 3688 a year ago, 
an increase this year of 51 cars. 

In spite of the increase in the sale 
of used cars, as shown by the regis- 
tration figures, condtions in that end 
of the business are regarded as bad. 
As a matter of fact, a great percentage 
of the total sales last month were made 
by exclusive used car dealers, com- 
monly referred to as “gyps,” and rep- 
resent automobiles driven into Cin- 
cinnati from Indianapolis, Detroit, 
Chicago and other cities, to a large 
extent, 

Used ear sales by legitimate dealers, 
all members of the Cincinnati Auto- 
mobile Dealers’ Association, were dis- 
appointing. 


To Abandon 14 Miles 
HARTFORD, CONN., Nov. 8—The 


town of New Fairfield, by a vote of 106. 


ta 10, has decided to abandon 14 miles 


TOAFFIC DIVISION 
MANSLAUGHTER 
SQUAD 


Motor Age 





Bringing Home the Homicides 


OFFICERS of Cleveland’s unique Automobile Homicide Squad are shown 
leaving in their Chevrolet for the scene of an accident carrying their camera 


and portable typewriter to secure evidence on the Spot. 


Cleveland officials 


credit this squad, said to be the only one of its kind in the United States, with 


materially reducing the number of traffic mishaps in that city. 


The Chevrolet 


is part of their official equipment 





of highway lying in or passing through 
the base of a large reservoir of the Con- 
necticut Light & Power Co. This area 
will be flooded and will be known as 
Lake Danbury. The _ selectmen are 
authorized to enter into a contract with 
the power company for the relocation 
of necessary highways. 


G. M. Export Sales Gain 
Half, J. D. Mooney States 


NEW YORK, Nov. 9—J. D. Mooney, 


president General Motors Export Corp., _ 


who has just returned from an Euro- 
pean trip, says the company’s export 
sales this year will gain 50 per cent. 








L jieniiittiadin 


‘Plan 250- Mile Srecdwny With 
Minimum Speed Limit of 40 mph 

















ONSTRUCTION of a wide, com- 
paratively straight, high-speed 
motorway, connecting Los Angeles and 
San Francisco ts to be presented to the 
voters of California at the next gen- 
eral election by the California State 
Automobile Association and the West- 
side Highway Association, according to 
Senator Roy Fellom, member of the 
Roads and Highway Committee of the 
state senate, who is heading the pro- 
ject for both associations. 

The plan as devised by the engineers 
of the organizations above mentioned 
comprehends a paved highway, 70 feet 
wide, consisting of two thoroughfares, 
with a 10-foot parkway between, traf- 
fic to be limited to one direction on 
each of these channels. Complete sur- 
vey and study of the route between 
the two cities has been made by engi- 
neers of the California State Automo- 
bile Association. The line selected 
runs inland, down the west side of 
the San Joaquin Valley, through vir- 
tually undeveloped territory, where the 
distance between towns averages sev- 


enty-five miles for the entire route. 

Avoidance of towns was one of the 
main features in the selection of the 
route, which goes through a low pass 
in the Tehachapi Mountains, and is in 
a virtually straight line for more than 
250 miles, or over half the distance be- 
tween the two cities. All intersecting 
highways are to be underpassed, and 
there will be only five entrances to the 
high-speed motorway between San 
Francisco and Los Angeles. 

There will be no speed limit, but no 
vehicle moving at less than 40 miles 
an hour will be allowed to use the high- 
way, and no truck traffic will be per- 
mitted, though express motor stages 
in limited number will be given the 
same privileges as on the present high- 
ways except that their top speed limit 
will be removed. 

On the route selected there are only 
three curves, and these are long and 
sweeping. Railroad crossings will be 
underpassed, the same as_ highways, 


and bridges will be as wide as, or wider 


than, the high-speed motorway. 
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Speed Output of 
Falcon Speedster 


Company Receives Many 
Orders for Knight En- 
gined Gray Ghost 





TOLEDO, Nov. 10—Demand for the 
new Faleon-Knight Gray Ghost speed- 
ster which made its initial appearance 
a short time ago as an addition to the 
Faleon line of Knight engined sixes, 
continues beyond the original expecta- 
tions of company officials, according to 
a statement made at the Falcon execu- 
tive offices this week in Detroit. 

Every effort is being put forth at the 
Faleon plant in Elyria, Ohio, to meet 
this demand and production has been 
stepped up far in excess of the original 
schedules to keep pace with the orders 
that have poured in to the sales depart- 
ment from all sections of the country. 

“Of course the success of the Falcon- 
Knight Six also may be traced directly 
to the unquestionable trend of motor 
car buyers toward those cars powered 
by the Knight sleeve-valve engine. The 
power, speed, stamina, smoothness and 
economy of the Knight sleeve-valve en- 
gine, together with its admitted longer 
life and freedom from the troubles so 
common in other types of power plants, 
has established for this engine a lead- 
ing position in the automobile field. 

“In the production of the Falcon- 
Knight Six we have placed on the 
American market for the first time a 
Knight engined car selling in the $1,000 
price class,” says John A. Nichols, Jr., 
president of the Falcon organization. 
“The response of the buying public in- 
dicates that we have struck a new and 
fertile sales field for this popular priced 
Knight powered car and the future out- 
look is conspicuously bright.” 


Ray F. Townsend Assists 
Head of Indiana Truck 


INDIANAPOLIS, Nov. 10—Ray F. 
Townsend has been appointed assistant 
to the president of Indiana Truck Corp. 
For the past several years Mr. Town- 
send has been connected with Federal 
Motor Truck Co., and prior to that with 
the Willys-Overland Co. 








“Rick” Service in St. Louis 
ST. LOUIS, MO., Nov. 9—Ricken- 
backer service and parts have been 
made available to Rickenbacker owners 
in St. Louis by the factory through the 
South End Auto and Repair Co., 2930 
California Ave., which has taken over 
the parts and service department 
formerly located at the factory branch. 











By Lewis C. Dibble 


IT is said one of the reasons the Fords picked a railroad man to direct the 
sales of the new car is that a railroad man is so used to saying “The train 
is late,” that he’ll only have to change one word in his vocabulary to answer 
dealers. Anyway the best of wishes go out to F. L. Rockelman. He made 
good as a branch manager. Then as a railroad man. Now that he is to get a 


chance to sell the new Ford he’s bound to emblazon his name in automotive 
history. 


IT may sound queer to say that H. H. Brooks is all up in the air over 

sales. At any rate it sounds all right when one continues the story and 
finds that Marmon’s sales manager is using an airplane to reach dealers in 26 
of the largest cities in 12 days. 


HE population of Canada was decreased by one person the other day 
Tt Gordon Lefebvre was enticed back to the United States to become 
vice-president in charge of production at Oakland-Pontiac. H. A. Brown, who 
has been comptroller of General Motors of Canada, is succeeding Mr. Lefebvre 
as vice-president and general manager of the Canadian company. 
sk rf % sf 
UR private corps of statisticians have divulged some startling figures 
regarding the 2969 Graham Brothers trucks which W. R. Heilman and 
his cohorts merchandised for Dodge Brothers during the two weeks ended 
October 22. If every one of the trucks should be driven 300 miles each week 
they would cover a grand total of 890,700 miles or approximately 356 times 
around the earth. To give one a clearer conception of this gigantic figure our 
statisticians have reduced them to more understandable terms which reveal that 
in other words they would have covered a grand total of 285,024,000 rods or 
1,567,632,000 yards or 4,702,896,000 feet or 56,434,752,000 inches. Should they 
have averaged 15 miles on the gallon of gasoline they would have accomplished 
this herculean task by burning the small sum of 467,040 pints of motor fuel, 
which, figured on Castoria’s schedule of 900 drops to the bottle, would have 
meant in the neighborhood of 1,681,344,000 drops of fuel. 


* 


HE latest person to “brake” into the automotive limelight in Detroit is 
J. R. Bartholomew. Mr. Bartholomew did such a red hot job as Eastern 
representative of the Westinghouse Air Brake Co. that his bosses have decreed 
he shall travel in more select company and have sent him to the motor capital 
as manager of manufacturer’s sales. Welcome to our city. 
*k ok 2k * 
LARENCE C. CARLTON is back at his desk at Motor Wheel in 
Lansing none the worse for his voyage across the Atlantic to London, 
where he attended the show. He says the business outlook in Europe is 
favorable though slightly obscured now and then by the bally old fogs 
in London. 
* * % * 
P. HALL made such a name for himself selling Westinghouse Union 
¢ Batteries that the Dole Valve Co. has enticed him to join their organiza- 
tion. He is the Detroit sales representative and has established offices in the 
Garfield building. 


ISTORY tells us that Jesse James rode a horse, carried guns, wore 
H an ugly mustachio and looked tough as the devil, but we know a 
Jesse James who doesn’t rate any such description. The Jesse James 
we know writes all the publicity for Cadillac-LaSalle. His right name 
is John William James, but somebody did him a terrible injustice when 
they dubbed him after the dean of all the bandits. John William 
incidentally has never made his home in Chicago, but is the scion of a 
pioneer Detroit family and looks the part. 

* + * * 
E read some very Noble poetry the other day about the New Illustrous 
Spiffidorius Chryslers. The author of the rhyme was none other than 
Cliff Knoble hisself, first assistant to Bill Mattimore. 
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California to Bar 


the Used Car Lot 


BERKELEY, CALIF., Nov. 9—The 
“ysed-car” lot is to be banned from 
California cities, if the merchants’ and 
civic associations can drive it out of 
town. For years, California has been 
encumbered with used-car dealers, that 
rent a vacant lot as near the business 
section as possible, stock it with second- 
hand cars of doubtful ability and sell 
them “as is” to all comers, sometimes 
using extravagant promises of perform- 
ance to dispose of their wares. Most 
of these dealers move from city to city; 
a few remain permanently. 

The West Berkeley Commercial As- 
sociation, representing more than 100 
industries outside the automobile busi- 
ness, has applied to City Attorney E. J. 
Sinclair to take steps to remove these 
dealers from the streets of Berkeley. 
The method to be followed by the ma- 
jority of the California cities in ridding 
themselves of these dealers will be to 
declare them “businesses,” thereby for- 
bidding them to locate on lots in indus- 
trial, residential or apartment-house 
zones. Since they cannot find open lots 
in the business sections, or if they do 
cannot afford to pay the rent for such 
lots, it is believed that they will be 
forced out of business. 











| Bottled Beer Boosts 
Biz, But Bulls Butt In 

WINONA, ONT., Nov. 10— 
A new stunt to boost service 
station sales by giving a free 
bottle of perfectly good beer 
with the purchase of every five 
gallons of gasoline had the 
desired result for Frank Orth, 
proprietor of a local gasoline 
station, but it got him into 
trouble. 

Orth defended himself warm- 
ly in the county police court 
against a charge of keeping 
liquor for sale. 

“I had liquor in my station, 
but not for sale,” he pleaded. 
“Believe it or not, that is my 
method of getting business.” 




















Texas Tire Men to Meet 

DALLAS, TEXAS, Nov. 9—The an- 
nual meeting of the Texas State Tire 
Dealers Association will be held here 
Dec. 14 and 15, Dan English, president, 
announces. It is expected that 500 tire 
dealers from Texas, several representa- 
tives of the National association and 
manufacturers of the North and East 
will attend. 
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Akron Tire Plants 
Change Ford Size 


CLEVELAND, Nov. 7—Akron tire 
makers face cataclysmic changes as a 
result of Ford Motor Co.’s decision in 
the last stages of development in the 
new cars, to increase the size of tires 
specified, it was learned here on the 
highest authority. 

Engineers from five Akron tire manu- 
facturers conferred in Detroit last 
week. Specifications then called for a 
29 by 4.40 balloon on the new ear, 
Orders came with the conference to 
revamp the molds for immediate pro- 
duction of 30 by 4.50 tires. Fifty 
pounds more weight per wheel is given 
as the cause. It will take at least two 
weeks to revamp the molds, it is under- 
stood. Nov. 21 is the date set to go 
ahead for production. 

A record-breaking production for 
Fords is predicted with the news 
brought back from the conference that 
the rate of 200 cars per day will be 
speeded up to 12,000 cars daily by 
June 1. 

Plans for announcing the new car 
are said to be well underway, but thus 
far no definite date has been set, ac- 
cording to men who claim to be in close 
touch with the Ford interests at the 
Detroit office. 








What’s Coming in Motordom 


SHOWS 


Automotive Equipment 
Coliseum, Chicago 

*Baltimore, 5th Regiment 
Jan. 21-28 


*Boston, Mechanics Bldg ....March 10-17 
Brooklyn, Brooklyn Motor Vehicle 
Dealers Association, 23rd Regiment 
ERPS TTP TCT Te Jan. 
Buffalo, 174th Armory 
Camden, N. J., Convention Hall, 
Jan. 
*Chicago National Automobile 
ber of Commerce, Coliseum, 
Jan. 28-Feb. 
HManteneae Jan. 


Association, 
Nov. 7-12 


bor eons se ss © 2 ae 


Armory, 


Cham- 


*Cincinnati, Music Hall 
*Cleveland, Public 
*Columbus, Auditorium 


21-28 
TTTT TT Jan. 14-21 


30-Feb. 4 


4 
15-21 
Auditorium..Jan. 21-28 

| 6-11 




































Deadwood, S. D., Auditorium....Feb. 20-25 
Denver, Auditorium ...... Feb. 27-March 3 
Des Moines, Coliseum ........... Feb. 20-25 
*Detroit, Convention Hall ....... Jan. 21-28 
Evansville, Ind., Coliseum..Feb. 26-March 3 
*Harrisburg, Pa., Emerson Branting- 
ham Bldg. Jan. 28-Feb. 4 
Hartford, Conn., State Armory..Feb. 18-25 


oeeneeveeeneneeeeeee 


Indianapolis, Auto Show Blidg...Feb. 13-18 
SGOT, BOR. oosceciscecesds Nov. 17-26 
*Kansas City, Mo., American Royal 
cha aia a a cal a a a a de ac Feb. 11-18 
SS ee ee April 9-13 
*Louisville, Ky.., Jefferson County 
re re Jan. 16-21 
*Milwaukee Auditorium ........ Jan. 14-21 
Minneapolis, Municipal Auditorium, 
Feb. 4-11 
*Montreal, Canada, Motordrome..Jan. 21-28 
Muskegon, Mich., Armory ...... Feb. 21-25 
National Standard Parts Association, 


Convention Hall, Cleveland..Nov. 14-18 
INOWOATK, ATIMOTY occccccccccccses Jan. 14-21 
*New York, National Automobile Cham- 

ber of Commerce, Grand Central 


Ree Jan. 7-14 
Omaha, Neb., Municipal Auditorium 
Feb. 20-25 








Coming Feature Issues of 
Chilton Class Journal 


Publications 


Jan. 1—National Shows Number— 
Automobile Trade Journal. 




















Jan. 5—National Shows Issue— 
Motor Age. 
Feb. 18—Statistical Issue—Auto- 
motive Industries. 
*Philadelphia, Commercial Museum, 
Jan, 14-21 
Pittsburgh, Pa., Motor Square Garden 
Jan. 21-28 
Providence, R. I., Cranston Street 
0 PCT eer Tere Feb. 11-18 
Rochester, N. Y., Edgerton Park, 
Jan. 23-28 
Salon, Automobile Salon, Ine., Hotel 
Drake, Chicago .......... Jan. 28-Feb. 4 
Salon, Automobile Salon, Ine., Hotel 
Biltmore, Los Angeles ...... Feb. 11-18 
Salon, Automobile Salon, Inec., Hotel 


Commodore, New York..Nov. 27-Dec. 3 


Salon, Automobile Salon, Inec., Palace 
Hotel, San Francisco..Feb. 25-March 3 


San Bernardino, Cal., National Orange 
i ry Feb. 


*San Francisco, Civic Auditorium, 
Jan. 28-Feb. 4 


*Scranton, Pa., 


16-26 


REGGE 2cccces Jan. 23-28 


Sheboygan, Wis., Eagles Auditorium, 
Feb. 6-12 
Sioux Falls, S. Dak., Coliseum..March 28-31 
Springfield, Ill., State Arsenal..March 7-10 
Springfield, Mass., Municipal Audito- 
ar eerey Feb. 27-March 3 
*St. Louis, City Market Bldg....Feb. 20-25 
Syracuse, State Armory ......... Feb. 6-11 
Trenton, N. J., State Armory....Feb. 18-25 
*Washington, D. C., Auditorium, 
Jan. 28-Feb. 4 
Wichita, Kans., Municipal Forum, 
Feb. 6-11 





* Will have special shop equipment exhibit. 


CONVENTIONS 


Automotive Equipment 
Coliseum, Chicago . 7-12 
Automotive Equipment Association, 
Grand Hotel, Mackinac Island 
June 10-16 
Michigan Automobile Trade Associa- 
tion, Annual Meeting, Hotel Stat- _ 
DG ME. ccc cudesuccenedeankau Jan. 20 
National Association of Finance Com- 


Association, 


panies, Congress Hotel, Chicago, . 
Nov. 14-1 
National Standard Parts Association, 


Hotel Hollenden, Cleveland. .Nov. 14-18 
National Tire Dealers’ Association, 
Brown Hotel, Louisville, Ky..Nov. 


15-1i 


N. A. D. A. 


Chicago, Jan. 31-Feb. 2—Annual, 
House. 

Chicago, Feb. 1—Banquet, Palmer House. 

New York, Jan. 9-10—Eastern District, 
Hotel Commodore. 


Palmer 


S. A. E. 


Detroit, Jan. 24-27—Annual Meeting. 
New York, Jan. 12—Annual Dinner. 
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November 10, 1927 


Champion’s Death 
Blow to Associates 


Mourned by Many; Second of 
Flint Leaders to Die 
In Year 





(Continued from page 13) 

E. T. Strong, president and general 
manager of the Buick Motor Co., whose 
factories adjoin those of the AC com- 
pany, said: “I am very shocked and 
grieved to hear of Albert Champion’s 
sudden death. He was without doubt 
one of Flint’s outstanding industrial 
leaders, and his passing away is a huge 
loss to the entire community. Mr. 
Champion was a most unusual man, 
with a vivid personality, of a keen in- 
ventive type of brain, and he was im- 
bued with marvelous energy. He used 
all of his native ability to the utmost, 
driving himself day and night in his 
successful endeavor to do a continually 
better job. We have lost one of our 
most valued business associates and 
friends.” 

Alfred P. Sloan, Jr., president of 
General Motors Corporation, paid the 
following tribute to Mr. Champion: 

“In my opinion Albert Champion was 
a most unusual man. 

“After moving to the United States 
from his native Paris, through sheer 
ability and the hardest kind of work, 
he developed into an important execu- 
tive of General Motors. 


Alfred P. Sloan’s Tribute 

“There is nobody in the organization 
more loyal or more intensely interested 
in welfare organization than was Mr. 
Champion. 

“The keynote of his success was that 
he was never satisfied with the product 
of the job he was then doing. His 
mind was always open to the necessity 
for constant improvement. 

“The business initiated by him in 
Flint had grown larger yearly through 
his industry. He added time after time 
new articles of manufacture which, 
through their merit, found a _ place 
among General Motors cars as well as 
many others. 

“Mr. Champion’s loss will be keenly 
felt, not only in the spark plug com- 
pany, but throughout the General Mo- 
tors organization as well as in the auto- 
motive industry at home and abroad.” 

C. Harold Wills said: “Mr. Cham- 
pion was one of the greatest assets in 
the industry and one of my most cher- 
ished friends. There is one consolation 
in that he has left as a monument a 
marvelous organization to ably carry on 
his work,” 





Motor AGE reports with pride that 
Mr. Champion was a studious reader of 
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bree) 
HE circulars were beautiful, in 

colors red and gold; They showed 
the car that Jim Jones had in ways to 
get it sold. But when the first and second 
batch had gone _ the 
postal way; Jim Jones 
had not a single time 
heard anybody say, 
That they were  in- 
terested; that they'd 
really like to see, The 
car he sold, so Jim 
gave thought, and wondered what could 
be, The matter with selling plan that 
looked so awful good; something was 
wrong it hadn't pulled the way a real ad 
should. The next one that Jim Jones 
got out, he guaranteed return, On every 
letter that he sent; he wanted much to 
learn, If ‘twas his selling letter or the 
printer’s mailing list, That didn’t do a 
job for him. “A few cents won't be miss- 
ed, In getting at the truth,” said Jones, 
“I smell a colored gent, A hidin’ in the 
woodpile; those letters that I sent, May 
ne’er have reached the prospects;” in 
about five days or more, The mailman, 
stag’ring as he walked, came _ reeling 
through the door, A bringing on his laden 
back, full half of all the mail; “Returned, 
addressee moved away” or, “dead as a 
door nail.” Be careful when you buy a list 
that those whose names appear, Thereon 
are living in the flesh or dead for many 
a year; That they aren’t moved from out 
of town or changed their maiden name; 
The novice can’t tell good from_ bad, 
all lists look much the same. It takes 
the time of 40 clerks to steer a mail list 
straight; And brings the advertiser coin, 
if it’s kept up-to-date. But the best thing 
for a dealer; whose bank account ain’t 
stout Enough to buy a perfect list, with 
dead ones all left out, Is to advertise 
in newspapers and use the tel-e-phone, 


Or if he wants a mailing list to make one 
of his own. 





A reliable mailing list is worth 
all you pay for it; an unreliable 
one is expensive regardless of 
how little you pay for it. 


(Business Doctor) 








this business paper. It was his habit 
weekly to take his copy from office to 
home and there give it a careful perusal. 
It was by a strange coincidence that 
on the day Mr. Champion died, MOTOR 
AGE carried a full page portrait of him 
and a special story which he had 
written. 





50 Hours 5000 
Miles; Cost Low 


Brooks, of Marmon, Calls Air 
Travel Practical for 
Busy Executive 


PHILADELPHIA, Nov. 5—That 
travel by air is not only practical but 
a definite aid to business and industry 
is shown in the 5000-mile airplane tour 
of the entire eastern and southern sec- 
tions of the country now being con- 
ducted by H. H. Brooks, general sales 
director of the Marmon Motor Car Co. 

Mr. Brooks at this time is traveling 
along the Atlantic seaboard and before 
the completion of his journey, which 
will require less than two weeks, will 
have visited 26 key cities and held con- 
ferences with Marmon distributors in 
each city and the dealers in their re- 
spective territories. The tour extends 
from Portland, Me., to Miami, Fla., 
and includes, in addition to the large 
eastern and middle-western cities, such 
points as Atlanta, Ga., Birmingham, 
Ala., Mobile, Ala., and New Orleans. 

The purpose of Mr. Brooks’ tour is 
to make official preliminary announce- 
ment of the 1928 expansion program of 
the Marmon company. 

By train, the present trip would re- 
quire nearly a month and would neces- 
sitate frequent traveling by night. 
Further, the time in each city would be 
reduced considerably with a consequent 
shortening of the time required for 
business purposes. Traveling by plane, 
just 50 hours of actual flying will be 
required to complete the entire trip 
and there will be ample time in each 
city for conferences and meetings. 





Lemmons, New Dallas 


Reo Head, Holds Meeting 
DALLAS, TEXAS, Nov. 10—J. H. 
Lemmons, formerly connected with 
Reo in Denver, Omaha, Atlanta, Jack- 
sonville and on the Pacific coast, has 
been named manager of the Dallas 
branch factory of the concern to suc- 
ceed R. C. Langely, recently resigned. 
Mr. Lemmons, with C. E. Eldridge, 
assistant sales manager of the Reo 
company, met the Reo dealers of Texas 
this week in a sales conference at which 
selling campaigns and plans for the 
remainder of the year were discussed. 


To Build Auto Hotel 


ROCKFORD, ILL., Nov. 9—Con- 
tract for the new $200,000 automobile 
“hotel,” which will be erected in the 
300 block on North Main St., has been 
awarded by the syndicate of local men 
financing the project. Eugene L. Hall 
will be manager of the enterprise. 
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Chrysler Offers 


Special Service 


Car Owner May Designate 
Color, Upholstery and 
Equipment 





DETROIT, Nov. 7—The Chrysler 
Corp. is notifying its distributors and 
dealers that it is now prepared, to give 
prompt attention to orders for special 
color, upholstery and equipment other 
than standard in its four lines of cars, 
and is in a position to offer at a slight 
extra cost a large variety of optional 
equipment and accessories. 

The list of equipment to be supplied 
through the new service includes among 
cther numerous articles wood, dise and 
wire wheels, fenders with wells, tire 
covers and tire locks, clocks, cigar- 
lighters, special type bumpers, trunk 
cases and racks, heaters, water indi- 
ecators, monograms and non-shatterable 
glass, in addition to providing for 
special upholstery and color. Some of 
this equipment is now standard on cer- 
tain Chrysler models and by the new 
plan they will be available on all other 
cars of the company’s production. 


Semi-Monthly Meetings 

Held by St. Louis Nash Men 

ST. LOUIS, MO., Nov. 3—With a 
view to obtaining closer cooperation 
between the metropolitan Nash dealers, 
a series of semi-monthly meetings is to 
be held. The first of these meetings 
took place at the Coronado Hotel last 
week at which J. H. Benham, wholesale 
manager of Southwest Nash, Nash dis- 
tributor, was the principal speaker. F. 
N. Delavan, retail sales manager of 
Southwest Nash, presided. 

Those who attended were: O. C. 
Hazelrigg, president, Laclede Nash; 
Fred W. Gatermann, South Side Nash; 
Fred W. Hensiek, Hensiek Nash; Wil- 
liam Hartman, Hartman-Nash; Charles 
Heintz, Heintz Motor Co., Thomas G. 
Potts, East Side Nash; Harold Briggs, 
Briggs Automobile Co.; Luke Lamb, 
Jr., Lamb Nash; Dan Sheehan, Clegg 
and Sheehan Motor Car Co., and William 
J. Wolf, West Side Nash. 


Stop, Look and Listen 

WASHINGTON, Nov. 7—A motorist 
in crossing a railroad is bound to stop, 
look and listen, and if he is unable to 
get a clear view of the crossing from 
his driver’s seat, must either cross the 
track at his own peril, or get out and 
look before crossing. 

Such is the decision of the United 
States Supreme Court who this week 
reversed a decision of a lower court 
which sustained a verdict for damages. 


Motor Age 














An Ensemble of All-Americans 


RiIcHARDS Oakland Co., Detroit, took this unusual and effective method 
of announcing the new Oakland All-American line. Note the great Ameri- 
cans at the right and left—the other in the center 





The motorist had slowed down his 
automobile to five miles an hour 40 
feet from the crossing. He neverthe- 
less did not have a clear view of the 
track and the Supreme Court held 
that as he crossed without a clear view 
and was killed that he was guilty of 
negligence and his administrator could 
not recover. 


Rollway Bearing Co., Inc., 
Opens Cleveland Office 


CLEVELAND, Nov. 5—The Rollway 
Bearing Co., Inc., Syracuse, has opened 
a sales office in the Leader Bldg. here, 
for the convenience of its customers in 
the Cleveland district. R. D. Faris has 
been named Cleveland representative. 


Here’s a Boost for Roads 

BIRMINGHAM, ALA., Nov. 8— 
Today there are approximately 18 times 
as many automobiles in the State of 
Alabama as there were 10 years ago, 
according to reports of the state offi- 
cials who are now issuing license tags 
and taking in the taxes for the year 
1927. Nearly one-third of the automo- 
biles owned and operated in the state 
are in Jefferson County. 


Allbestos Gets Medal 
PHILADELPHIA, Nov. 5 — Allbes- 
tos Corp. has received notice of the 
award of a gold medal for its products 
at the Budapest, Hungary, exhibition. 


Garage Type Tungars Are 
Announced by Gen. Elec. 


DETROIT, Nov. 10—A _ new line of 
garage type Tungar battery chargers 
has just been announced by the mer- 
chandise department of the General 
Electric Co. at Bridgeport, Conn. This 
line includes two new chargers for 
heavy-duty work, a 15-battery and a 
30-battery model which supersedes the 
10 and 20-battery types. 

The 15-battery Tungar has one reg- 
ulating switch and one snap switch, it 
being merely necessary to turn on the 
alternating current supply and regulate 
the current. The 30-battery type, or 
double-duty Tungar, will give a full 
wave charge of 12 amperes to 15 bat- 
teries, permitting one-day charging. 
At this rate the current automatically 
tapers from 12 amperes to a low safe 
value. This charger will also charge 
30 batteries at six amperes. 


More Buick Dealers Visit 

ST. LOUIS, Nov. 8—Buick dealers 
from the St. Louis territory to the 
number of 116, representing southern 
Illinois, eastern Missouri, and western 
Kentucky will go this week to the Buick 
factory for a two-day inspection tour 
under the auspices of the Vesper-Buick 
Automobile Co., Buick distributor. 

F. W. A. Vesper, president, and W. H. 
Willcockson, secretary and director of 
Vesper-Buick, will be in charge of the 
party. 
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Chevrolet Sales 
Doubled in Oct. 


Grant Says Company May Aid 
Dealers by Used Car 
Campaign 


DETROIT, Nov. 9—Chevrolet dealers 
delivered at retail for Oct. 112,064 cars 
compared with 50,747 in Oct. last year, 
R. H. Grant, vice-president in charge 
of sales of the Chevrolet Motor Co., 
told Chilton Class Journal Co. today. 
This brings Chevrolet sales to more 
than 900,000 for the year to date, which 
indicates that the Chevrolet is carrying 
out its million program for 1927. Oct. 
was the largest retail month in all 
Chevrolet’s history, and the figure in- 
cidentally is an excellent indication of 
the continued prosperity which the 
automobile business has been enjoying 
throughout the last months of the year. 

In spite of this outstanding new car 
sales record, Chevrolet dealers report 
but small increase in used car stocks, 
because there was a correspondingly 
large movement of used cars during 
October, Mr. Grant said. 

During the month Mr. Grant visited 
many parts of the United States and 
reports business conditions good gen- 
erally. 

The Chevrolet company, he said, is 
anticipating a used car campaign de- 
signed to assist its dealers in cleaning 
up their used car stocks. 








16 Million in Car Excise 


for 9 Months; Sept. Off 

WASHINGTON, Nov. 9—Collection 
of excise taxes from the automobile 
industry during September totaled 
$5,366,671.47, and represented a de- 
crease of $1,771,262.74, from the total 
of $7,137,934.21 collected in excise taxes 
in September of last year, according to 
figures announced by the U. S. Bureau 
of Internal Revenue. 

The total automotive excise tax col- 
lected thus far this year from the be- 
ginning of the fiscal year (July 1) 
totals $16.588,043, compared with $19,- 


232,883, collected the same period of 
1926, 


ee 


Fulrath Moves to New Home 

CHICAGO, Nov. 9—Fulrath Motor 
Sales, Auburn dealer at 7939 South Chi- 
cago Ave., with a branch at 7788 Stony 
island Ave., has moved into its new 
100,000 home at 7158 Stony Island 
Ave. The new building incorporates 
the latest in automobile sales and serv- 
ice design, The new car showroom on 
the first floor with the service station 
In the rear and used cars are sold 
on the second floor. 


19 





By Sherman Swift 


HE column this week is written by none other than a man endeavoring to 
write in the manner of Mr. Arthur Brisbane. And like Mr. Brisbane, this 


man expects to receive a bonus for every 10,000 readers that are obtained as 
a result of these words of wisdom. 


See if you care for it: a 
ENRY JONES, the great car manufacturer, giving his extraordinary 
faculties to the creation of the airplane, will receive no benefit in a 
financial way for years. His millions are at work throughout the 
civilized world, fighting disease, reconstruction early Americana for future 
generations, bringing back old-time dances and generally helping mankind. 
A German poet described a vine, on a hillside, in winter, as cold, dry and 
leafless, while wine from its grapes made hearts cheerful far away. 
Fortunately, Mr. Jones is not a withered vine on a hillside; but he makes 
people happy, both near and far. And he will live on in his only son, who 


also believes in advertising. The wisest man the world has ever known 
said “The meek shall inherit the earth.” 


MOTORIST, stranded on the desert, eats rattlesnakes to prolong his life. 


No man can say what he would do under certain circumstances, unless 
he has been tested under those circumstances. 


W. MOSLER, super sales manager of the great Smith Auto Co., after a 

« tour of the south and west, reports conditions exceptionally good through- 
out the nation. Mr. Mosler’s impressions are reliable, based on the ability of 
the people to buy automobiles. His subordinates’ reports confirm his views. 
Mr. Mosler, on his return, found that in seven weeks 607 dealers were added 
by the company. This is an average of 87 a week, 12 a day or 1% per hour, 
counting the working day as 8 hours—which incidentally is far too short. 
There seems to be prosperity throughout the country, for those who advertise. 


PARK plug imitators spend hours rebuilding spark plugs. Then they 
sell them as new. But the government steps in. That’s the essence 
of New Jersey’s latest scandal. These men, by turning the same energies 


to other legitimate channels that could have been advertised, would have 
become wealthy. 


N automobile company in Chicago erects the world’s greatest electric sign. 

It is suggested that they obtain a forty-million candle power magic lantern 

and use the sky as a screen. From that, may Heaven in its wisdom protect us. 
“The Heavens declare the Glory of God,” not the glory of cigarettes or electric 
curling irons. The automobile company that owns the sign knows that. The 
management says, “No, we don’t advertise on the sky; everywhere else.” But 
mostly in the press. These men know. That is how they achieved success. 


RTHUR C. JENNINGS, super-salesman of the Mammoth Motor Car Co., 
back from a circuit of Europe’s largest cities, reports, “the day is coming 
when the standard of living of all the world’s people will be raised to that of 
the United States.” The rest of the world, long accustomed to walking as its 
chief means of locomotion, now wants to ride. Because of this for a long time 
there will be a potential automobile market. Mr. Jennings, big business man 
that he is, knows that advertisements, judiciously placed, will help speed the 
day of a world awheel. 


ENERAL MOTORS, with its newest method of appealing to the public 
(> via radio broadcast, will make one more evening of the week barren for 
theatres. General Motors is increasing in strength, the theatres are daily 


finding it harder to exist. The former uses advertising in pages; the latter 
in inches. 





Motor Age 


Gas, Oil and Hot Dogs—Drive In 


ERHAPS you would like a re- 

cipe for a first-class funeral. 
Here it is, “Take one reckless, 
natural-born fool, two or three big 
drinks of bad liquor, a high-pow- 
ered motor car. Soak the fool in 
liquor, place in car and let go. 
After due time remove from 
wreckage, place in black, satin- 
lined box and garnish with flowers. 


We heard about a fellow the 
other day who had a gir] out driv- 
ing and just as they passed 
through a beautiful grove of trees 
where the moon shone down, he 
stopped his car. “What’s the mat- 
ter?” asked the girl. “I’ve lost my 
bearings,” answered the sheik. 
“Well,” said the girl, “you at least 
are original. Most of the fellows 
tell me they run out of gas.” 


“Windshield obscured by Safety 
First stickers. Motorist Runs 
Down Man in Broad Daylight.”’— 
Newspaper headline. 


e 

Motorist: “This car you sold me 
won’t run.” 

Dealer: “Well, what about it? 

Motorist: “I’ll bet you knew it 
all the time.” 

Dealer: “Well the man who sold 
it to me didn’t say anything about 
it, so I thought it was a secret.” 


“Sell Them Dressing Service for 
Tops, They Do Need It.’—tThis 
headline from Automobile Trade 
Journal causes us to wonder if 
that venerable publication is going 
into the barbers’ supply business. 


Cadillac Motor Car Co. adver- 
tises “the most stable market for 
automobiles.” That’s a horse or 
us. 


Firestone to direct Liberian 
plantation by radio, The service 
may be expected to include more 
than weather static-tics. 


Brooks, general sales director of 
Marmon, visits dealers in 5000- 
mile airplane trip. About 5000 
feet up we can-hear Mr. Brooks 
saying, “This is rare.” 


Paris automobile show attracts 
700,000 paid attendance. Is this 
an indication that Parisian boule- 
vardiers are tiring of free shows? 
(Down, Rover, down!) 


“Elmer drops Fords; takes on 
Whippet and Overland.” Versa- 
tility? Gee, juggler and strong 
man in one, remarks the office 
stenog. 


Dallas showgoer sees cars run, 
the distinction being that many 
of us see cars that won’t run. 


Change of seasons. Ice skates 
replace rollers in girls’ vanity 
bags. 


& 

Jones: “Yes sir, I’ve had this 
car for 15 years, and never had a 
wreck.” 

Friend: “You mean you’ve had 
this wreck for 15 years and never 
had a car.” 


One-lungers are wanted in 
Texas. Why not take some of 
Denver’s supply? 


e 
Turn to Page 11 and you will 
see that Jenning has turned to 


Paige also. 
* 


And now we hear a whole lot 
more about the Lovejoy shock ab- 
sorber. Certainly that’s all one 
could ask of a name for a shock 


absorber. 
* 


Stout lady in automobile show 
room—I want to buy a used car. 
The one I want starts with—starts 
with—starts—with—” 

“All that we have start with 
gasoline,” said the salesman. 











Salesmen?” 








John Cleary Says— 


My inquiry into the cold facts of automobile salesmanship 
1s unearthing some amazing experiences. 


One man who lived next door to an automobile dealer’s place 
of business for years had never been asked to buy the car 


handled by that dealer. 


Have you asked the man who lives next door to your sales- 
room, or the man who lives around the corner? 


Your acres of diamonds may be in your own backyard. 


Turn to page 22 and read “Where Were the Automobile 
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Ford Road Test Cars 
Snapped In Michigan 
V illage 


CAYOT od 


PERATION of the Ford final assembly line for 

the production of at least a limited number of 
test cars is attested by the more frequent appearance 
of such cars in the rural districts surrounding De- 
troit. Several of these cars have been seen in oper- 
ation through different villages and they have been 
privately demonstrated to at least some dealers. 

That there still some mechanical changes to be made 
is indicated by orders this week to Akron tire makers 
for 30 x 4.50 tire equipment as against the 29 x 4.40 
size Which had been specified previously. Tire makers 
will require at least two weeks to revamp their molds 
which would hold volume production to Nov. 21 at the 
earliest. 

It is considered likely, however, that the cars now 
leaving the line represent the final production model 
in practically all essentials. Those that have been 
seen are all two-door sedans and it is considered 
that the bodies for these are at least final production 
jobs. This type of body was made formerly in Ford’s 
own body plant and it is thought likely that the Ford 
plant is ready to turn them out for the new model. 
Other closed bodies are probably from outside makers 
and are not as far along. 

Tire engineers who conferred with Ford authorities 
on the tire change indicated that production of 200 
cars daily will be inaugurated about Nov. 21 with a 
gradual speeding up to high production after the first 
of the year. It is understood that Ford production 
plans are for as high as 12,000 daily by June 1 should 
demand develop to this extent. 


Se Een, SER eartten sree Fes 





A better view of the same car, ;showing rounded rear corners and cadet type sun visor. 
It was equipped with five wire wheels, four-wheel brakes, standard gear shift, bullet 
type headlights, bumpers front and rear, and speedometer 
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The Tudor sedan above, photographed in Brighton, Mich., 

near Detroit, was painted a pea green. There is reason 

to believe that many of the external characteristics of 

the car pictured will be seen in the new model when 
publicly presented 


A two-door sedan observed on the road and photo- 
graphed at Brighton, Mich., appeared to be about six 
inches longer in wheelbase than the Model T. It was 
finished in a light green and while low in appearance 
appeared to have increased body room. It was 
equipped with five wire wheels, four-wheel brakes, 
speedometer, oil pump, water pump, bumpers front 
and rear, standard gear shift and bullet-type head- 
lamps. These features were noted while the car was 
parked for a time at Brighton, Mich. 

In general the appearance of the car was pleasing 
though in comparison with standard ears of other 
low-priced lines it was not unconventional. By com- 
parison with the Model T, however, it is a distinct 
innovation. Body lines are generally graceful, the 
hood line being high and meeting the waist line of the 
body which is also much higher than in the former 
models. The windows are much wider than in the 
former models with the rear window curving as it 
meets the rear quarter. The roof line rises slightly 
to the rear quarter where it is rounded off. 

Reports at the River Rouge plant are that the assem- 
bly line will probably be running soon after Nov. 15. 
Engines for the new car are 
now going through at the rate 
of about 1000 daily but they 
are being delayed in complete 
| assembly owing to delay in 

a : . 

getting the new aluminum 

pistons. The die and tool 
rooms at the plant are in full 
operation but it is noted that 
they are making new tools 
and machine parts’ rather 
than dies. 

For the present both the 
Model T and the new model 
cylinder blocks are going 
through on the same produc- 
tion line. This is probably 
being done to provide greater 
flexibility of the line for fu- 
ture changes. 

Coincident with the an- 
nouncement of the new car 
it is expected that the Ford 
company will initiate a new 
merchandising plan. 
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Motor Aw, 


Since that time 49 


salesmen, representing 22 classifications, have been in tense competition for his dollar. Not 





a single automobile salesman has been in touch with him. 
times he had been asked to buy an automobile during the years he has owned automobiles. He 
could remember only three solicitations in ten years. 
of them had been solicited once, the others never. 
were presumed to be automobile owners. 
of Moror AGE carried the first batch of experiences. 


sequent issues. 


OW long 
have you 
owned 
automo- 

biles? How many 
have you owned? 
How many times 
have you been asked, 
in any way, to buy 
an automobile? 
These were the three 
simple _ questions 
asked of a list of 
men all of whom 
were thought to be 
automobile owners. 
They are not en- 
gaged in the busi- 
ness of manufactur- 
ing or selling auto- 
mobiles. They do 
not live in one city, 


r 


Now go on with the story. 


Thanks, Mr. Director, But Weren’t You Saying \ 


This 10 Years Ago? 


Reading your first and very interesting instalment on the com- 
petition for your dollar (Mo1or Ace, Nov. 3), I wish to get up 
on my hind legs for and in behalf of the automobile salesman. 


Why do you indicate lax methods and the absence of aggres- 
siveness on the part of what appears to be Mr. Average Salesman, 
when to date there is no need for aggressiveness or gogettingness F 
Why should he chase after milk when if by standing still the 
cream will flow to him? And that is just exactly what has 
happened to date in the motor car sales business. 


Expressed differently: No need to beat the thicket when he 
can take a comfortable stance along the runway and take a pot 
shot at the game as it ambles by. 


But, my dear Mr. Editor, we are assuredly going to enter upon 
a new era. The cream is about gone from the bottle, and most 
of the easy game has been shot—or has retreated to the wide 
open spaces where intensive hunting and accurate marksmanship 
only will fill the well-known bag. 


Men who have been accustomed to accepting orders for cars 
will sooner or later—sooner, sez 1—learn that only the aggressive- 
ness as practised by the men who sell oil burners, refrigerators, 
furniture, insurance, and advertising will keep them up there in 
the center of the picture. If they don’t learn that fact, then the 
automobile sales map is going to have a lot of new faces showing 


He tried to remember the number of 


He then talked to three other men. One 
Then he mailed a letter out to 600 men who 
The replies are still coming in. Last week's issue 


The others will appear in this and sub- 


this series should have 
provoked some sort of 
reply. The issue had 
scarcely reached the 
mails when the first com- 
ment on the series 
was receive d— 
from a Director of 
Sales Promotion. A 
copy of it accom- 
panies this article. 
Read it and see if 
you don’t agree 
with me that we 
were all saying the 
same things 
he says as 
long as 10 
years ago. 

Following 
is the second 


Ni 


W here Were the Auto [ 


HE Editor of Moror AGE moved to Philadelphia six months ago. 


group ot ex- 
periences — 
printed in 
the order in 
which the letters containing them were re- 


ceived in this office: 

] ] where my salary permitted the pur- 
chase of a car, I can truthfully say 

that I went. voluntarily and without urge— 

direct or indirect—to the dealer of the car 

of my choice. 

I have purchased a car at regular intervals 
since that first one, without a single call from 
the salesman who sold me my first car. 

The only literature I 
have ever’ received 
from any car dealer 
has been of the service 
variety—repairs, lubri- 
cation, tires, acces- 

And one of the things I am inquiring to know is— § sories, etc. 

Where are the automobile salesmen? Where were qf you own a Dodge, 
they, to be specific, while those 49 other salesmen were for instance, in this 
finding me out and taking my dollar away from me—the_ city, the other car deal- 
dollar that was intended for a new automobile? What ers are so nice about 


were they doing? your purchase that they 
It was inevitable that last week’s article—the first in wouldn’t try for the 














but in a number of 
large cities, subur- 
ban communities and 
small towns seattered throughout the country. 

I am amazed at the similarity of the replies to the 
third question. Men who have owned automobiles for 
more than 25 years; others who have been car owners 
for 15 years, 10 years, five years; others who have pur- 
chased their first car recently, and still others who have 
never owned an automobile tell me virtually the same 
story. To put it mildly, their offices and homes have 
certainly not been overrun by automobile salesmen. 

In last week’s instalment of this report, for instance, 
out of 10 men who gave their experiences, only one 
man testified that he had been asked to buy a car many 
times. Out of the first 150 replies there were not more 
than a half-dozen men who had been actively solicited. 

Before you read the following experiences, please re- 
member that I am simply reporting, not editorializing, 
in this inquiry. I am not attempting to prove anything. 
I am not advocating a general recourse to doorbell-pull- 
ing. Like Hashimura Togo, I am merely inquiring to 
know. 


before 1928 comes to a close. 
iq A Director of Sales Promotion y, 


An Advertising Manager 
When I arrived at the point 
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world to win you over to Buick, Pontiac, Chrysler or 
other cars in your class variety. 

This oversight upon the part of the various dealers— 
this entire lack of competition consciousness from the 
personal and direct-mail standpoint is almost unbeliev- 
able in view of the profit percentage on a sale totaling 
over $1,000 cash, regardless of the financing plan. 

They are slower than their next largest competitors 
—the real estate dealer, and the purchase of real estate 
is not usually a cash deal either. 

You and all of us can point to several people with ade- 
quate means who are hanging onto some dinged, antique 
’23 and *24 model simply because they have been forgot- 
ten by their local dealer and competitive dealers. 


Are they waking up at last? 
] 2 would have to spend considerable time re- 
freshing my memory to check up on the num- 
ber of cars and different makes, as I have always been 
a great believer in changing my cars frequently and 
have always had a desire to possess the latest model. 

I can remember but very few times that I have been 
solicited by dealers or salesmen, but it is my opinion 
that the reason for this is that I always had a car to 
turn in and therefore the deal was not particularly de- 
sirable from their standpoint. 

Since I returned to this city three years ago, only one 
dealer has approached me in an endeavor to exchange 
one of his new cars for my old one and being anxious to 
make a change about a year ago I spent several hours 
on the row in an effort to make a trade, but did not re- 
ceive sufficient encouragement so drove back to my for- 
mer home with the old bus and returned here a few 
days later with a new one. 

I am personally of the opinion that if the automobile 
salesmen worked as hard and were as persistent in their 
work as the bond and insurance salesmen, they would 


secure more business. 

] 34 In that time I have owned two Fords, a Chev- 
rolet, a Dodge, two Buicks and a Lincoln. At 

the present time I own a Lincoln and a Buick. 

During this time I have been approached twice on the 
purchase of a new car, both times being in the case of 
the Buick and Lincoln which I now own. To the best 
of my recollection I have never been solicited by mail 
or telephone. 

It seems almost remarkable to me that, in this day 
and age when such tremendous volumes of motor cars 
are being sold, so little pressure is ever brought to bear 
on present owners of motor cars to trade in their pres- 
ent cars for new ones. In almost every case that I can 
see the owner has to start the ball rolling by making 


some inquiry about the car. 

] 4 three automobiles—Buick, Moon and Buick. 
My name has been on the Illinois reg. list 

since 1919. During these eight years I have been asked 

to buy an automobile once through the personal call of 


A Sales Manager 


I have owned automobiles since 1904 and I 


An Advertising Manager 


I have been an automobile owner since 1919. 


An Executive 


During the past eight years I have owned 
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a salesman. That salesman happened to be the son of 
the dealer and he learned I was in the market through 
4 mutual friend. 

Aside from this one unsolicited call, two salesmen 
each made a call at my home on my invitation. That 
makes a total of three calls in eight years. 

I have been solicited through the mails by three well- 
known companies but only one of the three was a con- 
sistent follow-up (Willys-Knight). The other two were 
merely announcements of a new model. 

In the past eight years I have been solicited by phone 
or personal calls on an average of twice a month on 
vacant real estate. A telephone call between 6 and 7 
p. m. usually means an invitation to “roll in wealth” by 
investing now in “Gumbo Manor” or Skinnem & Tan- 
ner’s Subdivision. 

Far be it from me to advocate the last-named type of 
salesmanship—lI detest it. But it strikes me there is a 
happy medium between these two extremes. 

I have purchased a new closed car recently after own- 
ing a touring car for five and one half years. Properly 
directed sales effort might have convinced me a year 
ago that a closed car was what I needed, but nothing 
was done about it until I was good and ready. Contin- 
ual urging by other members of the family seemed to 


make the purchase desirable. 
] 5 to buy an automobile except upon my inquiry. 
In the past 15 years I have owned seven auto- 
mobiles. For a period of six years I was without a car. 
During that period I was solicited through direct mail 
campaigns by Willys-Overland, Nash and Studebaker. 
In every case where I purchased an automobile I 
simply went to the salesroom and bought it without any 
effort on the part of the salesman other than to answer 
a few questions. 


A President 


I do not recall of ever having been solicited 


A Sales Manager 


In two cases I ordered a car by telephone. 

I have been driving cars for approximately 

16 10 years and with the exception of a mailing 

campaign conducted by one local dealer, which 

was of general nature, I cannot recall having been 
solicited but one time. 

When I switched from a Dodge to a Buick, the sale 
was made from a standing start, the Buick dealer sell- 
ing me a Buick at a time when I was not even think- 
ing about a car. 

Since that time I have traded when the mood suited 
me without any solicitation on the part of the dealer 
and no other dealer has solicited me for a car. 

] r cars: Autocar, Ford, Chevrolet, Buick, Hudson, 

Stephens, Twin-Six Packard, Single Six Pack- 
ard, Cadillac 61, Cadillac 317. Practically all of these 
cars with two exceptions were bought new. In no case 
was my business solicited without my having first given 
a lead to the dealers that I was interested, and with one 
exception I received no asknowledgment from either the 


service or sales department of the manufacturer of the 
automobile that they had heard the news that I had 1n- 


A Vice-President and Treasurer 
Starting in 1907, I have owned the following 
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vested Some money in their product. The one exception 
was in the case of the Cadillac 317. After my purchase 
of this car I received a very nice letter from the sales 
department welcoming me to the fold. 

It is rather slurprising that the condition exists in 
this particular field that the prospects always go to the 
market instead of the market being brought to them. 

During the twenty years that I have been driving 
automobiles, in spite of the fact that a good part of that 
time | kept my car at a garage, maintained by a car 
dealer, I was never approached by that car dealer with 
a sales argument to purchase the car which he was sell- 
ing. In 20 years, to the best of my recollection, I have 
been solicited only three times for my car business— 
once by a Hupmobile dealer, once by a Pontiac dealer, 
and once by a Pierce-Arrow dealer. I have had no per- 
sonal letters, to the best of my recollection, from any 
dealers offering their product. I have, however, re- 
ceived direct mail campaigns from Buick in the form of 
their monthly magazine, direct mail campaign from 
Cadillac in the way of various folders, form letters, and 
a handsomely illustrated catalog. I can’t remember of 
any telephone calls on the subject. 

It is a very peculiar thing that in spite of the fact 
that I have sometimes dropped hints where I knew deal- 
ers would certainly hear of them, the sales efforts with- 
out a direct inquiry to the dealer have been practically 
nothing. 

In one case I deliberately asked a dealer to sell my 
car for me. He was handling a make that I might have 
bought if I had been properly approached. He made 
every effort to sell my second-hand car for me, but did 
not say a single thing about selling a new car to me. I 
questioned one of the dealers once as to how he got his 
prospects and he told me outside of the people who came 
into his store his method was to watch the demonstra- 
tions of his competitors, see who the prospect was, and 
then go after the prospect. 

Apparently the method of selling automobiles has 
been so different from other merchandise that the deal- 
ers are not accustomed to using the same methods that 
are used in other businesses. There seems to be a woe- 
ful lack of intensive effort on the part of the automobile 
manufacturer to stir up his dealers’ men to action, and 
in spite of the good advertising that some of them do, 
a prospect does not seem to be sought after but must 
present himself, sometimes repeatedly, as in one case in 
my own history, before the dealer actually stirs himself 
into getting down to business. 


A Vice-President 


Prior to 1916 I had four automobiles, one 

| S of them I made myself. I never was solicited 

at that time by mail, telephone, or personal 

calls. In 1916 I bought a high-priced car, and was 

financially able at that time to buy one or two cars 

every year, if I pleased. The concern selling me this 

Car never even asked me how it ran, much less solicited 

me for a new model. In the succeeding years I bought 

for my family three other automobiles of a medium 
price without being solicited. 

In 1923 I bought another so-called high-priced car, 
the same model I had bought in 1916, which I am still 
running; in the meantime never having seen a represen- 
tative of that particular concern. In the last four years 
have received a bundle of announcements of say three 
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model cars, announcing their first display. However, 


no follow-up of any kind. 
19 years, namely, a Chevrolet, two Maxwells and 
a Buick. 

During the eight years I have been personally solicited 
to buy a new car just once, by a salesman who talked 
with me last month about trading in for a 1928 Buick 
model. In addition to this I have received letters from 


the local Chrysler agency. 

A() in the last 10 years and only once have I been 
asked to buy an automobile, and that was be- 

cause a friend of mine informed an automobile salesman 

that he thought that I was in the market for a ear. 

Of course, there have been more or less half-hearted 
attempts to sell cars when I have driven into the service 
station for a repair job or something of that nature, 
but never has a salesman made a really serious attempt 
to sell me a car. 

Shortly before I purchased my last car, a salesman 
came into the office and introduced himself and said: 
“Can I sell you a new car today?” I replied “No,” and 
he walked out without any further discussion. 

It seems to me that salesmanship in automobile deal- 
ers’ establishments is sadly lacking. 

Your letter was addressed to the general manager of 
this company. He, too, has owned several cars in the 
last few years and I know that when he purchased his 
last car he went to the dealer (the same way I did) and 


practically asked him to sell him a ear. 

2 ] of automobile salesmen that call, nor pieces of 
literature that I receive. 

I have owned four types of cars, Ford, Chandler, 

Overland and Dodge. I have received literature, I know, 


but I haven’t kept track of it. 
2? during which time I have owned at least 12 
cars representing about six different makes. 

I have been very earnestly solicited by a great number 
of car salesmen personally in addition to which there 
has been a great quantity of sales literature received 
from the various cars. 

My personal observation is that a very limited num- 
ber of the car salesmen referred to actually know much 
about their own merchandise and I do not think that 
any of my purchases were actually sold to me. 

There will be more of these human documents in the 
next and future issues of MOTOR AGE. They are passed 
on to you because MOTOR AGE believes that a thoughtful 
study of them by everyone connected with automobile 
sales will prove helpful to the industry and trade, and 
that, if they inspire you to intelligent activity, Mr. 
Automobile Salesman, they will fatten your bankroll. 


A Sales Manager 
I have owned four cars in the past eight 


An Advertising Manager 


I have owned five cars of two different makes 


An Advertising Agent 


I have never kept any track of the number 


A General Manager 


I have been a car owner for the last 20 years 





























(Continued from page 9) 

In speaking of this ninth annual exposition of the 
Automotive Equipment Association, Commissioner Wm. 
M. Webster said: “In 1928, more than ever before, 
business will go to the man who intensively goes after it. 

“The conditions that prevail today are a wonderful 
thing for business. 

“The result is that business men everywhere are 
working more intensively and intelligently than has 
been their custom. 

‘‘And another thought is that a sale is not a sale until 
the goods are in the hands of the final consumer. 

“Everything before that—while highly important— 


The Coliseum, 
Chicago, scene of the 
A.E.A. show and 
convention 
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ves, even indispensable, is not a sale,” Mr. Webster said. 

“The factory produces an article and ‘sells’ it to the 
jobber. The jobber takes the article and ‘sells’ it to 
the retailer. The retailer takes it and in turn sells it 
to the final consumer—and here we have the real sale. 

“Now, if the manufacturer fails to properly instruct 
his jobber regarding his articles the jobber will be weak. 

“Tf the jobber does not, or cannot properly put over 
his products with the retailer the retailer in turn is 
weak. 

“The result is that the retailer either will not be able 
to sell his goods to the final consumer, or if he does sell 
them, the buyer will not understand them and may be 
dissatisfied with them. 

“In other words from producer to final consumer we 
have a chain which, in order to be strong, must be 
equally strong in alli parts. 























































Manufacturers Who Are Exhibiting 





Aibertson & Co., Inme., Sioux City, lowa Biflex Corp., Waukegan, Ill. Gicke Machine & Stamping Co., Cleveland, 0. 
Apco-Mossberg Corp., Attleboro, Mass. Berger Mfg. Co., Canton, Ohio Goodrich Lenhart Mfg. Co., Hamburg, Pa. 
AC Spark Plug Co., Flint, Mich. Burton & Rogers Mfg. Co., Boston, Mass. Gaes Rubber Co., Denver, Colo. 
A. E. A. Catalogue Department, Chicago, iil. Billings & Spencer Co., Hartford, Conn. Gexeral Equipment Corp., Kalamazoo, Mich. 
A. E. A. Freicht & Traffe Dept., Chi ago, III. Corcoran Mig. Co., Cincinnati, Ohio Giebe Mfc. Co., Baitle Creek, Mich. 
A. E. A. Greater Market Development, Chicago. Cooper Mfg. Co., Marshalltown, lowa. Gilfillan Bros., Ine., Los Angeles, Calif. 
Ajax Auto Parts Co., Racine, Wis. Carborundum Co., Niagara Falls, N. Y. L. H. Gilmer Co., Tacony, Philadelphia, Pa. 
American Hammered Piston Ring Co., Baltimore, Crescent Tool Co., Jamestown, N. Y. General Asbestos & Rubber Co.,N.Charleston, S.C. 
. Central Brass & Fixture Co., Springfield, Ohio Gladiator Mfg. Co., Auburn, ind. 
Automotive Merchandising & Wholesaling, New Champion Spa-k Plug Co., Toledo, Ohio. Gates Mfg. Co., Indianapolis, Ind. 
ork, N. Y. Coniinen‘al Rubber Works, Erie, Pa. Hinckley-Myers Co., Jackson, Mich. 
The Anderson Co., Gary. ind. Cuno Engineering Corp., Meriden, Conn. Harvey Spring & Forging Co., Racine, Wis. 
Atwater Kent Mfg. Co., Philadelphia, Pa. Cannedy-Otto Mfg. Co., Chicago Heights, Ill. Hall Mfg. Co., Toledo, Ohio 
American Chain Co., Bridgeport, Conn. Chilton Class Journal Co., Philadelphia, Pa. Hall-Thompson Co., Hartford, Conn 
Appleton Electric Co., Chicago, HI. Columbus McKinnon Chain Co., Tonawanda, N. Y. Haines Mfg. Co., Rochester, N. Y.. 
American Bosch Magneto Corp., Springfield, Mass. Clifton Mfg. Co., Waco, Texas. Hilab Products Co., Indianapolis, Ind 
Autu Specialties Mfg. Co., St. Joseph, Mich. Curtis Pneumatic Machinery Co., St. Louis, Mo. J. C. Haartz Co.. New Haven. Conn. 
The Au-To Compressor Co., Wilmington, Ohio. Crawford Mfg. Co., Richmond, Va. Hardie Mfg. Co.. Hudson, Mich. _ 
Automotive Maintenance Machinery Co., Chicago. Chicago Fuse Mfg. Co., Chicago, Ill. Halstead Specialties Co., Oakland, Calif 
Atvord-Polk Tool Co., Millersburg, Pa. Cclumbian Vise & Mfg. Co., Cleveland, 0. Ernest Holmes Co., Chattanooga, Tenn. 
American Auto Lamp Co., New York, N. Y. Dover Stamping & Mfg. Co., Cambridge, Mass. Hastings Mfg. Co., Hastings, Mich. — 
Atlas Brass Foundry Co., Sembee, Ohio. Deita Eiectric Co., Marion, Ind. Hayes Pump & Planter Co., Galva, II! 
Au‘omobile Topics, New York, N. Durkee-Atwood Co., Minneapolis, Min Hinson Mfg. Co., Waterloo, lowa. _ | 
Automotive Digest, Cincinnati, Ohio. Detroit Metal Specialty Corp., Detroit, " Mich. Hutto Engineering Co.. Detroit, Mich. 
Automotive Daily News, New York, N. Y. | Detroit Steel Products Co., Detroit, Mich. indianapolis Pump & t be C "Indiana is. Ind. 
ae South Publishing Co., Nashville, 3 Wa tn S ag Co., — Mich. lilinois Iron & Bolt in ” Eennasiapeatiie, 
enn. : elmann 0., icago, til. ‘ 
| Bastian-Blessing Co., Chicago, III. Elite Mfg. Co., Ashland, ar: ee ety Bn Ry Tyg } ag : 
Burgess-Ncrton Mfg. Co., Geneva, Ill. Edison Lamp Works of. G. Co., Harrison, N. J. 1-Sis Rpt = mae met eg Inc. N YY k City 
Bonney Forge & Tool Works, Allentown, Pa. E. A. Laboratories, Inc., eS Se ten ally net a ots c or ae ah 
| Binks Spray Equipment Co., Chicago, III. Fitzgerald Mfg. Co., Torrington, Conn. left 9 a ake” do — 
Badger Rubber Works, Cudahy, Wis. Fulion Company, Milwaukee, Wis. efferson Electric Mfg. Co., Chicago, Il! N.Y 
| Blackhawk Mfg. Co., Milwaukee, Wis. Farran-old Co., Akron, Ohio Judd & Leland Mfg. Co., Clifton Springs, N. °- 
Bussman Mfg. Co., St. Louis, Mo. Ferguson Publishing Co., New York City Johns-Manville Corp., New York, N. Y. rT 
Burgess Batie~y Co., Chicago, III. Federal Mogul Corp., Detroit, Mich. Johnson Motor Products Co., Inc., Chicago, '. 
| Badger Mfg. Co., Milwaukee, Wis. Fleming Machine Co., Worcester, Mass. K-W Ignition Corp., Cleveland, O. 
Brunner Mfg. Co., Utica, N. Y. French Battery Co., Madison, Wis. Kales Stamping Co., Detroit, Mich. 
Business Publishers International Corp., New W. D. Foreman, Chicago, Ill. Kokomo Automotive Mfg. Co., Kokomo. Ind. 
York, N. Y. Fraim-Slaymaker Hardware Co., Lancaster, Pa. King-Quality Products, Inc., Buffalo, N. 
Breeze Corp., Inc., Newark, N. J. Francisco Auto Heater Mfg. Co., Columbus, 0. K-D Lamp Co., Cincinnati, O. 
Black & Decker Mfg. Co., Towson, Md. Forest Electric Corp., Newark, N. J. Keystone Reamer & Tool Co., Millersburg, Pa. 
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Wm. M. Webster, 
who is commis- 
sioner of the Auto- 
motive Equipment 
Association 


Ushers in a Season of Intensive Selling. “Bis 
iness in 1928, More Than Ever Before, 
Will Go to the Man Who Inten- 
sively Goes After ; Says 


(ommussioner Webster 
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“Fortunate indeed is the fact that this is becoming ing had been. In car heaters there is an increasing 
more thoroughly understood with the result that the use of steam. More powerful and more decorative spot- 
jobbers, particularly, are giving more and more atten- lights are being shown. 
tion to helping the retailer. In the shop equipment and tool lines one sees at once 

“As the retailer is assisted in moving more goods, he’ that these products have kept pace with changes in car 
naturally becomes a better customer in two ways—he_ design. Hoists to make accessible the road-hugging cars 
buys more and he can pay more promptly because he is_ of today, wrenches to speed every job, reamers to assure 























1. making money instead of tying up money.” accurate and fast results, testing instruments to tell 
e A trip through the exhibits impresses one with the whether a generator is properly repaired, a crankshaft 
0 serious interest that is being shown more this year’ true, or a piston round, are particularly conspicuous. 
it than ever before in helping the other fellow to be a One sees at a glance that the guessing days have gone 
_ better merchant. Those in attendance are going into forever and that the time is at hand when a shop must 
of detail on their products in a way that is sure to result do its work right—the first time—or fade completely 
ke in increased business. There seems to be a recognition from the picture. To present these to you all manu- 
oy of the fact that business will grow only where intensive facturers who were to exhibit at the show were 
9 cultivation is practiced. urged to supply us with descriptions of the new items 
While articles that are really new—=in the sense that they would exhibit. Much of the material was so new 
Je they had never been produced before—are scarce, inter- that descriptive material is not yet available. Such 
al esting developments have taken place. Among these are items will be described in future issues of Motor AGE. 
he more careful attention to the finish of accessories so Other items had already been described. 
that they will appear to be a part of the car and not Following are accessories, replacement parts, tools 
ve merely something tacked on. Chromium plating also or shop equipment that are new which have not been 
be has come into more general use and is seen on some_ previously described: 
wrenches and on accessories in places where nickel plat- (Turn to next page, please) 
een - - onan paulansanatenaenanniie seni naan ieiaeetaeniaaaenaigeiaanenan ——__—_—__— a A andi ciieneetiiiaiianhianaaiaans ss 
| 
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ting & al the Ninth poe A. E. A. Stes 
0. Kant-Rust Products Corp., Rahway, N. J. Protexall Ce., Abington, Ill. Trainor National Spring Co., New Castle, Ind. | 
Kennedy Mfg. Co., Van Wert, 0. Polson Rubber Co., Cleveland, 0. Trico Preducts Corp., Buffalo, N. Y. 
Kingsley Miller Co., The, Chicago, II. Permatex Co., Inc., Sheepshead Bay, N. Y. Tiffany Mfg. Co., Newark, N. J. 
Klaxon Co., Anderson, Ind. Piston Ring Co., Muskegon, Mich. Chas. 0. Tingley & Co., Rahway, N. J. 
Kellogg Mfg. Co., Rochester, N. Y. Pyrene Mfg. Co., Newark, N. J. Toledo Steel Products Co., Toledo, 0. 
Lyon Metallic Mfg. Co., Aurora, Ill. Perfection Gear Co., Chicago, il. Thomas Auto Tep Co., Muncie, Ind. 
: Las-Stik Patch Mfg. Co., Hamilton, 0. Parker-Waterman Mfc. Co., Los Angeles, Calif. Thompson Products, Inc., Cleveland, 0. | 
S.C. David Lupton’s Sons Co., Detroit, Mich. Price-Hollister Co., Rockford, III. Thompson-Neaylon Mfg. Co., Chicago, Hil. 
Laminated Shim Co., Long Island City, N. Y. Wm. E. Pratt Mfg. Co., Chicago, Hl. 20:h Century Mfg. Co., Midlothian, Tex. 
Larkin Automotive Parts Co., Dayton, 0. Phinney-Walker Co., Inc., New York City Thermoid Rubber Co., Trenton, N. J. | 
Mein! Shecialties Mfg. Co., Chicago, Ill. Charles Parker Co., Meriden, Conn. Trade Press Publishing Co., Milwaukee, Wis. 
- oto Meter Co., Inc., Long Island City, N. Y. ; . : ; io. United States Air Compressor Co., Cleveland, 0. | 
saree Auto Equipment Co., Monroe, Mich. ai gy Meg ig Say oy 8 United States Electrical Tool -— Cincinnati, Oo. | 
ant Circulating Pump & Mfg. Co., Mil- G. A. Roth Mfg. Co., Hastings, Neb. Van Norman Machine Tool Co., Springfield, Mass. 
Men ee. ay Be Dy gu ty: hay ee , aes b ay ney, Mass. 
- , s Co., Bridgeport, Conn. ictor g as -» .Chi il. 
cil, Szamping ee 4 island City, N. Y. The Russell Mfg. Co., Middletown, Conn. Vetlumeid Co., Worcester, — | 
Multibestos Co., Walpole, Mass. Romort Mfg. Co., Oakfield, Wis. Van Cleef Brothers, Chicago, HI. | 
Motor West Publishing Co., Inc., Los Angeles. Scranton Glass Instrument Co., Scranton, Pa. Van Dorn Electric Tool Co., Cleveland, 0. | 
Motor World Wholesale, Philadelphia, Pa. Storm Mfg. Co., Inc., Minneapolis, Minn. Warner-Patierson Co., Chicago, III. 
Motor Service, Chicago, II. Shurhit Products, Inc., Chicago, III. Joseph Weidenhoff, Chicago, III. 
Milwaukee Motor Products, Inc., Milwaukee, Wis. Sparks Withington Co., Jackson, Mich. Wright Mfg. Co., Lisbon, Ohio. 
Marquette Mfg. Co., St. Paul, Minn. Stone Mfg. Co., Chicago, III. Walker Mfg. Co., Racine, Wis. 
Ind. Morrison Jack Co., Alliance, O. A. Schrader’s Sons, Inc., Brooklyn, N. Y. Waterviiet Tool Co., Inc., Albany, N. Y. 
iH McQuay-Norris Mfg. Co., St. Louis, Mo. ar Steel & Iron Co., Chicago, Ill. Weaver Mfg. Co., Springfield, Ill. 
MeCord Radiator & Mfg. Co., Detroit, Mich. & M. Lamp Co., Los Angeles, Cal, j. H. Williams Co., Buffalo, N. Y. 
McAdams Co., Long Island City, N. Y. The L. S. Starrett Co., Athol, Mass. Westinghouse Lamp Co., New York, N. Y. 
lertien Co., Chicago, Hi. Smith Welding Equipment Corp., Minneapolis Wolverine Bumper & Specialty Co., Grand Rap- 
National Standard Co.. Niles, Mich. Spencer Smith Machine Co., Howell, Mich. ids, Mich. 
Northwestern Chemical Co., Marietta, 0. Southern Automotive Dealer, Atlanta, Ga. White & Bagley Co., Worcester, Mass. 
nN. Y. oera M‘g. Co., Waterbury, Corn. The Shaler Co., Milwaukee, Wis. Wedler-Shuford Co., St. Louis, Mo. 
National Carbon Co., Inc., New York, N. Y. Splitdorff Electrical Co., Newark, N. J. Whitaker Battery Supply Co., Kansas City, Mo. 
HI. National Lamp Works of G. E. CGo.. Cleveland, 0. F. Stewart Mfg. Corp., Chicago, Hil. Wittening Mfg. @o., Philadelphia, Pa. 
The Ohio Parts Co.. Cincinnati, 0. Stevens Walden-Worcester, Inc., Worcester, Mass. Williams aren. Aircraft Corp., San Francisco. 
M. L. Oberdorfer Brass Co., Syracuse, N. Y. The Simoniz Co., Chicago, II. **X"’ Laboratories, New York, Y. 
d N. A. Petry Co., Inc., Philadelphia, Pa. Sewall Paint & Varnish Co., Kansas City, Mo. Yale & Towne Mfg. Co., Stamford, Conn. 
e Packard Electrie Co., Warren, Ohio. Schroeder & Tremayne, Inc., St. Louls, Mo. Yellow Jack-It Mfg. Co., Chicago, Iil. 
acific Radiator, Oakland, Calif. South Bend Lathe Works, South Bend, Ind. Yale Electric Corp., New York, N. Y. 
Pa. erfect Circle Co., Hagerstown, Ind. Thompson Specialties, Inc., Springfield, Mass. Zip Abrasive Co., Cleveland, 0. 
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Bonney C-V Hydraulic Brake Wrench 


SIMILAR wrench to this was shown in 1926, 

but the present Bonney chrome vanadium 
wrench for hydraulic brakes No. 2526, has been 
changed to take 
care of revisions in 
design on some of 
the later models of 
cars. The thick- 
ness of the heads 
on this wrench in 
its present form are 
7/32 in. One head is at an angle of 22% deg., while 
the other is at an angle of 60 deg. This wrench is 
listed at $1.25, by the Bonney Forge & Tool Works, 
Allentown, Pa. 








Bonney Engineers’ Wrenches 
FEW refinements of design have been introduced 
into the Bonney C-V chrome vanadium engi- 
neers’ wrenches, which will be shown at the A.E.A 
show this year. There are also a few minor changes 








in prices. The wrenches range from the small size 
which has milled openings of 4%, and 5/16 in., to the 
wrench with milled openings of 1-7/16 and 1% in. 
and sell from 50 cents to $8.50. 





Bonney Engineers Wrench Set 


HANGES in the dimension and design of a few 
of the Bonney C-V chrome vanadium engineers’ 
wrenches which go to make up set No. 25, are now 





announced for the first time. The No. 25 set of six 
wrenches sells for $7.25 in a cardboard box, or $8.25 


in a substantial leatherette roll. It will fit U. S. standard 
nuts 144, 5/16, %%, 7/16, % and S.A.E. nuts 4, 5/16, 


32, 7/16, %, 9/16, 5 and 11/16. 
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Ammco Grinder Stand 


HE Ammeco radial cylinder grinder stand is a 

universal fixture that is attached to the top of 
the cylinder block to provide an easy method of rais- 
ing and lower- 
ing the portable 
electric drill 
and cylinder 
grinder during 
the cylinder re- 
conditioning 
process. An ex- 
clusive feature 
of the universal 
mounting brack- 
et is a swinging 
radial arm that 
enables the me- 
chanic to grind 
all cylinder 
bores with only 
one setting of 
the tool. The 
central column 
is hollow and 
acts as a reser- 
voir for 3 qt. of 
kerosene which 
is brought to 
the cylinder 
bore from the 
bottom of the 
column through 
a flexible tube. Retail price, $48. Maker—The Auto- 
motive Maintenance Machinery Co., 549 W. Washing- 
ton St., Chicago. 


Improved Pedal Pants 

HEAVY felt base with flexible sleeves of raincoat 

material that fits tight around the pedals and 
levers tells briefly the construction of pedal pants, de- 
signed to exclude cold, 
heat, dust and dirt from 
the driving compartment 
of an automobile. One PEDAL PANTS 
style has these sleeves IMPRO 
fitted to the rug which ME. 1913, OCT, 1916 , 
completely lines the driv- a, if | 
ing ¢ ompartment, thus < fe Bee 
deadening engine sound \& \f j% 
and assisting in main- 
taining a uniform tem- 
perature in the car. This 
under-rug style sells at oe 
$2 in the Ford model i 
and $2.25 for Chevro- oe 
lets, Pontiacs, Dodges, 
Oaklands, Stars, Whip- 
pets and Buicks. With- 
out under-rug, the price is $1.25 for the Ford and $1.50 
for others. Products of Durkee-Atwood Co., Minneapolis. 
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Rie Nie Weatherproof Tape 

IK NIE weatherproof tape is exceptionally tacky 

and holds firmly to glass, celluloid, metal, rubber 
or cloth surfaces. It is especially adapted for installing 
frost shields on glass 
and is used extensively 
for sealing openings 
around windshields, 
cowl ventilators, and { 
the like. The standard 
sizes are 15-ft. rolls— 
1 in. and 1% in. wide. 
The prices are 35 cents —— 
and 40 cents, respect- a 7. 
ively. In the shop sizes : 
which come in 36 yd. 
rolls, in l-in., 14%-in. 
and 2-in. widths, prices 
are $1.15, $1.65 and $2.15, respectively. This tape is a 
product of the Durkee-Atwood Co., Minneapolis, Minn. 


Safety Frost Shield 
HE Rie Nie Safety Frost Shield is quickly and 
easily attached to the windshield and windows, al- 
lowing ample clear vision for safe driving when the 


windshield and windows become frosted. This is made 
of high-grade cellu- 
—————_ 
— MERE OE ed to create a dead 
dll 7 air space. Generous 
j/ | which fit smoothly 
V7 7 ; : against the glass and 
ZZ W/E 
: : Gy" mix, Rie Nie weather- 
a proof tape, seals it 
Cef(ie eee 
SAFETY FROST = tion will not become 
frosted and this 
terfere with raising or lowering the windows. The No. 
1 size which measures 614 by 13 in. lists at 40 cents. 
cents. This material comes in individual envelopes and 
ls sold by Durkee-Atwood Co., Minneapolis, Minn. 
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~~ Jf air tight. This sec- 

SHIELD 
covering does not in- 
The No. 2 size measures 614 by 20 in. and sells at 60 





Biflex Bumpers 
HE newly designed Biflex bumpers are of par- 
allel ribbed steel of improved design. The bum- 
per is made in 2-in. and 134-in. widths selling at $23 
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and $19 respectively. 
Waukegan, III. 


Atlas Special Chevrolet Heater 
HEATER with 167 sq. in. of heating surface is 
what the Atlas Brass Foundry of Columbus, 
Ohio, is offering Chevrolet owners for $10. This 


The Biflex Corp. is located in 
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heater replaces the old manifold casting and by means 
of a seamless steel tube containing an aluminum 
spiral around which the hot exhaust gases pass 
abundant heat is supplied quickly when the engine 
is started. A flexible tube runs back to the register 
which is mounted in the floor boards thus making it 
unnecessary to cut any metal. 





Breeze Transmission Derrick 
HE Breeze 
Transmis- 
sion Derrick is 
easily and 
quickly clamped 
to the body 
channels and 
fits under the 
cowl, permit- 
ting one man to 
remove and re- 
place a_trans- 
mission and is 
especially  use- 
ful in holding 
the  transmis- 
sion in alignment while making propeller shaft re- 
placements or repairs. This sells for $13 and is made 
by the Breeze Corporations, Inc., Newark, N. J. 


Non-Spill Radiator Filler 
Spm radiator filler will pour rapidly without spill- 
ing and is made of extra heavy black steel, hot gal- 
vanized after formation so it will never rust out. Re- 
tail price of 3-gal. capacity, $3.25. Made by Dover 


Stamping and Mfg. Co., 385 Putnam Ave., Cambridge, 
Mass. 











Crescent Hack Saw Frames 

COMPLETE new line of hack saw frames is now 

being offered by the Crescent Tool Co., James- 
town, N. Y. There are six different numbers and each 
saw is placed in a box complete with a good quality 
blade. No. 1040 is a solid frame saw made in 8, 10 
or 12-in. size with 
a depth of cut 
234 in., the two 
larger sizes hav- 
ing a depth of cut 
of 34%, and 31% in. 
respectively. No. 
1042 has an adjustable frame with a depth of 2% in. 
and is designed for use with 8, 10 or 12 in. blades. No. 
1046 is an all steel frame. Handle is made of heavy 
pressed steel with the popular pistol grip. The frame 
is adjustable for 8, 10 or 12 in. blades with a depth 
of cut 2% in. Nickel plated. No. 1048—This frame 
has a handle of tough composition of the pistol grip 
shape. Frame extends all the way through the han- 
dle and cannot be broken off. Depth of cut 2% in. 
No. 1049—This is the same as No. 1048 except that it 
is made of heavier steel with 314 in. depth of cut. 
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Curtis Hydraulic Car Washer 
HE Curtis Hydraulic car washer is now available 
in 1, 2 and 3 gun sizes. Any model will take cold 
water from the line, or soap or solutions out of a barrel. 
The guns provide for spray or chassis washing. Each 
nozzle is supplied with 25 ft. of ‘4% in. hose, and spring 
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shut-offs conserve the water or solution. The maximum 
pressure developed is 300 lb., which is most effectual in 
chassis work. However, the nozzle design supplies a 
spray that will not harm the body. 


Balloon Tire Jack 


NEW type short 

stroke balloon. 
tire jack is offered 
by the Ajax Auto 
Parts Co., Racine, 
Wis. This is model 40, 
equipped with ad- 
justable side steps 
which can be set at 
different heights. 
The mechanism is im- 
proved and stronger. 
The starting height 
is 9144 in. with a lift 
of 6 in. and a capac- 
ity of 4000 lb. It is 
finished in black with 
red base and sells for 
$3.25. 











Model 103 Atlas Ford Heater 


LOW-PRICED heater that heats, briefiy de- 

scribes the new Atlas Model 103 heater for 
Model T Fords. This heater clamps around the ex- 
haust pipe and gets its supply of pure air from a 
funnel placed directly behind the radiator. The list 
price is $4.50. Manufactured by the Atlas Brass 
Foundry Co., Columbus, Ohio. 





Electra 4-in-1 Screw Driver 
OLLOWING the general plan of nesting one screw 
driver inside of another, E. Edelmann & Co. has 

brought out a combination of four-nested screw drivers 


PROS AM A CLIP 
er 
- t PP a4 »s 


Se POY ww we 
PDE TR LE Se LE | 


‘ 





made with insulated handles. While the screw driver 
handles are metallic they are covered with a heavy non- 
conducting material which protects the user from 
shocks. The price is 85 cents. 





Crescent Tinner’s Snips 


HESE new Crescent Tool Co. snips are forged 

from special steel. Made in 9, 10, 11, 12. 12 
and 14 inch sizes. Each snip is packed in a specia] 
display box. Fin- 
ish—polished 
blades, Crescent 
blue enameled han- 
dles. This enamel 
is baked on and 
will not chip. 


Curtis ZU Paint Spray 

HE Curtis ZU paint spray outfit is a completely 
_ assembled and ready to run spraying machine at a 
low price. It is designed to fill the gap between the 
ZP and VP outfits. The ZU outfits are made in one, 
two and three-gun capacities. The compressor on this 
unit incorporates the Curtis controlled splash oiling 
system which prevents oil from being carried into the 
air line. This is also fitted with the Curtis suction valve 
air pressure unloader which automatically maintains 
the right pressure in the tank. This is a product of the 

Curtis Pneumatic Machinery Co. of St. Louis. 











Diagonal Cutting Pliers 

IAGONAL cutting pliers bearing the catalog 

number 742, were designed to stand up under 
all sorts of hard usage and keep its edge. The 
edges are backed 
up by enough met- 
al to make them 
cut through with- 
out giving. Made 
only in 7 in. size, 
packed -in individ- 
ual boxes by the Crescent Tool Co., Jamestown, N. Y. 


Black & Decker Self-Centering Pilot 


N interesting development in the Black & Decker 
valve seat grinder is the self-centering pilot. 
A split sleeve, furnished in three sizes, will fit prac- 
tically any size job. This sleeve is placed in the 
valve guide and centers itself. The pilot of the grind- 
ing stone revolves in this expanding sleeve, thus as- 
suring an absolutely concentric seat. The complete 
self-centering pilot set of valve seat grinders sells 
for $19.50. Made by the Black & Decker Mfg. Co.. 
Towson, Md. 











Breeze Brake Lining Machine 
HE Breeze Corporations intro- 
duced a combination drilling 

and riveting brake-lining machine 

that handles all types of brake 
bands and is especially designed 
to drill and rivet four-wheel brake 
bands. An important, and_ ex- 
clusive feature is a small apron 
around the base of the drilling bit, 
that prevents any drillings or dust 
from getting down into the driving 
mechanism. The Brake Lining Ma- 
chine sells for $62.50; Riveting 
Unit, $20; Drilling Unit, $45. 
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Gates Rubber Products 


NUMBER of in- 

teresting ad- 
ditions have been 
made to the line 
shown by the Gates 
Rubber Co. of Den- 
ver, Colo., and some 
improvements have 
heen made in items 
previously manufac- 
tured. The well- 
known Gates Vulco 
V-belt is now made 
with an extra ply of 
bias fabric on the 
outer surface. This 
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fit all cars by merely 
laying the old mat in 
place on the new Gates 
universal -mat and trim- 
ming it to size. The list 
price for a single mat is 
$2.75 in gray rubber 
and $3.25 in maroon. 
Another item is the 
Gates self-adjusting flap. 
This flap is made of 
three-ply selected fabric, 
reinforced with a heavy 
rubber gum. It is mold- 
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is said to increase the 
tensile strength 60 per 
cent and in an actual 
laboratory test to have 
shown an_ additional 
200 hours of service, 
running with a 50 lb. 
drag load at high speed. 

The Gates universal 
rubber car mats are 
unique in that they 
have a herringbone pat- 
tern surrounded by a 
larger border which 
may be trimmed to fit 
any car. With this one 
pattern it is possible to 
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ed to fit the casing which prevents buckles or wrinkles. 
The hole for the valve stem is in the middle of the flap 
and the ends overlap diametrically open the stem, and 
the flap is sufficiently long so that it will fit any size tire. 

Gates Vuleo car washer hose is also being produced 


and sold at 24 cents a foot. 


This is extremely heavy- 


duty hose designed for service in connection with mod- 


‘ car washing systems. 





Rie Nie Touch-Up Enamel 
IE NIE touch-up enamel is a quick-drying enamel 
that is easy to apply and flows smoothly on the 
Surface leaving no brush marks. This is a most satis- 
lactory repair for scratched fenders, lamps, doors, ete. 
It gives a rich, gloss black finish which under ordinary 
“rcumstances dries hard in 40 minutes. The half pint 
‘an, with brush, sells for 75 cents, while the quart can 
ists at $1.60. This is a product of the Durkee-Atwood 


Co, Minneapolis, Minn. 


Edelmann Exhaust Heater 
N_ exhaust 
heater of 
distinctive de- 
sign and match- 
less efficiency is 
found in the new 
heater put out 
by E. Edelmann 
& Co. of Chi- 
cago, Ill., and 
selling at $12. 
The heater is 
circular and 
10% in. in di- 
ameter. The ex- 
haust gases are 
caused to take 
anirregular 
course through 
the heater, which 
results in the extraction of all heat and the reduction 
of noise to the minimum. 








Federal-Mogul Bearings 

N line with the policy of the Federal-Mogul Corp. 

of Detroit, to supply all kinds of bearings that 
might be needed in service, the models offered have been 
brought up to date to cover the latest cars on the 
market. A new catalog for 1928, listing all of the bear- 
ings for new motors and including a large line of 
under-size main bearings, in addition to the standard 
sizes, has been brought out and is ready for distribution. 
The increasing popularity of crankpin returning tools 
and the frequency with which crankshafts are now 
completely reground have developed a heavy demand for 
under-size bearings, especially in the truck and bus 
sizes, and the Federal-Mogul line takes care of these 
requirements. 


Edelmann Improved Anti-Rattlers 

N interesting § de- 
velopment has been 
made in the anti-rattlers 
made by E. Edelmann & 
Co. of Chicago, Ill., for 
use on Ford steering and 
radius rods. These anti- 
rattlers incorporate a 
grease cup which greatly 
increases their useful 
life and keeps them silent 
for a longer time without 
attention. A ratchet in 
the grease cup keeps it 
from rattling or drop- 
ping off. The price of either style is 50 cents. 


Saval Oil Measure 
ITH valve control and oil straining device, the 
Dover Saval liquid oil measures pour fast and the 
flexible spout reaches any oil opening with ease. The 
measures are made of heavy steel, heavily copper-plated, 
highly polished and lacquered. The retail prices are 
1-qt., $3.00; 2-qt., $3.50, and 4-qt., $4.50. Manufactured 


by Dover Stamping and Mfg. Co., 385 Putnam Ave., 
Cambridge, Mass. 
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Bonney C-V Chrome Vanadium Sockets 
FEW of these sockets, handles and attachments 
were shown for the first time in 1926. A com- 

plete line of sockets, handles and attachments, all 
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made of chrome vanadium steel, is now offered for 
the first time by the Bonney Forge & Tool Works of 
Allentown, Pa. 





The Romort Engine Cleaner 


HE Type SO Romort engine cleaner is also well 

fitted for spring lubrication. This is a portable unit 
and consists of a tank which has a capacity of 3 gal. 
In this tank either a cleaning fluid or spring lubricant 
can be placed and the tank inflated from the air com- 
pressor. The compressed air in the tank then forces 
the cleaning fluid or lubricant out through the nozzle. 





The fact that this equipment can readily reach all parts 
of the car and thoroughly clean or lubricate them, is one 
of the outstanding advantages, and as this work is done 
very quickly in this manner, equipment of this kind is 
bound to be most useful. This is sold by the Zinke 
Company, 1323 S. Michigan Ave., Chicago, IIl., and the 
price is $28. 


B. & R. Electrical Test Equipment 


HE Burton & Rogers Manufacturing Co., of Bos- 
ton, Mass., is showing a wide line of electrical 
testing equipment. Their test benches are of two 
models—TA and TB. The TA model has a 1 hp. mo- 
tor and is unusually complete. The TB model is 
equipped with a 1% hp. motor and does not have the 
tachometer which is standard on the TA model. 
Other new items in the B. & R. line are armature 
tester, commutator turner and undercutter, four mod- 
els of growlers, and a trouble finder for use on the 
car or on units that have been removed. This tester 
includes a discharge resistance to fit the instrument 
for checking up on the condition of batteries. 








Sponge Assortment 


PERMANENT display fixture is the new green 

Duco dipped wire sponge display rack, measuring 
13% by 23 in., by 10 in. deep, supplied gratis with an 
order of 24 sponges. The assortment of sponges re- 
tails at $15 and from this the customary dealers’ and 
jobbers’ discounts are given. Sold by Schroeder & 
Tremayne, Inc., 500 N. Commercial St., St. Louis, Mo. 


Sewall Lacquer 


NE of the latest additions to the line of lacquer 

finishes produced by the Sewall Paint & Varnish 
Co., of Kansas City, Mo., is the No. 1050 Ready-To- 
Spray Black. This sells at $4.35 a gallon, or in 5-gal, 
lots at $4.25 per gallon, both prices subject to a 20 
per cent discount. While the Sewall organization does 
not claim that this finish has quite the quality of some 
of its other lacquers, it is offered with the assurance 
that it will prove entirely satisfactory in cases where 
price is a factor.. 





Patch Kutter 


HE Patch Kutter is a special steel knife that is 

especially curved to enable the motorist to cut a 
beveled edge patch handily and in less time than with a 
pair of scissors. Maker—Van Cleef Bros., 77th St. and 
Woodlawn Ave., Chicago. 





Perfection Silent Timing Chains 
N manufacturing silent timing chains the Perfec- 
tion Gear Company of Chicago, Ill., is introducing an 
item that differs from similar products. The principal 
distinction is in the liner bushed — 
joint which is responsible for the 
endurance of this chain. In con- 
nection with this, of course, care- 
fully heat-treated steel, precision 
workmanship and inspections are 
used to assure satisfactory perform- 
ance. 








Moto Meter Distance Type Meter 


HE Red Ball Model L illuminated Distance type 

Moto Meter is designed for mounting on the dash. 
The green spot means safety, but when the red ball 
flashes, the danger point engine temperature has been 
reached. Model L for dash board mounting sells for 
$10. Model S for steering column mounting, $12. The 
Moto Meter Co., Inc., Long Island City, N. Y., is the 
maker. 





Storm Aligner No. 960 


HEAVY-DUTY piston and rod aligner that does its 
work with the piston assembled to the rod is the 
latest product of the Storm Manufacturing Co., Minne- 
apolis, Minn. This is known as the model No. 960 and 





sells complete for $55. The capacity is pistons from 
254 in. to 6 in. in diameter and rods up to 20 in. In 
length. Two adjustable arbors eliminate all mandrels. 
Rods are straightened by means of a straightening 
press which is a part of the aligner. 
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Top Dressing Weaver Power Tire Changer 
ay TOP dressing entirely different from that produced syNEUMATIC ALLY operated, the new Weaver 
h under the company’s former name of Auto Top power tire changer is designed for busy shops and 
0- and Cushion Coating is now being offered. This new can handle 18 in. to 24 in. split rims of various types. 
il. dressing works well on all forms of Pantasote, imitation The operation is 
2() leather, rubberized and coated fabric. A very attrac- simple and easy. 
es tive, waterproof, jet black, glossy finish is obtained. The tvadel of tine 
ne Made by Van Cleef Bros., Seventy-seventh St. and Wood- power jaw is 
ce lawn Ave., Chicago. limited, so that 
” All-Purpose Tire Repair Kit when the two 
UBBER patch stock and rubber cement for inner other jaws — 
tubes, 2-in-1 Cut Filler for filling cuts and holes in properly adjust- 
. casings and plaster cord patch to repair fabric breaks °4 the rim can- 
IS on the inside of the casing are contained in this tire @°t be over 
a repair kit with which practically any inner tube and ©*Panded or con- 
La casing trouble can be repaired. Made by Van Cleef ‘acted. A two- 
nd Bros., Seventy-seventh St. and Woodlawn Ave., Chicago. WY valve is an 
important fea- 
ture which pro- 
AC Spark Plug vides a path 
| YPE “Y” % in. semi-aircraft € of the power jaw 
- spark plug has been especially that makes pos- |" AI a 
- developed for Chrysler “Redhead” sible minute ad- : __ Siti 
pal engine. Special insulator and loca- justments. Made by Weaver Manufacturing Co., Spring- 


tion of electrodes make this plug 
very efficient in these and sim- 
ilar high compression engines. Re- 
tail price 75 cents each. Made by 
AC Spark Plug Co., Flint, Mich. 


field, Il. 





Schlaich Wing Cap 
HE model WS24 wing 
cap is designed for 
the Ford and sells for 
$4.50. In addition to be- 








Reliance Manufacturing Co. 
OR the first time the Reliance ; pr ane ny ti 
Manufacturing Co., Massillon, — oe ae we oo it 

Ohio, has on exhibit its full line of wh . v adi nena temamaaaee 

vy pe Woodruff keys, taper pins, and machine keys. when adding water, and 

















ash. protects the Moto-Meter 
ball from theft. This is made 
pee Reliable Jack No. 85 by the J. C. McAdams Co., 
for NEW, handy curb jack which is designed for gen- Long Island City, N. Y. 
The eral work around the garage and has a capacity of 
the 1 ton and a lift of 9 in. is built by the Elite Mfg. Co., 
Ashland, Ohio, with a short stroke for close quarters. J MC Expansion Reamers 
HE J M C expansion reamers, made by the Scully 
Sioux Flexible Shaft Steel & Iron Co., of Chicago, have been improved 
g its PORTABLE in design so that they now have an expansion range of 
3 the and power- 2 ' nearly 1/16 in. The reamers run from .010 undersize 
inne- ful flexible shaft to .047 oversize. This adjustment is obtained by turn- 
) and buffer, grinder, ing only one adjusting nut. Special pilots make these 


reamers particularly good on piston pin work. These 


and poli “4s 
polisher ~ is reamers come singly or in sets put up in a metal box. 


the Sioux: No. 

1120 with % hp. 
motor. This f/ 
equipment in- s 
cludes 4in. grind- |, 
ing wheel, 4 in. \\ 
Wire brush, 6 in. 
by 2 in. mechan- 

ical sanding drum 

for holding sheets 

of emery or sand 
paper, and a 8 in. 





Kales Hindview Mirror 


HIS outside Hindview mirror is manufactured par- 

ticularly for the trade in those states where 6 in. 
truck and bus mirrors are demanded by state law. This 
mirror is called style 6P, and is of high quality with 
the mirror back made of 
brass so that it com- 
pletely withstands the 
deteriorating influences 


- by 3 in. rubber of the weather. Price, 
in. “ Sanding drum and exclusive of bracket, 
\drels: 2 Cone _ shaped $2.75. Made by Kales 


ening sanding drums Stamping Co., 1661 W. 
for vetting into Lafayette Blvd., Detroit, 


corners, Mich. 
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Holmes Power Driven Wrecker 
HE features of the Holmes automobile wrecker 
No. 485 have been incorporated in the design of the 
new Holmes heavy duty power driven wrecker. Power 
for the operation of the Holmes heavy duty wrecker is 


SERVICE 
STATION 


SECOND Redan 





acme to the service drums through the transmis- 
sion take-off of the truck on which it is mounted. It is 
equipped with triple control levers which may be 
operated from either the ground or the driver’s seat. 
Either or both service drums may be quickly removed 
and replaced by horizontal capstans. Each drum is fitted 
with 200 ft. of flexible steel cable. Capacity 10,000 lb. 
on each service line. This is a product of the Earnest 
Holmes Co., Chattanooga, Tenn. 


Mallory Master 5- C Coil 


NCREASING compression 

in engines has brought 
increasing loads on ignition 
coils and associated items. 
To meet this condition the 
Mallory Electric Corp., Tole- 
do, Ohio, has brought out the 
model 3-C coil. It is said to 
function satisfactorily even 
on high speed 8-cylinder en- 
gines and is naturally suit- 
able for 4- and 6-cylinder 
cars. 











Jayenel Automobile Steam Heater 


N the steam car heater made by Judd & Leland Mfg. 
Co., of Clifton Springs, N. Y., water is taken from 
the engine, conducted to a super-heater located in ex- 
haust manifold and subjected to a very high tempera- 
ture, which vaporizes it into steam. Then it is conveyed 
to the helical coil steam radiator in the car, at a mini- 
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mum temperature of 212 deg. F. Condensation in the 
heater is drawn off and returned to the engine by means 
of a drain pipe. This heater is absolutely universal in 
its application to all makes of water cooled cars. The 
retail price is $19.50, complete with all fittings. 


et 


Larkin Compressor-Flusher 

S its name indicates, the new Larkin-Thuro 5-in-] 

Compressor-Flusher, performs five separate opera- 
tions. It removes the old lubricant from transmission 
and differential by vacuum and flushes and refills these 
units. It also lubricates springs and washes engine. 
The equipment 
has a capacity 
of 100 lb. of gear 
lubricant and 
the auxiliary 
tank has a 
capacity of 5 gal. 
of penetrating 
oil or kerosene. 
It is portable 
and is _ fitted 
with a_ rotary 
pump which pro- 
vides either 
vacuum or pres- 
sure, depending 
upon the direc- 
tion in which 
the handle is 
operated. A 
meter _ which 
measures. the 
lubricant and a 
master dial is 
also part of this device. The manufacturer is the 
Larkin Automotive Parts Co., Dayton, Ohio. 




















Tiffany Gasoline Gage 

HE Tiffany gasoline gage designed for Chevrolet, 

Star, and any 7-in. gasoline tank, works by “weigh- 
ing the gas.” The gage'is in appearance, much like an 
ammeter and harmonizes well with 
the other instruments on the 
dash. The mechanism is actuated 
by a compensator installed in the 
bottom of the gasoline tank in 
place of the drain plug. This is 
made by the Tiffany Manufactur- 
ing Co., Newark, N. J., and sells 
for $5. 








Trafichief Direction Signal 

HE Irving 
Trafichief di- 
rection signal is a 
combination direc- 
tion signal, park- 
ing and courtesy 
light. It is in- 
stalled under the 
sun visor and in 
operation the 
driver operates a 
switch, the signal 
lights and the arm 
Shoots outward. 
The operating power is derived from the engine vacuum. 
The combination of the colored lens and the design of 
the light itself make the Trafichief clearly visible in 
the brightest sunlight or the darkest night. Retail price, 
$9.75; nickel-plated, $11.75. Maker, Irving Engineering 
Co., Inc., Buffalo, N. Y. 
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Weaver Drive-Over Auto Lift 
N addition to the popular points of the Weaver new 
safety power auto lift introduced last year, the new 
Drive-Over auto lift is so arranged that the power 





plant may be placed at a distance from the lift or 
wherever desired. The length of the lift is reduced to 
1814 ft. and is raised or lowered hydraulically. Power 
is automatically cut off when the car reaches the 
maximum height. The car is raised by the front and 
rear axles, leaving the wheels free. Manufactured by 
Weaver Manufacturing Co., Springfield, Ill. 


Rees Jacks 


HE Model No. 7 Rees Jack has a capacity of 1 ton 
and a height of 9 in. with a lift of 6 in. A cap in- 
creases the height by 2 in. The No. 8 jack has a 
capacity of two tons, height 9 in., which is increased 
to 11 in. by means of a cap; lift 6 in. Both of these 
jacks are featured by 

the new Rees Rigid- 

fold handle, which en- 

ables the operator to 

= place the jack in the 
desired position and a 

slight jerk makes the 
universal joint op- 
erate. Price, No. 7, 
$5.50; No. 8, $8.50. 
Price of the handle 
alone, $1.75; extra ex- 
tension 50 cents. 


Made by Rees Mfg. 
Corp., 7501 Thomas Blvd., Pittsburgh, Pa. 














Irving Car Heater 


OUR features of the Irving waterway car heater 

are: 1. An entirely new and different type of oblong 
tubular core radiator designed for the sole purpose of 
heating cars. 2. Regulating valve on register permit- 
ting temperature 
adjustment from 
inside of car. 3. 
Quick, clean and 
even heat through- 
out the car, radiat- 
ing heat through 
average parking period, as the core is open on four 
Sides, creating its own circulation. 4. Beautiful nickel- 
plated shell harmonizing with the fine car exteriors. 
The small size is $17.75; large size, $19.95. Made by 
Irving Engineering Co., Inc., Buffalo, N. Y. 








Imperial Brass Products 


HE latest items to be added 

to the line of products to be 
produced by the Imperial Brass 
Mfg. Co., Chicago, Ill., include 
a No. 50-C paint spray gun. This 
is a low price gun designed to 
handle light paint, 
enamel, duco and 
lacquer finishes. 
The container is a 
standard Mason 
jar which makes it 
easy to have dif- 
ferent colors readily available without the need of clean- 
ing out the entire gun and container when changing 
over. This gun is supplied with 6 ft. of rubber hose to 
be connected to the 
air line, and sells 
for $7.50. 

On the Imperial 
Motor Cleaners, a 
trigger type switch has been added which greatly facili- 
tates the operation of cleaning automobile parts and con- 
serves air. This engine cleaner complete sells for $3.85. 

The Model 34-C 
high pressure 
spring oiler and 
engine cleaner is a 
tank in which the 
kerosene for clean- 
ing engines or the 
lubricant for oiling 
springs and chassis 
parts is placed. 
High pressure air 
is admitted to this 
container, which 
causes the fluid to 
reach parts which 
are ordinarily in- 
accessible. The 
nozzle on the end 
of the hose ac- 
curately guides and 








CLAMP TAKES ANY SIZE 
OF AIR CHUCK 





controls the stream or spray. 





Pyrene Fire Extinguisher 


HIS is a new size Pyrene fire extinguisher 

for automobiles and is of the same con- 
struction as the regular size. There are many 
accessible places it can be placed in any auto- 
mobile and it contains enough liquid to ex- 
tinguish any incipient fire. Capable of throw- 
ing a stream 25 ft. Price, $9 for the brass 
extinguisher and $10 for nickel-plated ex- 
tinguisher. This is made by the Pyrene Mfg. 
Co., of Newark, N. J. 








Gladiator Electric Air Tower 

HIS air tower is unique in that it delivers air to 

the tire at tank pressure, thus speeding up infla- 
tion. The dial, which is illuminated at night, can be 
set for any given pressure. The tower also includes 
water service hose with special shut-off valve. The 
Gladiator is built by the Gladiator Manufacturing Co., 
Auburn, Ind., in six different models. 
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Weaver Wrecking Crane 


HE new Weaver power crane made by Weaver 
Manufacturing Co., Springfield, IIl., is designed 
for the shop which desires to render quick, efficient, 
up-to-the-minute towing service. A 2-hp. air-cooled, 





a NY i 
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gasoline engine furnishes a dependable source of power 
and is provided with an electric-self starter for crank- 
ing. The recommended listing capacity is 6000 lb. 
with ample power and strength in case of overload. An 
important feature ig the use of two large drums, each 
capable of holding 300 ft. of cable. 





I-Sis Auto Polish 


EVELOPED to clean and gloss lac- 

quer, varnish and enamel the I-Sis 
auto polish is being offered to owners at 
$1 a pint bottle. I-Sis nickel polish in 
paste form sells at 75c. for an 8 ounce can. 
These products are made by the I-Sis 
Laboratories, New York City. 





Dutch Brand Mold-A-Gasket 


ait OLD-A-GASKET, a durable gasket 
b material in paste form used on 
any assembly work where air-tight connections are 
required. It is easily used just as it is and is squeezed 
from the tube as shaving cream would be squeezed 
from its tube. This may be used alone or on top of 
old or new gaskets. Neither hot oil or gasoline will 
dissolve this material. This is put up by Van Cleef 
Bros., Woodlawn Ave. at 77th St., Chicago, IIll., and 
sells at 35 cents for the 1 x 6 tube, 40 cents for the 
quarter-pint can, 75 cents for the half-pint can and 
$1.25 for the one-pint can. 





stery of automobiles. 


Port-O-Vac 


ORT-O-VAC is a powerful vacuum cleaner designed 
primarily for use in thoroughly cleaning uphol- 
This is made by the Johnson 
Motor Products Co., Inc., 308 
N. Sheldon St., Chicago, Il, 
and sells for $39.50. This is 
powered with a full % hp. 
General Electric Motor and 
has a telescoping tube which 
extends to 32 in. making it 
easy to reach all parts of the 
car. 








Gladiator Car Heater 


RESH air is forced into the funnel end of the heater 

by the fan, from there it is passed over the hot sur- 
face of the exhaust pipe enclosed in flexible tubing and 
then enters the car through a cast aluminum floor 
register. Model M may be converted into a two-register 
heater at small extra cost so that both the front and 
rear compartments of the car may be heated. The 
price is $8.50. Made by Gladiator Mfg. Co., Auburn, 
and sold through Zinke Co., Chicago. 





Ohio Battery Connectors 
NTERESTING new types of battery connectors are 
being turned out by the Ohio Parts Co., Cincinnati, 
Ohio. One of these is the Ohio non-corrode battery 
connector for constant potential service. As will be 











— | 








seen there is a clamp at one end and a clip at the other. 
This connector is made up with 24 in. of No. 8 wire. 
Another interesting form is the connector that is pressed 


.on over the battery post, splines cutting their way into 


the terminal thus assuring a positive contact. It will 
be seen that plugs are also in place should these con- 
nectors be desired for use in charging radio batteries. 
For those who prefer the clip type of connector that 
also is available with a screw clamp on the other end. 
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Hall Valve Seat Grinder 


HE Hall-Toledo valve seat grinder has 110-volt, 1/5 
hp. universal motor, suspended on adjustable sup- 
ports in valve guide at end of cylinder block: Motor 
transmits power through a flexible shaft to grinder head 
and drives grinding wheel 5000 r.p.m., while a train of 




















10 gears reduces speed of the inner eccentric sleeve to 
60 rp.m. This eccentric sleeve supports grinding head 
which is lowered into contact with valve seat by the 
knurled screw on top. A screw adjustment is provided 
which expands the bottom of the pilot, making a push 
fit and finding its own center in the valve guide. This 
provides a fixed axis upon which the grinder revolves 
eccentrically. The stone, therefore, makes contact with 
only one point of seat at a time, traveling around in a 
true circle until the seat is finished. This is made by 
the Hall Mfg. Co., Toledo, Ohio, and sells for $97.50. 


Van Norman No. 2 Relio 


MPROVEMENTS made on the No. 2 Relio include 
a new worm driven full ball bearing workhead. 








This type of construction not only eliminates the fric- 
tion arising from the old type spindle, but also will 


give longer life to this unit. A new table feed 
mechanism will also be incorporated on this machine. 
This includes a reduction mechanism for making the 
feed of the table more smooth and even when under 
heavy cuts. Maker—Van Norman Machine Tool Co., 
Springfield, Mass. 


Hastings Slotted Piston Rings 


ASTINGS slotted piston rings are designed for the 

purpose of assuring complete cylinder wall lubri- 
cation, together with control of the lubricating oil. 
These rings are carefully inspected in every way before 
being supplied to 
the user and sell 
at 35 cents in 
sizes from 2% in. 
to 4 in. and 45 
cents in sizes 
from 41/16 in. to 5 in. These are a product of the 
Hastings Mfg. Co., Hastings, Mich. 


Hall-Toledo Valve Hone 


N this device the valve is rotated at a speed of 7000 
to 8000 r.p.m. by 110 volt universal motor, while a 
honing stone is fed back and forth across the valve face. 
Screw adjustment provides for advancing and backing 


























off the stone from the face of the valve. The electric 
motor is belt connected to the chuck shaft. The equip- 
ment includes Jacobs chuck, motor, belt chuck key, rub- 
bing stone and two honing stones, for $76. This is made 
by the Hall Mfg. Co., Toledo, Ohio. 





Weather King Car Heater 


HE heat from . 

the exhaust pipe 
is utilized in the 
Weather King car 
heater to produce 
warm air. for heat- 
ing the interior of 
the car. It is pro- 
duced by the Metal 
Stamping Co., Long 
Island City, N. Y., 
in one model which 
is offered in three 
sizes which will fit any car and sells at $8, $10 and 
$12. 
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Showing the attractive instrument panel 
adopted on the series 81 models 


EW body designs and a new engine of improved 
N performance feature the Pierce-Arrow “81,” a de- 

velopment of the “80” which is now being shipped 
to dealers. The former rather high body lines have 
been eliminated and lower bodies, attractively curved 
and streamlined, are now offered. Price revisions have 
been both upward and downward, resulting in a nar- 
rower price range for the complete line. Prices of the 
various models are as follows: 

Runabout, $2,900; four-passenger touring, $3,100; 
five-passenger brougham and _ two-passenger coupe, 
$3,250; rumble seat coupe, five-passenger sedan and 
sport sedan landau, $3,350; convertible roadster, seven- 
passenger sedan and four-passenger coupe, $3,450; club 
sedan, $3,300; club sedan landau, $3,400; seven-passen- 
ger, enclosed-drive limousine, $3,550. 

Of the mechanical changes which have been incorpo- 
rated in the new series, the most interesting perhaps 
is the extensive use of aluminum alloys. To the alumi- 
num crankcase, transmission housing and clutch cover 
plates, have been added an aluminum cylinder head, 
forged aluminum alloy connecting rods and aluminum 
Invar-strut three-ring pistons. The inlet manifold also 
is of aluminum. As a result, not only has the power- 
plant been lightened considerably, as indicated by an 
almost 50 per cent decrease in weight in the cylinder 
head alone, but greater smoothness of operation has 
been secured. With the total weight of the piston and 
connecting rod assembly reduced from 4 lb. 814 oz. to 
3 lb. 1 oz., and a simultaneous increase in crankshaft 
size, main bearings now being 2% in. as against 2%% in. 





Motor Age 


Has Larger Crankshaft, Aluminum 
Alloy Cylinder Head and Connect- 
ing Rod, and a New Intake 
Manifold 


By Athel F. Denham 


and crankpin bearings 24% instead of 2 in., it has 
been found possible to eliminate the torsional vibration 
damper. 

The performance of the engine has been materially 
increased by improving the manifolding and the car- 
buretion. The use of an aluminum head has made it 
possible to increase the comparison ratio from 4.45 to 
4.65 to 1. The inlet manifold is so designed that all 
cylinder parts are equidistant from the carburetor. The 
central portion is provided with a heat control jacket 
using exhaust gases. The new carburetor, designed for 
Pierce-Arrow by Stromberg, embodies a thermostatic 
accelerating well control and has a larger, 114-in. outlet 
diameter. 

The increase in the available power results from the 
fact that the engine now peaks at higher speed, which 
results in increased car speed. With the adoption of 
aluminum pistons and an increased brake mean effective 
pressure, piston pins have been increased in diameter 





Below: The new alu- 
minum alloy connecting 
rod at the top is 11Y, 
oz. lighter than the 2 ' @¢& we . tee 
lb. 9Y, oz. steel rod : gece 
formerly used | , le 








Left: Two views of the 
new cylinder head used 
on the series 81. It also 
is of aluminum alloy 


Below: Comparison of 

the crankshafts. The 

lower one is the larger 

shaft used in the series 
81 
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This 5-p. brougham 
shows the charac- 
teristic body lines 
adopted on the new 
series 81 models. 
Pierce-Arrow fend- 
er head lamps are 
optional at extra 
cost 
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It should be mentioned also that 
While the crankshaft diameter has been increased as 
much as 144-in. at some sections as mentioned, the total 
weight of the shaft has been increased only 3 lb., since 
Pierce-Arrow shafts are drilled out, and the drill holes 
through main and crankpin journals also have been 


from 7%-in. to 1. 


increased in diameter. Equalization of combustion 
chamber volume in the various cylinders is obtained by 
locating from the top of the combustion chambers in 
the second and fifth cylinders while machining the head. 
By so doing care is taken of any distortion of the head 
I cooling or casting that may not have been corrected 
when the cylinder head was straightened after casting 
and before machining. 

Transmission and clutch remain unchanged, except 
for the fact that a rubber disk is incorporated in the 
driving member of the clutch and the gear change lever 
has been lengthened 2 in. for easier shifting. In the 
rear axles the major change is due to the adoption of 
a 08-in. tread instead of the former 5634 in., to enable 
widening of the rear seat. Gear reduction remains un- 
changed although smaller diameter 20-in. wheels, with 
heavier spokes, and fitted with 32 x 6.00 in. six-ply bal- 
loon tires, are now used. This is reflected in markedly 
improved acceleration. Front axles, springs and frame 
Continue unchanged. A Gemmer steering gear of the 


| as ——" | e The series 81 7-p. 


sedan. Note rede- 
signed fender head 


lamps which are 
still optional 


Marles type with 18 to 1 reduction has been adopted. 
This gear is of the hour-glass worm and roller type 
with the roller mounted on ball bearings. 

One very interesting feature of the new chassis is 
the adoption of the Bowen one-shot lubrication system. 
Pierce-Arrow uses a semi-liquid grease instead of cylin- 
der oil with this system. This grease, which is to be 
handled by Pierce-Arrow service stations, is similar in 
its characteristics to 600 W. Twenty chassis points are 
lubricated by the system, which is supplemented by Zerk 
fittings on drag links, tie rod and universals only. The 
central reservoir of the one-shot system on the Pierce- 
Arrow is located under the hood, so as to keep the lubri- 
cant sufficiently warm for efficient operation in cold 
weather. The plunger is of the foot-operated displace- 
ment type and the pressure is somewhat higher than 
that used in the oil system. 

Among minor changes in the chassis is the provision 
of a 3-gal. reserve tank in the gasoline tank, operated 
by a valve at the tank. These three gallons are indicated 
in red on the electric dash gasoline gage. A primer 
control is provided in addition to the choke, a pipe con- 
necting the vacuum tank to the manifold direct and 
being operated by a button on the dash. The light 
control switch is located on the instrument board, and 
is supplemented by a foot-operated dimmer switch 
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PIERCE-ARROW 





BRINGS 

















In the new intake manifold of the 81, shown at the left, all cylinders are equidistant from the carburetor. At right is 
the manifold used formerly 


which is located directly over the clutch pedal. 

As to performance, the car has a touring speed of 
well over 50 m.p.h., a top speed of 65 m.p.h. or better 
under average conditions, and much improved accelera- 
tion, the time required to accelerate from 10 to 40 m.p.h. 
having been decreased from 15.9 sec. to 12.1 sec. 

In the new bodies decreased height and more pleasing 
lines are at once apparent. By the use of smaller wheels 
and shorter body pillars—made possible without decreas- 
ing head room by increasing the slope of seats—the 
bodies have been lowered a full 2 in. An interesting 
design is used in the body framework of the rear quar- 
ters. The part of the body sill over the rear wheel 
housing has been replaced by an aluminum casting, thus 
making possible a considerably larger slope than with 
the usual deep wooden sill. 

As formerly, body construction is of aluminum panels 
over white ash. The sun visor is built into the roof 
and is unusual in that it has a sharp downward curve, 
this curve flattening out gradually in the roof proper. 
The rear of the roof also is curved, and the tops of both 
front and rear windows are curved to follow the roof 
lines. The characteristically low belt line of former 
Pierce-Arrows has been raised relatively, and the resul- 
tant decreased height of the windows contributes ma- 
terially to a more pleasing appearance. The fenders, 
both front and rear, also have been given more sweeping 
lines, in accordance with the modern trend. 

The front view of the cars has been improved with 
a narrower radiator, more rounded off on top to carry 


out the general plan of eliminating sharp corners. 

An innovation for the Pierce-Arrow Motor Car Co. 
is the adoption of a radiator emblem, which represents 
the coat-of-arms of the Pierce family. While the char- 
acteristic headlights built into the fenders are still 
optional if desired, the new cars have conventionally 
mounted lights. When lamps built into fenders are 
desired small auxiliary lamps are also provided, mounted 
on the cross arm between the fenders. Head lamp rims 
are wider than formerly and at the top project slightly 
in front of the lens. 

The louvres have been decreased in number and have 
been made more decorative by contrasting color striping. 
Window reveals are of the same color as the body panels, 
but are offset by extensions of the wide belt molding 
framing the windows. The belt molding is also carried 
forward on the head to the radiator shell. 

Interiors of cars are artistically trimmed. Saddle 
spring seats are standard. Rear quarters have arm rests, 
and the seat backs are curved at the sides for greater 
comfort. Instruments are grouped under an attractive 
central panel. Attractive walnut wainscoting is used 
on the doors and under the rear quarter windows on the 
brougham. Standard equipment includes front bumpers; 
Houdaille shock absorbers all around; full cross type 
double windshield wiper; engine temperature indicator 
on the dash; combination tail, stop, and backing lamp; 
dash gasoline gage; thermostatically controlled radiator 
shutters, and a trunk rack. Side type tire carriers with 
fender wells are available at extra cost. 





White Adds 1144-Ton Truck at $2,725 


A truck chassis listing at $2,725 has been 
added to round out its line by the White Co. Its 
features are said to be the obtaining of more power and 
higher speed. The new truck, designated as Model 57, 
is powered with a four-cylinder L-head, 4 x 534 engine, 
25.6 being the taxable horsepower. Actually it devel- 
ops 47 hp. at 2000 r.p.m. This engine, Model GRC, is 
identical with the four-cylinder engine used in the 
2-ton chassis. 

Cylinder blocks are of chrome-nickel iron with a sep- 
arate crankcase and detachable head, with completely 
machined combustion chambers. The engine has a 
three-bearing crankshaft and full pressure lubrication 
to main connecting rod, camshaft and wrist pin bear- 
ings. Main bearings are 214 in. in diameter with 
lengths from front to rear of 3 25/32, 314, and 4 15/32 
in. respectively. Crankpin journals are also 24 in. 
in diameter with a length of 2°4 in. The drilled rod 


itself is 121% in. between centers and carries the 1 3/16 
in. piston pin in a bronze bushing. Connecting rod 
lower bearings are diamond bored. 

A single-plate clutch of White design, operating in 
oil, is included. In unit with the engine is the four- 
speed selective type transmission with direct drive on 
fourth. Standard rear axle reduction is 4.67 to 1 with 
an optional ratio of 5.36 to 1. 

Spoked cast-steel wheels are standard, with disk 
wheels optional at extra cost. These carry 32 x 6 in. 
single-cord tires front and rear. Approximately stand- 
ard tread is used for both front and rear axles. Frames 
are of pressed steel channel section. . 

Overall width of the truck is 71 in. with 200%-in. 
overall length. This provides for 143 in. between the 
dash and the rear of the frame, of which 38 in. is over- 
hang back of the center of the rear axle. Maximum 
width of the frame is 34 in. 
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HERE is a field of 

endeavor which is far 

reaching in its scope, and 

in which the mail order 
house and chain store cannot 
easily participate. That is the field 
of personal service. Since it is 
impossible to increase total sales 
volume beyond the point of actual 
needs in tire, battery and replace- 
ment requirements, the question arises, How can sales 
volume be increased to the profit of the service station, 
and the satisfaction of the car user? 

The potentialities of this new field will be apparent 
to the service station management that visualizes suc- 
cessful methods which can and will increase income by 
providing for, and selling the car owner, service which 
he did not heretofore know that he needed, or at least 
was not available. All retail organizations will agree, 
that millions of cars have been bought, used and worn 
out by their owners in the past without having purchas- 
ed many things for the car that they would have pur- 
chased had the opportunity to buy or use been placed 
before them. 

This is particularly true in the matter of car lubrica- 
tion, car washing, oil changing, brake lining adjust- 
ments, better ignition systems, better lighting through 
better adjustments, etc. Much educational work has been 
done along the line of rendering tire service, battery 
service, and in recent years of car lubrication, but the 
field in the latter classification has only been touched 
upon, and herein lies a splendid future for the modern 
service station. 

In years gone by, millions of cars went to a “prema- 
ture grave” in the city dumps and junk yards, for the 
lack of proper lubrication. Such a disagreeable, if not 
impossible, job was readily excusable on the part of 
motorists, because good facilities were wholly lacking 
for the proper application of this kind of service. 

The modern super-service station and modern equip- 





HIS article relates 

what the job of furn- 
ishing “complete automo- 
tive service under one 
roof” comprises, and cites 
a successful example that 
is proof of the gravy. 
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ment have changed the old condi- 
tions completely, so that it remains 
only to sell the public on the 
economy of this service, through 
proper advertising and educational 
methods, to produce untold profits 
and increased incomes. In other 
words, the opportunity exists to- 
day to perpetuate a needed service 
that every car owner wants and 
can afford to pay for. If he does not get it, he pays a 
higher price for doing without, through the more rapid 
wear and depreciation of his car. In a word, car lubri- 
cation opens a new door to a vast field for creating new 
business that did not exist before. 

Department store policies applied to the automotive 
industry make for increased business at less selling 
costs for the reason that advertising which solicits 
specialized trade, such as tire sales, is effective only 
when the car owner needs tires, which need arises only 
at infrequent intervals, averaging only three tires per 
car per year. The same condition applies to a battery 
business, or any other specialized service. When the 
Super-service station advertises complete automotive 
service under one roof, the advertisement applies to 
a wide number of needs, one or the other of which the 
car owner must use frequently. 

A man is preparing for a long tour on vacation or 
business trip. He may know the need of adjusting 
brakes, perhaps relining. He may know his battery 
needs water, testing and cleaning; his tires need going 
over. Unquestionably he will want to start off with a 
fresh oil supply, and have the car lubricated, the trans- 
mission and axle housing replenished with fresh grease. 
To go to a specialized service station for each of these 
requirements would take a whole day, perhaps more, 
and as often happens, he starts off without having a lot 
of these things done, due to the time required in going 
from one specialty place to another. 

The super-service station that advertises in the daily 
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By A. E. Holden 


papers direct mail or bill boards 
“complete automotive service un- 
der one roof” makes such an ap- 
peal to the car owner that he natural- 
ly comes in and invests $2 to $10. or 
more for service on the car. What else 

happens? Inspection may show the battery 

is run down or worn out. You sell him a new 

one. One or more tires, or a tube may need replacing. 
A profitable tire or tube sale results. There are other 
accessories, necessities the car owner may want to carry 
along with him (if he sees them on display) and mer- 
chandise sales are frequently made in sums amounting 
to $25 to $100, all of which is new business that would 
not have otherwise come to your store. 

Faster service, covering a wider number of needs, in- 
duces a larger number of car owners to patronize the 
department store service station. Overhead is spread 
over diversified departments, each of which is profit- 
able in itself, due to the wider appeal to the car owning 
public. But what is of even more vital importance, the 
Service attracts such a large number of motorists so 
often that a close acquaintance is formed, good will and 
confidence established, so that when the need of tires, 
batteries and other motoring necessities arises, sales 
are effected at a fair profit, sales which might very well 
wine have gone to the mail order house or chain 
store. 

The Meridian Service Co., of Indianapolis, Ind., envi- 
Sloned the possibilities of such a super-service station. 
In a city where automotive competition is as keen as 
a two-edged sword, this company has gone ahead, step 


by step, from a small and humble beginning eight years 
ago. 
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Modern 


Equipment, says 
H.W. Boetcher 
of the 
Meridian Service 
Co., Indianapolts, 
Will Help 
You More 
to Sell a New 
Battery, 
New Tires, 
Motor Necessities 
and Service 


Than the 
Hiighest-Priced 
Personal 
Salesman 
You 
Can Employ. 
And 
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n 
H. W. Boetcher, in This Article 


, and th 
Meridian = “na He Tells 
} . t 
‘Sndladionioalie Why and How. 
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Starting with a very small capital, one 
service station after another has been form- 
ed out of the profits of the business. Origi- 
nally organized as a tire retail store, the 
splendid new super-service station shown in 
the accompanying illustration is the outgrowth of this 
humble beginning. It is, apparently, the last word in 
super-service facilities, but the end is not yet. In the 
same manner that the big department stores through- 
out the.country have acquired the highest financial 
standings in the mercantile world, H. W. Boetcher, man- 
ager, predicts that the department store idea in the 
automotive field is here to stay, and that it will be largely 
the answer to the mail order and cut-rate store com- 
petition. 

In the spacious service station at the rear are located 
seven openings over one large pit for oil changing. There 
are no drive-up platforms for owners to drive on for oil 
change. The attendants may walk freely from one car 
to another underneath, which is a basement effect. The 
pit is electrically lighted so that service may be given 
night or day. 

A large underground tank holding 1700 gal. of oil 
is used for storage. Large pipes are placed underground 
where the old oil is drained directly from the car into 
elbow funnels, and is carried into the storage tank. This 
means no handling of oil, and is a big labor-saving plan. 
A special air pump is used for emptying the large tank 
when it is full. This oil is salable in the winter for fuel, 
and the company plans to use the old oil for fuel in a 
(Turn to page 47, please) 
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Twenty-seven Men Who Won the Big Prizes in Motor World 
W holesale’s Contest for the Most Popular and Efficient Wholesale 


Salesmen in the Nine U. S. A. Zones. 


W. H. Keltie, Joliet, LIl., 


Captures the National Championship. More than 50,000 Votes Cast. 
A Great Contest Which Has Advanced Mutual Understanding 
-and Appreciation Among Automotive Wholesalers and Retailers. 


champion of the United States, in the Motor 

World Wholesale popularity contest for whole- 

sale salesmen, are hereby acclaimed and saluted for 
their popularity and efficiency. : 

The individual who carries the major honors, winner 

of $500.00 for receiving more votes than any other 


N cia zone champions, their runners up, and the 


candidate, in addi- 
tion to $100.00 for 
being leader in his 
zone, is W. H. Kel- 
tie, salesman em- 
ployed by the Bar- 
rett Hardware Co. 
of Joliet, Ill. 
Hence Mr. Keltie 
is to receive 
$600.00 in cash and 
the outstanding 
distinction of lead- 
ership throughout 


the nation in the 


matter of popular- 
ity with the retail- 
ers—the electors. 

Thousands of 
tradesmen availed 
themselves of the 
opportunity to cast 
their ballots in 
what proved to be 


EE 


an exciting contest. 
were voted for. 




















The Nine Voting Zones in the Motor World Wholesale Popularity Contest 


Hundreds of wholesale salesmen 


In every one of the nine zones the voting was spirited, 
and not until the last day and hour for receiving bal- 
lots was any candidate in any zone a sure bet. 

Toward the end many dark horses came into the 
home stretch and thundered on to the wire. 


Pity is 
that the _ electors 
and their candi- 
dates could not all 
have been with the 
election committee 
when results were 
being checked and 
recorded. It was a 
thrill that can only 
result from a real 
contest where 
there are many 
candidates and @ 
broad field of elec- 
tors, 

Total votes 
reached the sur- 
prising number of 
54,934. And the 
following twenty- 
seven men. will, 
during the week of 
(Turn to next page, 

please ) 
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Here is the record of winners in their one, two, three order in the nine zones: 
O. L. Huston, R. T. Clapp Co., Knoxville 


Zone. 1 


Ernest A. Staples, American Motor Equipment Co., Boston 
Jim Howe, Linscott Supply Co., Boston 
Henry Miller, Franklin Auto Suply Co., Providence 


Zone 2 


Jos. Maloney, Lebair Auto Supply Co., Trenton 
Clay Odell, Bergan Supply Co., Utica 
John R. Major, Rochester Auto Parts Co., Rochester 


Zone 3 


B. S. Middleton, J. R. Hunt Company, Baltimore 
C. R. Jones, J. R. Hunt Company, Baltimore 
Thos. Harvey, Jr., Benton, Bailey Co., Richmond 


Zone 4 


W. H. Keltie, Barrett Hardware Co., Joliet 
S. E. Willingham, Gibson Co., Indianapolis 
Lester J. Ramaker, Western Motor Supply Co., Milwaukee 


Zone 5 


Ed. L. Manker, Ozburn-Abston Co., Memphis 


Zone 6 
F.. E. Risk, Storz Western, Omaha 


Zone 7 


Wade Craig, Mills-Morris Co., Memphis 


D. C. Beard, National Bushings & Parts Co., Minneapolis 
Joe Melmer, W. M. Dutton Sons Co., Hastings, Neb. 


Hubert Braden, Ferris-Simpson Co., Dallas 


Lewis E. Starr, Herrick Hardware Co., Waco 


Zone 8 


John W. Kirby, Ward, Dossett, Floyd Co., Waco 


Carl Wieden, Foster Auto Supply Co., Denver 


Eugene T. Koehne, Auto Equipment Co., Denver 


Zone 9 


E. H. Naylor, B. K. Sweeney Electric Co., Denver 


Harry B. Nilson, Chanslor-Lyon Co., Seattle 


Bert Brady, E. A. Featherstone, Inc., Los Angeles 





E. T. Parkinsen, E. A. Featherstone, Inc.. Los Angeles 
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November 10, receive checks from the Chilton Class 
Journal Co., publisher of MoTOR WORLD WHOLESALE, in 
the total amount of $2,075.00. 


Paul Staab, National Electric & Supply Co., Peoria, Ij]. 
Martin Bean, Berrodin Auto Supply Co., Philadelphia. 
G. D. Shulson, The W. Bingham Co., Cleveland. 

Three prize winners appear in each zone. For the Walter E. Ollson, Duluth Auto Supply Co., Duluth, Minn, 
one who received the greatest number of votes in his Jay Countryman, Cedar Rapids Auto Supply Co., Cedar 
particular zone a first prize of $100 is awarded. Second Rapids, lowa. 
in the number of credited votes gets $50.00, and the O. E. Wilson, Red Rooster Sales Co., Grand Island, Neb. 
third $25.00. T. J. Carroll, Attakapos Iron Works, Lafayette, La. 

And because W. H. Keltie, Zone 4, received a greater S. Keren, Superior Lamp & Auto Equipment Co., New 
number of votes than any other candidate, he carries York City. 
the national championship honors and receives the Joe Fagan, Johnson Bros. Auto Supply Co., Wichita, Kan. 
Grand Prize of $500.00, in addition to his zone first | Chas. Dean, Thos. J. Northway Co., Rochester, N. Y. 
prize. W. G. Blomeyer, Washington Auto Supply Co., Washing- 

As stated above the electors in the contest were mem- ‘” D. C. | 
bers of the automotive retail trade throughout the . aa Auto Hardware & Equipment (Co,, 
United States. ‘ me ' 

Vote coupons appeared in the dealer papers published ee —_ aquipment Co., Pittsburgh. 

. » Ti , BE. A. an, Inc., Detroit. 
by the Chilton Class Journal Co. They are: Automobile Jack Porter, Sharp Auto Supply Co., Oklahoma City. 
Trade Journal, M otor Age, Commercial Car Journal and L. C. Runyen, Kansas City Auto Supply Co., Kansas City, 
Chilton Catalog & Directory. Mo. . 
All votes were mailed to the Contest Editor of MOTOR Ed. Rotchford, E. Krieger & Son, Brooklyn. 
WoRLD WHOLESALE in Philadelphia. Contest closed at R. E. Traphagen, Elin Auto Supply, Newark, N. J. 
12 o’clock noon on Saturday, Oct. 15. H. Littlestone, Ideal Auto Supply Co., Chicago. 

After the hour of closing many votes came in by air, F. R. Grant, Roylans, Inc., Raleigh, N. C. 
special delivery and regular mail—but, unfortunately, Wm. Hamilton, Michigan Automotive Supply Co., Detroit. 
they could not be counted and credited because the con- E. F, Chaskel, Simplex Piston Ring Co., Cleveland. 
ditions of contest were plain, to the following effect: a Gustason, Norwood Tire Co., Inc., Long Branch, N. J. 
“Votes will be received and counted at the publishing a Cately, Onondaga Auto Supply Co., Syracuse, 
offices of the Chilton Class Journal Co. up to 12 o'clock E. L. Hershey, General Auto Supply Co., Harrisburg, Pa. 
noon On Saturday, October 15, 1927. ’ W. A. Crane, Triangle Parts Co., Oakland, Cal. 

Consolation awards should go to the 100 candidates H. T. Chisholm, Whittemore-Sim Co., New York City. 
who came nearest the prize money. In their order, in = John I. Lippincott, Studebaker Corp., South Bend, Ind. 
accordance with the number of votes received, we pre- 


M. M. Page, Chanslor-Lyon Co., San Francisco 
sent the names of the individuals, the firms they repre- J. H. Nolan, Ideal Auto Supply Co., Chicago. 
sent, and their addresses: 


Harry Fleming, Emmons-Hawkins Co., Huntington, 

Fred Nest, Hub Co., Dubuque, Iowa. W. Va. 

C. F. Pipenbrink, John S. Cox & Son, Terre Haute, Ind. J. V. Haney, McLendon Hardware Co., Waco, Tex. 

G. E. Sargent, Fred Campbell Auto Co., Decatur, Il. M. J. O’Reilly, Beckley Ralston Co., Chicago. 

Al. Bergman, Dine Dewees Co., Canton, Ohio. H. F. Alverson, Red Rooster Sales Co., Grand Island, Neb. 

W. E. McEown, Reinhard Bros., Co., H. J. Holmes, Harper, McIntire Co., Ottumwa, 
Minneapolis. Iowa. 

J. J. Koerner, C. & D. Auto Supply Co., Jos. Jackson, W. E. Pruden Co., New York City. 
Cincinnati. C. P. Oates, Southern Equipment Co., San Antonio, 

Leo R. Lindsay, Fred Campbell Auto Sup- Tex. 
ply Co., St. Louis. B. B. Wagener, Beck & Corbitt Co., St. Louis. 

Earl J. Royer, Ohio Batter} & Mark Leach, Reinhard Bros. Co., Minneap- 
Ignition Co., Canton, Ohio. olis. 

Fred Day, Elin Auto Supply Co., H. S. Garber, Beckley Ralston Co., Chicago. 
Newark, N. J. J. M. Parks, Carolina Auto Supply House, 

Myrin Pilgrim, Wm. Warnock Charlotte, N. C. 

Co., Sioux City, 
Iowa. 

Earle Hanford, 
Economy Auto Sup- 
ply Co., Newark, N. J. 

Gay P. Mead, W. 
Bergman Co., Buf- 
falo. 

Frank M. Young, 
The Equipment Co., 
Kansas City, Mo. “a E. P. Rotzell f@ 

Hayes Cubberley, : & 
Norwood Tire Co., i 
Long Branch, N. J. 

Earl Loeffler, 
Bostwick - Baun Co., 
Toledo. 

H. E. Olson, Rein- 
hard Bros. Co., 
Minneapolis. 
















Chas. Hamilton, 
Graham & Seltzer 
Co., Peoria, IIl. 

Harry Davenport, 
R. F. & W. B. Fitch, 
Oskaloosa, Iowa. 

Frank T. Lincoln, 
Weinstock Nichols 
Co., San Francisco. 

EK. G. Lippstreu, 
Storz Western Auto 
Co., Omaha, Neb. 

S. L. Fernheimer, 
R. J. Loock & Co. 
Baltimore. 

L. A. Childs, Gibbs 
Machinery (Oo, 
Columbia, S. C. 
(Turn to page 49, 
J. Wm. Nock please) 
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special oil burner in the future. These arrangements 
not only save time and money, but insure the customer 
having an absolutely clean place in which to have his 
ear serviced for oil. 

Complete car lubrication is rapidly coming into uni- 
versal use. Car owners are finding it essential to the 
pleasure of motoring, to say nothing of the longer life 
and reduction of vepair bills effected. Seventy-five per 
cent of the car service is built around lubrication, and 
offers unlimited opportunities to build up profitable 
sales on other merchandise, according to Mr. Boetcher. 

“Moden equipment will help you more to sell a new 
battery, new tires, motor necessities and service than 
the highest-priced personal salesman you can employ,” 
said Mr. Boetcher. 

“We have merchandised batteries, tires and acces- 
sories for nine years, and are convinced beyond all doubt 
that good equipment will sell more goods for this or- 
ganization than any other methods we can employ. This 
is not just a theory, but a fact borne out by our own 
experience. The most difficult problem in making a sale 
is to convince your customer that he actually needs a 
new battery. 

“Under ordinary circumstances, when his battery 
ceases to function properly, the owner thinks it needs 
only a recharge, when the facts may prove it is worn 
out. To convince him, it may be necessary to disassemble 
it so that he may see for himself. Right here is where 
many sales are lost. Too often the owner hasn’t time 
(or thinks he hasn’t) to wait, and he wants to come 
in when he has more time. He goes away, promising 
to return later. He has to crank his car every time he 
starts and more than likely, goes to the nearest place 
and buys a new battery. You, who had the first chance 
at the sale, lose it because it was impossible to “talk” 
convincingly enough to put over the sale when his 
trouble first arose. The proper equipment would have 
made the sale.” 

Here Mr. Boetcher pointed out a new battery-testing 
machine which he calls the “battery merchandiser” and 
related how it sold four new batteries for him on one 
day soon after its installation. 

In order to make a sale of a new battery, get an 
order for a repair job or a recharge, it is necessary to 
convince the customer of the need of it. If the car 
owner drives into our station, our battery man removes 
the battery and sets it on the “battery merchandiser.” 
This machine registers electrically the exact cause of 
the trouble and the remedy before the customer’s eyes. 
He can see for himself. There is no guess work about 
it, and what he sees, is more convincing than anything 
you can tell him, even though you tell him exactly what 
the machine tells him. No matter in how much of a 
hurry the motorist is to get away, it takes no longer 
to set in a rental or a new battery than to put his own 


(Continued from page 43) 
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back in. You get the order for the recharge, the re- 
pair job or the new battery, whichever is required. 
By the old method, the customer has to take your word 
for it, and too large a percentage of prospects gets away. 
It is especially effective in making a sale where time 
is a big factor with the prospect. The equipment makes 
the sale where the best of personal salesmanship often 
fails. 

“In the same manner that modern machinery can 
produce more and better merchandise for less money 
than the old hand method, so modern electrical equip- 
ment is superior to old-time battery selling methods. 
Good equipment throughout the station is of equal 
importance in effecting sales of any other type of mer- 
chandise handled.” 

While the present sales volume of the company is in 
excess of $300,000 yearly, Mr. Boetcher is emphatic in 
his policy that profit is of greater importance than mere 
volume; that profits will not be sacrificed for the sake 
of increased volume. In the performance of needed 
service to the public such a business is entitled to a 
fair profit. The public demands more and better service 
today than ever before, and it is willing to pay a fair 
price for it so long as it can obtain the kind of service 
and merchandise it wants, in clean, convenient surround- 
ings. 

Another outstanding feature in this organization is 
the policy of maintaining immaculate cleanliness 
throughout. The battery department is a model of well- 
ordered neatness. The charging benches, the stock 
shelves and spacious battery room compare favorably in 
appearance with a modern kitchen in a high-grade home. 
What a contrast with many battery shops throughout 
the country! 

The offices, accessory and tire sales room will do 
credit to any exclusive mencantile establishment. Neat- 
ness, orderliness and attractive display prevail through- 
out. Ample provision has been made for accessibility 
to motorists for any type of service rendered. The car 
owner can turn around completely without backing, 
inside the spacious service station. Access is easy from 
either direction on Meridian street. The station is 25 
blocks from the down-town district’ on the main 
thoroughfare to the North Side, Indianapolis’ best 
residential section. This street bears more traffic than 
any other street or boulevard in the city. 

Mr. Boetcher is secretary and treasurer; T. J. Sour- 
bier, president, and E. G. Sourbier, vice-president. Not 
a dime of outside capital has been put into the business, 
other than the original investment, the growth of the 
business having supplied the additional capital to care 
for the enlargements of service facilities. This is the 
fourth of a chain of service stations the Meridian 
Service Co. has located strategically in Indianapolis’ 
central business and residential districts. 





An Attractive Way of Cleaning Roads 


OUTH DAKOTA roads are undergoing a clean-up. 

} The South Dakota State College, in collaboration 
with the Minneapolis service shop of the General Elec- 
tric Co., recently mounted 12 magnet coils on a magnet 
suspended under a state highway truck. 

On a trial 3-mile run over a gravel highway just 
South of Brookings, the outfit picked up 36 lb. of poten- 
tial grief for motorists, the lot including nails, tacks, 


screws, safety razor blades, fish hooks and iron particles. 


The truck travels at 10 m.p.h. and covers an 8-ft. 
strip of roadway on one trip. The magnet has a length 
of 7 ft. and also draws pieces of metal for a distance 
of about 6 in. from each end. The position of the mag- 
net under the truck is adjustable; it is usually operated 
at a height of 4 in. above the ground. Power is sup- 
plied by a gasoline engine-driven generator mounted on 
the truck. 
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Questions Answered By (. Edward “Packer 








Selecting the Best American 


Car 


I want to inquire about the value and 
quality of the different cars offered on the 
American market. Which is the best car in 
the American market and why? Can you tell 
me what is likely to give trouble in the aver- 
age new car and what spare parts one should 
have in going on a long journey ?—Hoe Seong 
Kongsi, 31-33 Hume St., Ipho, Malay. 


UST which is the best car on the 

American market depends entirely 
on the amount of money that one wishes 
to spend for a car and the purpose for 
which he is buying it. One car may be 
the best for extreme speed, another for 
luxurious appointments, while another 
one may be the best from the stand- 
point of economy. 

Motor AGB, however, makes it possi- 
ble for every man to decide for him- 
self just which is the most satisfactory 
car. To do this, it is merely necessary 
to refer to the table of prices, weights 
and equipment of current passenger 
car models. This table is a feature of 
each issue of Motor AGE. Locate first 
the cars that come within the price 
range that you can afford and having 
decided on that you can compare the 
equipment that is included on each car 
and the price that you have to pay for 
any particular model. When this is all 
settled turn a page or two toward the 
back of the book from the table that 
you were just looking at, and here you 
will be able to find the wheelbase, tire 
size, engine make and model, the rated 
hp., the piston displacement, and in 
fact every mechanical detail which is 
important in determing which make of 
car you prefer. 

With regard to what trouble may 
develop in a car, that depends so much 
on the driver that it is very hard to 
say. In making a long trip, however, 
it is well to carry spare bulbs, spark 
plugs, new fan belt, a pair of ignition 
points, a spare tire or two and a com- 
plete set of tools. What other parts 
one should carry depends to a great 
extent on the nature of the territory 
into which he is going. Many automo- 
biles have a fair distribution of service 
parts, but in your country that is 
probably not the case to the extent that 
it is here. It is generally the experience 
of tourists that if they carry a quantity 
of parts, these parts never seem to be 
required. The man who carries a full 
set of pistons and connecting rods will 
probably break an axle shaft and the 
man who carries a spare pinion and 
ring gear may need a new left front 
wheel. Censequently, the tourist of to- 


day is most inclined to carry a few of 
the readily replaceable parts which we 
just suggested, and a complete set of 
tools in the hope that he can repair al- 
most anything that might break. 





Hot Valves Cause Bad 
Operation 


I have driven one of the last of the L-head 
type Hudson cars about 10,000 miles. This 
car has been hard to start and has run very 
irregularly at low speed from the beginning. 
The engine will not idle without danger of 
dying unless run so fast that the car will go 
18 miles an hour in high gear. The valves 
have been ground four times and burned ex- 
haust valves replaced twice in this distance. 


The last time two fibre gaskets and one 
steel one were installed to keep heat from the 
intake manifold, and the heater pipe was re- 
moved. Have driven 1000 miles since and 
though there is very little carbon, the valves 
have begun to burn and it is next to impossi- 
ble to drive in the city where frequent starts 
and stops must be made in traffic. . The three 
gaskets do prevent misfiring in high speeds 
when the engine is hot. The tappet cleanance 
has been set at .006, .008 and .010, all with 
the same resu!t. The plugs in cylinders 2, 3, 

















4 and 5 are always of a clean brown color, 
while those in 1 and 6 are black. I have 
changed the plugs several times. The Hudson 
company replaced all six pistons when the 
car was a month old, because of piston slap, 
so I have reason to believe that the piston fit 
is O.K., though there seems to be no way to 
check the compression so far as pistons are 
concerned when the valves are faulty. The 
cylinder walls are smooth and unmarked and 


never have been run without sufficient oi! or 
water. 

It is the opinion of mechanics who have 
worked on the car that the manifold is re- 
sponsible though none is sure of the best out- 
fit to replace it with. One carburetor man 
suggests that I use a different carburetor to 
effect a cure, while another carburetor man 
recommends still a different type of carbure- 
tor. I have a notion that the camshaft is 
faulty because of the queer noises to be heard 
when the engine is hot, running idle, but me- 
chanics don’t see it that way. The ignition, 
etc., has been checked often and I am sure 
that it is O.K. 

While high speed is not of prime importance 
in my mind, I do believe that a car that is 
right in a mechanical way should develop the 
speed it was built to make. This car was 
tried out twice. At 35 miles an hour in 
second the vibration is so bad as to create 
the impression that the transmission gears are 
being broken up, and while there is no such 
noise at 60 miles an hour in high, it simply 
won't go faster, regardless of spark, time or 
carburetor adjustment. Is that normal for a 
Hudson coach? It very often is necessary to 
prime the oil pump and increase the spring 
tension when the car has stood over night, in 
spite of an oil well that was installed. I 
might need to prime the pump every morning 
for a week and not again for a month, and no- 
body seems to know why. 

A garage man advised me to write MOTOR 
Ace for help on this problem. I hope witb 
my slight knowledge of motors that I have 
been able to make all this clear to you. If 
you believe this engine can be made to run as 
a good six-cylinder engine should, I would 
deeply appreciate your advice on how to do it. 
—Leslie Felker, 3854 N. Western Ave., Chi- 
cago, IIl. 


5 tee problem that you have seems to 
be that of warping valve seats. We 
are showing illustration of the top 
of the Hudson cylinder block and you 
will notice that at the left of the illu- 
stration there are two white washer- 
like plugs located between cylinders 2 
and 3 and between cylinders 4 and 5. 
These plugs you have noticed, have a 
small hole in the center and if the plug 
is removed, it permits the water to 
circulate too freely at the left side of 
the block which reduces the amount of 
circulation through the holes around 
the valves on the right side of the block. 
This reduced circulation would cause 
warping of the valve seats. 

This, of course, would result in 
irregular engine operation which would 
cause jerking at low speed, vibration 
at all speeds, and a reduction in the 
maximum speed that the car could pro- 
duce. With regard to having to prine 
your oil pump, we would say that this 
indicates some small foreign matter in 
the oil which lodges under the check 
valve, thus holding it open and per- 
mitting the pump to drain. 


Nov 


Ov 


l 


pos 
lan 


3 
<< ts) Tw) 


men 
both 
Noe 

F 
lette 
Nov 

-_ 
cast 
test 

- 


its 
A 
hn 








November 10, 1927 





——E————— 


Overland and Buick Timing 
Kindly give me the following information: 
i. Exact point of ignition relative to piston 
position on Continental motor in 1926 Over- 
land Six. 
2, Exact ignition point on 1922 Buick six. 
. A good rule to follow when retimirg 
any motor with a turnover of 2600 to 3000 
r.p.m. 
[he first engine has no sight-hole in bell 
housing, the latter I have not yet examined; 
I am a Chevrolet man, but I am occasionally 
called upon to he!p a friend, and I have these 
two jobs coming up.—Harold Scott, Mar- 
marth, N. D. 


t bon 1926 Overland is equipped with 
an Overland designed and built 
engine. Continental engines have not 
been used in Overland cars for several 
years. The recommended ignition tim- 
ing is as follows: Set spark so that it 
occurs 6 deg. plus or minus 1 deg. be- 
fore top center, with spark lever in 
fully advanced position. In _ piston 
travel this is the equivalent of .014 in. 

2. On the six-cylinder 1922 Buick 
the spark is correctly timed when the 
spark lever is at full retard and the 
engine turned to the 7 deg. mark, which 
is approximately 1 in. after dead center 
on the flywheel. The 7 deg. mark will 
be visible when you examine the fly- 


wheel through the sight hole in the bell 
housing. 

3. A general rule for timing igni- 
tion is to retard the spark lever all the 
way and set the distributor so that the 
contact points just start to open at top 
dead center on compression stroke of 
the cylinder being used as reference. 
This is not exactly right for all cars, 
but it is approximately correct and 
may be used as a basis for trial if the 
standard setting is not known. 

Exception to the above will be found 
on some engines equipped with turbu- 
lence type combustion chambers, which 
in some eases call for a later timing. 





Motor AcE Readers 


Aid Each Other 

w= the question of R. L. Hotch- 
kiss of St. James, Minn., appeared 
in the Readers’ Clearing House Section 
of Motor AGE, a number of readers 
were quick to respond to our invitation 

to suggest causes of the trouble. 
From Frank H. Meyer of Chicago, 

comes the following suggestion: 

Take the pump apart and make 
sure that the pin in the impeller is 
not broken. Then put washers in 
back hole of pump cover housing to 
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bring impeller shaft up tight to the 
end of the generator shaft, thus 
taking up wear in the housing and 
on the impeller. This is probably 
the cause of the trouble you are 
having, as I have had a good num- 
ber of these pumps that wear 
‘enough off of the housing and im- 
peller to slip back far enough to 
disconnect the pump from the gen- 
erator and cause the engine to over- 
heat at times. 

From Paxton, Mass., 
Clapp, writes as follows: 

In regard to the Rickenbacker 
overheating, I had one the other 
day that did exactly the same thing. 

I found the end of the generator 

shaft where it slides into the pump 

had become worn and let the pump 

out of mesh some of the time. I 

took the pump apart and put a 

washer in back of the blade for a 

quick repair. 

And a suggestion from Raymond G. 
Laird of Boston, Mass., is to the effect 
that the lubricating system should be 
checked up to be sure that the oil is 
flowing freely to all parts of the engine. 
In other words, use good, clean oil, 
keep the oil strainer clear and raise 
the pressure a little if necessary. 


George O. 





A. R. Hoshower, General Auto Supply Co., Harrisburg, Pa. 
Wm. G. Reitzner, Herman J. Horst, Inc., Davenport, Iowa. 
W. W. Pifer, National E. A. Supply Co., Peoria, Ill. 

L. B. Phillippe, Albany Motors Corp., Albany, N. Y. 
Foster Henley, The Automotive Co., Fort Smith, Ark. 
Dell Bennett, Weinstock Nichols Co., San Francisco. 

D. N. Larson, Paige Co. of Northern California, San 


Francisco. 


J. W. Diedenhofer, Williams Hardware Co., Minneapolis. 
R. H. Syme, Waterhouse, Lester, Scovel Co., San Fran- 


cisco. 


W. F. Parker, Weinstock Nichols Co., San Francisco. 
Edgar H. Wright, James Bailey Co., Portland, Ore. 

Mr. Woods, York Supply Co., Dayton, Ohio. 

Chas. P. McDougal, The Automobile Supply Co., Chicago. 
John R. Hunt, General Auto Co., Harrisburg, Pa. 

Tom Auchterlonie, Central Supply Co., Altoona, Pa. 

T. P. Carraher, B. K. Sweeney Electrical Co., Denver. 
John Laughlin, Butts & Ordway, Boston. 

Floyd M. Baird, United Auto Supply Co., Birmingham. 


An audit of the total vote cast was made by three 
men whose names are well and favorably known to 
both industry and trade—Messrs. Bauer, Rotzell and 


Nock. 


Following the audit they certified as follows, in a 
letter to the Chilton Class Journal Co., under date of 


Nov. 1, 1927: 


Here Are the Winners 
(Continued from page 46) 





Committee on 


“This is to certify that we have audited the votes 
cast in the Motor World Wholesale popularity con- 
test for automotive wholesale salesmen and find: 

“1. The total vote cast was 54.934. 


“2. Cash awards, in total of $2,075.00 are to be 


Certification 


made to the twenty-seven candidates whose votes en- 
title them to said awards. 

“3. We further find that all conditions of the contest, 
as stipulated in the Juiy 10, 1927, issue of Motor 
World Wholesale, have been complied with by your 
Contest Committee. 


Frank Eddy, Chanslor Lyon Co., San Francisco. 

T. G. Fuller, Wm. Dutten & Sons, Hastings, Neb. 

R. G. Ivory, Diamond-T Motor Corp., Chicago. 

C. B. Waters, Michigan Auto Supply Co., Detroit. 

W. F. Tate, Motor Supply Co., Phoenix, Ariz. 

Ray Wilson, Janney Semple Hill, Minneapolis. 

Dick Ingvolstad, Wm. Warnock Co., Inc., Sioux City, Iowa. 
Frank Apter, Colyear Motor Sales Co., San Francisco. 
James Denn, Albany H. & S. Co., Albany, N. Y. 

Tom Walker, Geo. Dehler, Jr., Co., Louisville, Ky. 

C. C. Blackman, Wyoming Automotive Co., Casper, Wyo. 
O. A. Melby, Jas. S. Remick Co., San Francisco. 

E. E. Ezell, General Auto Supply Co., Amarillo, Tex. 
Carl Wieland, Auto Supply Co., Grand Forks, N. D. 

Otto Hesselman, Midwest Timmerman Co., Dubuque. 
H. T. Moody, Ballon & Wright, Seattle. 

Frank Carroll, Carroll Parts Co., San Francisco. 

H. H. Smith, Chanslor & Lyon, Seattle. 

Jack Barron, Norwood Tire Co., Long Branch, N. J. 


CHAS. H. BAUER, Sales Manager 
L. H. Gilmer Co. 

E. P. ROTZELL, President 
E. P. Rotzell Co. 

J. WM. Nock, President 
Geo. W. Nock Co., Inc.” 


































































© p a = fa} i 
, — ce. oe Ss 
< QQ & oo aS pd Se al 
a 5 n OW aa, om — i 
mo c. Ye a A i & FS i ob PRETO ry 
. ————— Sif Sanaa’ £ gue * 6.8 b= SEs VTA eX POR MTOSET gre 
. : ? _ - — a0 2 TresTo aga Tat . we e of S- o: os ee ; & 
— en Pn he asakS = $823SS2 $932 Yaa I| 
Se) 





166 


clé vel 


Motor Age 


OAY HaW 62LLbI- DIS 999 STUN Ff! 


L261 2 AV 
ALID QDILNVT LV LYVHHIOT 


Ty02TY SMATYAO AMMOTIAS 
NEOISIAV 


‘ONY HAW GP 26-IIS CE BE -F1N / 


L261 'S2 LASIS 
O/HO ‘ONV7FAITO LV LYVHHIO7 


GY0DTY SMANTWNO HOVEL LHIO 
NV DISIAY 


EL:6/-1/ 
‘G2 
£2 :bi 


09:¥2 
0$:01:2| “Y//W 


G296 
ee £6 
92:26 
Of 86 


sma 


6LE°9// 
29S-Sl/1 4ad00))) BE/ ZI ad 
1.1 


$90 2d! | €2:60 6h 
9S iM: 
EL:6/:1/ 
PIKE: 7 


192° E2/ \b212:LE: ” 

9/16 S21\ 9S 82:1. “ 
22:02: “ 

£/8'G2/\ 09:08:E2\ S2//!W 

E6E OE! :0€: 

96¢ Gel | 00:8E:7 


2LS L/ ioe: 
BBE GI! \ £2°10 
/€2 611 \ €€:81:09 
OL¢'B/!\ $2:61:S2 
‘oP: 
B9/ LIl\ $2:L0:9 


Zlil2l 

6bS 2di/ 
€6L°B2/\ 98:88:11 
£0:/¢:7 


“ 
“ 


SHI 


O&S 





Gl: 
80-24/ 
(E2782 
€2:2R-// 


Z2/\ 89:26 -0 


“ 


LEAL 


“ 


HH 


“ 


o“ 


ose 1 \2922:02.1| 4A/l'W 
/Z2'2ll\ 2:92 J9//p 
O69 El! | LE: be: JAI 
SE/SH\ SE10: ” 
696'9//\ €8:20: “ 


24 JH 


Z4IEY 


“ 


6E'00/\06: 


/€'20! | BE-E/ 


90 'E0/ 


WI \\6S9 22] \ 00: 12:2 





Jadoo) 
101 \ E672 
‘2b:l\ 4A 

86.1€: 
G2:ES: 
€6:/2: 
L€:S2:7 “” 
Zi :¥1:2\ SOW 


€7/:20: Jaf}! 00:02: 


99: 8b: 
89 :-UF: 


w/b 


ov:6€: 
09:90:S 


SIS’ 
Blt’ 





Lz6\-9261 SAGYOISY INIOVY JNGOWOLNV 








November 10, 1927 


ol 


Prices, Weights and Equipment of Current Passenger Car Models 
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te A (102 5p. Sedan........ 2465} 4/3895|aeghilmnort 
7p. Sedan........ 2765] 4/4245|aeghkmnor 
t 
CUNNINGHAM ERSKINE ‘“‘6” 
AUBURN «y.7” 5n. Tourer....... $915} 4/2300\aeghnor 
“6.66” 7p. Touring. ..... $6650} 4/4600/Ceghjkimnp || 4p.. Spt. Rdstr...{ 965). ./2305/B 
2-4p. Roadster. . .|$1095) 2/2750/ahrw CHANDLER rsx 2p. Bus. Coupe.. 895| 2|2265|aeghor 
§p. Touring. ..... 1145] 4|2760/ahrw “Big Six” 4p. Sp. Touring...| 6150) 4/4500|Ceghjklmnp |} 4p.. Spt. Coupe...| 968) 212330 ineghnr 
2-4p. Cabriolet. ..| 1295] 212850 2-4p. Roadster. . . $1605) 2/3200) Ahmnw rsx 5p. Sedan, 4d.....§ 965] 4/2425/aeghnr 
Sp. Sp. Sedan 1195} 2/3040/ahr 7p. Touring...... 1695} 4/3360|ahmnow 4p. Coupe....... 7600} 2/4700|Ceghjklmnp 
fp Sedan saad 1295} 4/3080|ahr Sp. — Sedan... ry pate < gn. Unecusie sree! 4 Coghikt 
p. Wand. Sedan.} 1345! 4/3040/ahr p. Voupe....... abmn p. ousine.... 5000 jklmnop 
2-4p. Roadster ...| 1395] 2/3005jahmnarw p.Met. Ve . 4 ahimntv “Super Six” 
5p. Touring... . . . 1445| 4|2960lahmnrw 7p. Sedan DeL. ..| 1795] 4 3725}ahmnotuv 2p. Speedabout. . . = 2 ate .— 
a4p. Cabriolet. ..1 1595) 2 3170 Sp. Royal Sed. on 1795 4 3645 ahmnptx 4p. Spesdster.. . 83 4 9 + ae 
5p. Sp. Sedan. . 1495; 4/3350jahmnr ‘“ - > cloth | 750 ; 2330 ceane 
5p. Sedan........| 1695] 4]3390|ahmnr Spec. Six 2p. Coupe, leather 735] 2|2450labmne 
5p. hey Sedan..| 1745} 4|3390|ahmnr 5p. Touring...... 995} 4/2475\ah Sp. Coach........ 2): ahmor 
tg a oo 2 oo — 5p. Sedan........ 835] 4/2490/ahmaru 
2p. Sp. Rdster. .| 1995} 2|3180|ahmnrw p. Sportster..... 4 ahw 
Sp. Touring. ..... 9045) 413200lahmnrw 5p. Sedan........ 995) 4/2685/ah DAVIS ‘92-27” 
2-4p. Cabriolet. ..} 2095] 213600 3p. Coupe....... 1035} 2}2620\ah 5p. Leg. Tour... ./$1395] 4/2915] Dhmnr 
5p. Sp. Sedan... 2095) 4/3380lahmnr 2-4p. Coupe...... 1135} 2\2650/ah 5p. Sedan........ 1595} 4/3000) Dhmor 
5p. Sedan........ 2195} 4/3450l\abmnr 5p. DeL. Sedan 1135} 4)2695|aht 5p. Imp. Sedan 1795} 4/3055] Dghmnort FALCON- 
5p. W on 2245| 413450lahmor 3p. DeL. Coupe. .| 1125) 2/2620jah **94-27” KNIGHT 
- ll W.B. 2-4p. DeL Coupe.} 1235] 2/2750\ah _ ae paews aoe 2|2350/dbr 4p. . ph $1045}. ./2450/ghr 
7p. ouring...... 2295] 413790|w p. Touring...... 4|2500)\dhr a Se m7 
7p. Sedan........ 2595) 4/4200/ahmnr “Roy. St. 8” 5p. Sedan........ 1285 4)2570\dhr 4p. G.G. Raster. | 1250}... oe. «- n 
7p. Touring...... 1995) 4|3645/ahjmnpwx 3p. Coupe....... 1285) 2)2375\dhr 2p Coane.. ; 995). .|2565)/ghr 
4p. Roadster..... 1995) 2/3375) Ahmnpwx 5p. Imp. Sedan 1385} 4/2575) Dghmnort 5p. Brougham. . ..| 995}. 2665 ghr 
4p. Coupe.......| 1995; 2|3610|ahmnoptx “98-27 5p. Sedan....... 1095} 4]2700|ghor 
4p. Ctry. Club. ..| 1995) 2/3610)ahmnopx 4p. Polo Rdstr....} 1795} 2/3000|aghmnr 5p. Landau.......} 1145}. .|2735|ghrtu 
jp. Sedan........ 1995] 4/3760'ahmnoptx 5p. Touring. ..... 1795} 4/3050|aghimns 
ip. Sedan........ 2095} 4/3870)ahmnoptx 4p. Coupe... 1865} 2}3150)aghmor 
...DeL. Sedan 2195). .|....|Bhptx 5p. Emp. Sedan. .| 1885 4}3200)aghmnort 
BUICK FLINT “60” 
4 an 5p. Touring... .. — 4 ae 
p. DeL. Rastr.. ../$1195] 212990 aghmnpr 4p. Spt. Rdstr I 2)2889' Aehmarw 
2p, Oo Dek. | 1225] 4/3040 aghmnpr Ap. Cpe. Rdstr. --| 1303] 4{3030lachmnort 
upe. 3110/a p. Sedan........ 3030) aeht 
+ = gedaan. . an. | oe 2 3215]aghmort 5p. aaa 1395} 2|3010jaehjmnor 
edan. 1295) 4/3300)aghmaort 
4 me: Club....] 1275] 413190 ene DIANA “‘St. 8” 120” W.B , b 
p. — Bro’m. | 1375] 4/3305|aghmart = op. Sage le a — ‘ nee agmn > pegs. ace re : ++ ee comenlll 
p. Roy. Roadster| agmnw | 4p. Spt. Tou 3395} 
4p. Coupe iat 1465} 2/3800|aghmnr 2p. Roadster. .... $ 525) 2/1890/dr ,{ op. P.B. Rdstr...| 1895) 2/2995|Bgmnw 4p. Coupe....... 1795} 2 3500 aehmnorx 
p. 4d. Sedan 1495] 4/3870|,ghmnrt 5p. Touring. ..... 525} 4/1965/dr 5p. Cab. Rdstr...{ 1995) 2/3160/aghmn 5p. Sedan........ 1850) 4/3625|aehmnortx 
p. Town Bro’m. .| 1575)..|....Jahmar 2p. Util Cpe.... .| 625) 2/2090/dhr 5p. Cab Rdstr... 2295 2/3160|aghmn 130” W.B 
4 128” 5p. Coach........ 595] 2/2190|dhr 5p. 4d. Sedan... .| 2095| 4/3275/aghmnot 7p. Touring...... 1595] 4/3470|afhmorx 
p. Sp. Rdster. .| 1495] 2 3655|aghmnpr 5p. Sedan........ 695] 412275idhr 5p. 2d. Sedan....} 1795; 2/3170/aghimno 7p. Sedan........ 2050} 4/3780)aehmnortx 
4 Sp. Touring.. .| 1525] 4/3735 agjmnpr 2-4p. Cabriolet...) 715) 2/2135)dhr 135” W.B. “7-18” . 
D. Coupe... ... | 1850} 2)3940)aghmor \ Imp. Land. | 745} 4 2260)dhu " 7p. Touring. ..... 1795} 4/3336/agmn 5p. DeL. Coach. 895) 4|2580|aehknor 
nN r ‘ ‘ 
ee — 























KEY TO SYMBOLS: 


A—Wood wheels with spare. D—Disk wheels with spare. i—Trunk and trunk rack. eo—Car heater. v—Vanity set. 


a— Wood wheels. d—Disk wheels. j—Trunk rack, no trunk. p—Cigar lighter. w—Windshield wings. 

B— Wire wheels with spare. e—Front and rear bumpers k—Spare tire. r—Rear traffic signal. x—Clock. 

b—Wire wheels. f—Front bumper. I—Spare tire lock. s—Spotlight. *—Overall length. 

- ~Optional wheels with spare. g—Shock absorbers or snubbers. —Engine heat indicator. t—Vanity and smoking set. §—Prices on application. 
~Type of wheels wa h— Automatic windshield wiper. n— Dash gasoline gage. »—Smoking set. 
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Motor Age 


Prices, Weights and Equipment of Current Passenger Car Models 
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0a ca i=) i 
sen . c- Passenger Es Passengers eles Passengers else 
ie e|£\S7| Standard and~ =| 5/2) Standard and | a sls ey Standard and 22/5 | Se) Standare 
Model oe a <=> Equipment Model ce BS => Equipment Mode! re a => quipment o Ce é => Equipment 
FORD < ..Berline....... $5500). ./.... eaeeners **E-75” 
= 4p. Playboy...... 1545) 2|2915)aghmnrx ..Limousine....{ 6000}. .]....}xeghklnprx 2p. Speedster... ..| 3485) 2/4251 laeghinory 
2p. Runabout. ...| $360) 2/1658ia 2-4p. Sp. Coupe. .| 1695} 2|3070) ihmnrx ..Brougham....| 6400 ...} veghkinprx 4p. Speedster.....| 3485) 2/4256/aeghInprx 
5p. Touring...... 380} 4)1732\a 5p. Cus. Sedan 1695] 4/3200) aghinnrtx 6p. Ber. Landau .| 6500 . | xeghkinprx 5p. Phaeton...... 3485) 4/4017 aeghInprx 
2p. Coupe. . .| 485) 211820\a 4p. Cus. Vict.....! 1695) 2/3200] aghimnrtx ...Cabriolet.... | 6600 ...Jaeghkinprx 7p. Tour. Speed. .| 3565) 4 4480) aeghilnprwx 
5p. Tudor Sedan..| 495] 211950la " ...Le Baron Cab.}| 7000 ...) eghkinprx 2p. Coupe Rdstr..| 3565) 2/4374/aeghlnprx 
5p. Fordor Sedan.} 545} 4|2002/B 4p. Collap. Coupe] 2195} 2/3185) ghmnrx ...Holbrook Cab.| 7200)... ...{veghkluprx 5p. Town Coupe..| 3195) 2/4452/aeghinprx 
4p. Perm. Coupe.} 2195] 2)/3185]/aghmnrx . .Collap. Cab... | 7300). .}aeghkInprx 2p. Coupe........| 3485] 2/4373 aeghiny rtx 
5p. Victoria..... 2195) 2|3275)aghimnrtx 4p. Victoria...... 3485] 2/4346]/aeg! ones 
5. Sedan........ 2195) 4/3300] .ghmortx 5p. Brougham. ...| 3565) 4/4525|aeghilnprtx 
FRANKLIN LOCOMOBILE 5p. Sedan........ 3565] 4 4498): aeghInprtx 
Set Ri a $1975] 413595afghkmnrx “ Cas, Sedan. * 3960 4 4515 ob 
. Spt. Rdster.. ./$2690) 2/3015)aeghkirx p. Brougham... .}$1! jo20/ alg ; " ~ aeghinprtx 
“a el SPS oct 4 2973laeghklprx 5p. Sedan........ 1975| 213575\|afghkmnrx 7p. Cus. Sedan...| 4075} 4/4678 aeghinprtx 
3p. Coupe....... 2190} 2/3105|aeghhklprx KISSEL ‘‘6-55” 4p. Collap. C’pe..| 1995] |3434]afghkmarx 7p. Cus. Limou...| 4175] 4/4718}aeghloprtz 
8-5p. Coupe...... 2565) 2|3150)aeghklprx 124” W.B. **8-80” al 
4p. Victoria...... 2740) 2/3165)aeghklprx 5p. Phaeton...... $1685; 4|3020jahmor .. Spe. Rdster . . .}$3500] 2/3870)aeghklmnprt 
5p. Sedan........ 2790} 4/3230) aeghkiprx 4p. Speedster... .. 1895} 2/3160}ah uVvx 
5p. Ox. Sedan 2815] 4/3230|aeghklprx 4p. Coupe Rd....| 1895) 2/3483|ahmnr 4p. Spt. Touring. .| 2850). .|3972)aeghkimnprt 
6-7p. Sedan...... 2840] 4/3240|aeghklprx 5p. Spec. Bro’m. .} 1795] 2/3486l/ah uvx ee 
5p. Spt. Sedan....} 2910) 4/3305) aeghikirx 5p. Bro’m Sedan..} 1895] 4/3440/ah 4p. Collap. Coupe.| 3000] 2/3780jaeghkimnprt || MOON ‘6-60 . 
7p. Limousine. ...| 2940] 4/3360]aeghkiprx 5p. Conv. Bro’m..| 2295]. ./3378 uvx 3p Roadster..... $925) 2/2295\an 
131” W.B. 5p. Sedan........ 2850) 4/3950)aeghkImnprt || 5p. Phaeton...... 995) 4/2340/an 
7p. Touring...... 1785) 4/3660\ah uvx 3-5p. DeL. Rdstr.| 1095) 2/2330)dn 
4p. Tourster..... 1895} 4|3225|ahmor 5. Brougham..... 2900) 4/3990jaeghkimnpr 3-5p. Roy. Rdstr..| 1195} 2/2330lanw 
5p. Br’m Sedan... .} 2095] 4/3596'ah tuvx 3-5p. Roy. Cab...| 1295} 212575lan 
7p. Sedan....... 2295). .|3770|)ahmnor 7p. Sedan........ 3350) 4/4140jaeghklmnprt |} 3-5p. Cab. Rdstr..| 1195] 2)2575idn 
GARDNER “6-70” uvx 5p. Coach........ 1045} 2}2420/an 
“75” 4p. Cpe. Roadster} 1595). .|... .jahmr 7p. Sub. Sedan. ..} 3500} 4/4280jaeghkimnprt || 5p. 2d. Sedan.....] 1145] 2/2520/dn 
4p. Roadster. .... $1295} 2|2995|aeghmnr 5p. Bro’m Sedan..| 1495) 4/3065|ahmr uvx 5p. Roy. Sedan...] 1195] 2/2520]ahin. 
4p. Vic. Coupe... 1395) : /32¢0) ,eghjmnr “8-319” “48” 5p. 4d. Sedan.....] 1245] 4/2605idn 
5p. Sp. Coupe....| 1395} 2/3290] eghjmnr 125” W.B 4p. Sportif....... § | 4/5030|afghjkirsx 5p. Roy. Sedan...} 1295] 4/2605/ahn. 
5p. Club Sedan...} 1445] 4/3265) veghmnr 5p. Phaeton... .. 1885} 4/3240jabmnor ..Roadster..... § t Spee 5p. Cust. cae. -| 1395] 4/2605/ah 
“80” 4p. Speedster.....} 2095! 2/3155jahmor 7p. Touring...... § | 4/5330) afghkirsx —" 
4p. Roadster..... 1595} 2|3030| Aeghmnr 4p. Cp. Rdstr....}| 2095} 2|3343lahmnr 7p. Tour Lim....} § | 4/5640lafghkirstx 5p. Touring er 1195) 4}2560idn 
5p. Spt. Coupe...| 1745] 2)3375| Aeghimnr 5p. Spec. Bro’m. .| 1995} 2/3345jahmnr 6p. Brougham....} § | 4/5464/afghkirstx 5p. Roy. Rdster..| 1395} 212600/dn 
4p. Vic. Coupe. ..| 1745] 2/3375) Aeghimnr 5p. Bro’m Sedan..| 2095) 4/3400jahmor 5p. Vic. Sedan. . § | 4/5600lafghkirstx 5p. Sedan DeL....| 1395} 212710/dno- 
Bp. Sedan........ 1795} 4/3370] Aeghmnr 5p. Conv. Bro’m..| 2495). .|3518}/ahmnr 7p. Lim. Enc. Dr. § | 4/5868) afghkirstx 5p. Sedan DeL....| 1545} 4/2860/dno- 
“85” 132” W.B 7p. Cabriolet... .. § | 4/5624/afghkirstx 
4p. Roadster 1695} 2|3040| Aeghmnr 7p. Touring...... 1985) 4/3360jahmnor “90” , 
5p. Spt. Coupe 1845} 2/3385] Aeghimnr 4p. Tourster..... 2095) 4/3155|ahmnr 4p. Sportif....... 5900) 4/4475|aeghiklmnpr 
4p. Vic. Coupe 1845] 2}3385] Aeghimnr 5p. Bro’m Sedan..| 2295) 4/3455jahmnr tuvx 
5p. Brougham 1895} 4/3360] Aeghimnr 7p. Sedan........ 2495) .|3630/ahmor 4p. Roadster... .. 5900} 2/4370\aeghklmnpr | 
5p. Sedan........ 1895} 4/3380] Aeghmor “3-90” ; tuvx 
“8” 131” W.B 7p. Touring. ..... 6000) . ..Jaeghklmnpr NASH 
5p. Touring...... 1892} 4{3330] Aeghmnr 5p. Phaeton...... 2185} 4/3220jahmnr tuvx “Std. 6” 
7p. Touring — 189.| 4)3330| Aeghmnr 4p. Speedster... ...| 2395] 2/3360|ahmnr 5p. Vic. Sedan... .; 7300} 4/4842 poems 5p. Touring...... $865) 4/2325] Dzhor 
“90” 4p. Cpe. Rdstr. 2395} 2\3578iahmor 7p. Suburban.. ...| 7500} 4/4930|afghmprtx 2p. Coupe........] 875] 2/2345|Dghor 
5p. Brougham. ...| 2295} 4/2690] Deghimnrx 5p. Spec. Bro’m. .| 2295) 2|3671/ahmnr .» ¥ae. BOG. ..... 7450). .|... ./aeghklmnpr 5p. Sedan........ 895] 212450 Dehor 
5p. Sedan 2295} 4/3730| Deghmnrtu 5p. Bro’m Sedan..| 2395] 4/3760|ahmar tuvx 5p. Sedan....... «| 995] 4/2500) Dghor 
vx 5p. Conv. Bro’m..| 2795} ./3863jahmar 7p. Town Bro’m..| 7500) 4/4615|afghmprtx 5p Land. Sedan 1085} 4/2610] Deghor- 
139” W.B. ’P. Cabriolet... .. 7500! 4)4615|afghmprtx “*Special’”’ 
7p. Touring. ..... 2285) 4/3630/ahmnr ..Collap. Cab...] 7750). .|... .Jaeghklmapr 4p. Roadster..... 1225} 2/2980) Dghnr 
4p. Tourster..... 2395) 4/3335jahmor tuvx 5p. Touring...... 1135) 4/2980) Dghnr 
HUDSON 5p. Bro’m Sedan..| 2595] 4/3755jahmor 4p. Cabriolet... .. 1290] 4]3070] Dghnr 
**Super Six” 7p. Sedan........ 2795) 4/3975|ahmor 2p. Bus. Coupe. ..} 1165] 2/3030] Dghaor 
“Std. Line” 5p. Sedan DeL 2985} 4|3910}aeghimorvxz MCFARLAN 5p. Sedan.... ... 1215} 213150] Dghinrt 
5p. Coach........ $1285) 2/3555|aghjmor 7p. Sedan DeL 3495) 4/4080} aeghimorvx “Str. 8” 5p. Sedan........ 1335] 4/3250] Dghortuv 
5p. Sedan........ 1385} 4/3670|/aghjmaor 7p. Ber. Sedan 3585} 4/4125|aeghimorvx 131” W.B “‘Advanced” 
“‘Custom” 4p. Roadster... .. $3050) 2/3400) Ceghmnprwx 121” W.B. 
7p. Phaeton...... 1600} 4|3605/agmnr 5p. Touring.... .| 2650) 4]/3400lafghmrx 4p. Roadster. .... 1475} 2/3400] Dghmar 
4p Brougham 1575) 4/3775|aghjmnru 4p. Sp. Phaeton ..| 3180} 4/3400)afghimnprx 5p. Touring. ....-| 1340} 4/3400 Dghmar 
7p. ia a sreabacdl 1850) 4/3945|aghmnru 3p. Coupe........| 3180) 2/3650)afghlmnprtx 5p. 1425] 2/3620) Dghimoruv 
“Ss” LA SALLE 5p. Sedan....... 3180} 4/3650\afghimnprtx || 5p. Sedan........ 1545] 4/3650] Dghmoruv 
5p. Coach 1175) 2/3510jaghjmnr 125” W.B || 5p. Coach Bro’m..} 3180) 4/3650)afghlmnprtx 127” W.B 
DOD. covccens 1285} 4|3590|aghjmor 2-4p. Roadster. . .|$2525) 2|3665/aeghlmnprx 4| 5p. Town Car....} 4600] 4/3750|afghlmnprtx || 7p. Touring...... 1440} 4/3500) Dghmnr 
5p. Phaeton...... 2495) 413680] aeghlmnprx 136” W'B. 5p. Sp. Touring. .} 1540] 4/3500|Bghimor 
4p. Sp. Phaeton. .| 2995) 4|4080|Beghjkmnp 7p. Sedan....... 3620} 4|3700\afghimnprtx 4p. Victoria. ..... 1595} 2/3640) Dghmnruv 
rsx 7p. Sub. Sedan 3780} 4/3700/afghimnprtx || 4p. Coune.. 1775} 2|3650] Dghmor 
2-4p. Coupe...... 2585} 2/3875) aeghimnprx —. 5p. Amb. Sedan. .| 1925] 4|3820| Dgiinprtuvx: 
2-4p. Conv. Cpe. | 2635} 2/3800|aeghimnprx 2p. Roadster. ....| 5800) ‘:/4000)Aeghjlmnorx || 7p. Sedan........ 1990} 4/3830) Dghoprtuvs 
HUPMOBILE 4p. Victoria. ..... 2635} 2/3895jaeghimnprvx || 4p. Spt. Tour.....! 5600) 4]4600]Ceghjlmnorx 
*“A-5” 5p. Town Sedan. .} 2650) 4/3975}aeghimnprx || 5p. Tour. Sedan. .| 6720] 4/5200/Cfghjlmnop 
4p. Roadster... .. $1335) 2]... .Jaghnr Sp. Sedan........ 2685} 4/4000] aeghImnprtx rtx 
7p. Phaeton......]| 1395} 4]... Jeghur zp. Coupe...... 3600} 2|....laeghlmnprtx |} 7p. Touring.......| 5700} 4/5200] Afghjlmnop 
op. Sedin 2d.....} 1345] 2)... Jeghjnr > Sedan. . 3800) 4].... rtx 
4p. Coupe. ...... 1385} 2).. .jeghnr Town Cab... 4500} 4].. 7p. Sedan....... 6720) 4}....|Afghjlmnop 
5p. Sedon..., 1395} 4]... .Jeghnr _.Trans. Cab....| 4700] 4]... rtx OAKLAND ‘AA-6’ ; 
“*E-3” 134” W.B. 7p. Sub. Sedan. ..| 6920) 4]... .|Ceghjlmpop 5p. Sp. Phaeton. .|..... 4}2620|aehjw 
5p. Touring...... 1795] 4/3300)eghnrx 7p. Sedan. .......]| 2795] 414400) xeghlmnprtx rtx 4p. Sp. Rdster.. . . $1075) 2) 2590) aehjnw 
“ Touring. ..... 1895) 4/3360) beghnrvx 5p, Imp. Sedan...| 2795} 4/4315] ,eghlmnprtx 4-6p. Town Car. .| 9000; 4/5200)Cfghjlmnop ...Cabriolet.....] 1145]. .].... 
2-4p. Roadster. ..| 1895} 2/3355|ceghnrvx 7p. Imp. Sedan...| 2895} 4]... .Jaeghlmnprtx rtx 5p. 2d. Sedan.....| 1045] 2/2745jahu. 
5p. Brougham... .| 2095} 2|3515]j 3p. Land. Coupe..| 1045} 2/2705/ah 
2-4p. Coupe...... 2195) 2/3465|dghrx 5p. 4d. Sedan.....| 1145] 4]2855/ahu 
Sp. Sedan........ 2195) 4/3545|aghrx 5p. Land. Sedan. .|- 1265] 4]2885|aehnow 
5p. Victoria. ..... 2195| 2/3525) aeghnrx MARMON 
p. Sedan........ 2345 | 4 3360|ehr LINCOLN Little” 
7p. Sedan Lim. 2520| 4/3360) aehnrx MM 2p. Speedster... . .|$1895) 2/3019]aeghImnprx 
2p. Spt. Rdster. . ./$4600) 2/4930|aegkInprx 4p. Speedster... ..| 1965] 4/2977|aeghlmnprx 
...Club Roadster| 4600]. .|... .Jaeghkinprx 4p. Sedan....... 1795} 2}3039|aeghImnpr OLDSMOBILE 
7p. Spt. Touring..| 4600) 4/4920/aegklnprx 2p. Coupe........| 1895] 2/3053)aeghlmnprx **30-E” 
4p. Phaeton...... 4600) 4/4960) begjklnprwx 4p. Brougham. . 1895} {3090 5p Sp. Touring.. .| $895} 4/2490) ceghimat 
JORDAN 4p. Coupe....... 4600) 2/4910|aegkInprx 4p. Sedan........ 1895) 4/30S2|aeghImnprtx |] 4p. DeL. Rdster..} 895] 2|2317|cehmnr 
“R” ip. Sedan........ 4800] 4/4920|aegiklnprx 2p. — Rdstr..| 1995} 2)/3054|aeghlmnprx 2p. Coupe........ 875] 2|....lb 
4p. Blue Boy... ../$1745] 4/2800] Beeghkmnrx 5p. Sedan........ 4800) 4/5030/aegkinprtx 4p. Victoria. ..... 2595) 2|3116)aeghimnprtx || 5p. Sedan 2d......] 875] 2 ehu 
4p. Spt. Salon. . 1595) 2/2775)aghjmnrx 2p. Coupe....... 5000}. .|... .}aeghkinprx 5p. Cus. Sedan.. | 2595] 4/3119|aegblmnprtx |} 5p. Sedan 4d......] 975] 4]... .lehu 
2-4p. Tomboy. . 1595} 2/2650! aghmorx 7p. Sedan........! 5000} 4/5050!aegkinmprtx 5p. Cus. Sedan. 2595) 4/3172jaeghimnprtx 4p. Sp. Coupe 965) 2/2650) cegiimaru 
Sp. Sedan........ 1595| 4/2775 jaghmurta 7p. Limousine. . ; 5200| 4/5180!aegklnprtx | 4p. Town Cab.. 3125} 4/3040) aeghImnprtx | Sp. Landau...... | 1075) 4 os eae 
KEY TO SYMBOLS 
A—Wood wheels with spare. D—Disk wheels with spare. i—Trunk and trunk rack. e—Car heater. v—Vanity set. 
a—Wood wheels. d—Disk wheels. j—Trunk rack, no trunk. p—Cigar lighter. w—Windshield wings. 
B—Wire wheels with spare. e—Front and rear bumpers. k—Spare tire. r—Rear traffic signal. x—Clock. 
b— Wire wheels. f—Front bumper. I—Spare tire lock. s—Spotlight. *—Overall length. 
C— Optional wheels with s g—Shock absorbers or snubbers. m—Engine heat indicator. 


re. 
c—Type of wheels a 


b— Automatic windshield wiper. 


n—Dash gasoline gage. 


t—Vanity and smoking set. 


u—Smoking 


set. 


§—Prices on application. 
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Me 4 - 
Prices, Weights and Equipment of Current Passenger Car Models 
Ba oa 7? of 
Passengers . c+ Passengers , —— Passenger ’ sc Passengers ‘ ss 
an ' - e|s a" Standard S g = a= Standard and - ° 2 a5 Standard a 4 S S 5 s= Standard 
Model eels ae Equipment Medel ce g\a5 uipment Model re 3 => Equipment eels ae Equipment 
OVERLAND 7p. Limousine. ...| 2695) 4|3750/aghlmnrtvx ROAMER 2p. Coupe........ 1195} 2 3120|coghlmar 
*4” Whippet 5p. DeL. Sedan 2725| 4|3600|,eghlmaortvx “8-78” | 4p. Coupe.. 1295) 2|/3165}ceghlmnr 
5p. Towriag. .. ee $625) 4/1985/ag 7p. DeL. Sedan...| 2995) 4/3700jaeghimnrtvx |} 2p. Roadster..... $1495] 2). Ha Vietoria i 1295} 2|3165|cegbImnr 
9.4p. R --| 695) 2/1930jagh **6-80” 4p. Coupe.. | ROBE Eiceceh 0 0=—— ai (atsiC Rc. . 1195} 4/3235}ceghlmor 
2p. Coupe......-- 625} 2/2025|ag 5p. Phaeton...... 1395) 4|2850|aeghlmorw 5p. Sedan........ 1795}. .|.... Bp. Sedan Royal. .| 1295} 4/3235}ceghimar 
5p. Coach......-- 625} 2/207 2-4p. Roadster 1495} 2/3025 a ee **8.80” “Commander” 
p. Sedam.....+.- 725) 4/2185jagb 2-4p. Coupe...... 1565} 2)/2975)aeghimnr 2p. Coupe... [81985 2/3410/ag 4p. Roadster..... 1595} 2/3330\ceghImnr 
5p. Landau...... 755| 4/2230) agh p. 2d. Sedan. 1395} 2/3000/aeghilnr 5p. Brougham. . 1985} 2/3440jag 2p. Coupe........ 1495} 2/3395|ceghlmnr 
“6” Wh 5p. Std. Sedan. 1595) 4/3125 5p. Sedan........ 1985} 4/3570)ag 4p. Victoria...... 1495} 2/3510}ceghimnr 
2-4p. Roadster 825} 2/2225|agh pt. Sedan 1795} 4/3100 **8-88” 5p. Sedan........ 1495} 4/3570|ceghlmar 
$p. Touring. ..... 765| 4/2270\agh 5p. DeL. Sedan...| 1795} 4/3125|Deghlmnr 5p. Tourer....... 2495) 4|3650)cg 4p. Cpe 1625] 2/3465}ceghimnpr 
2p. Coupe 795) 2/2305|agh 6-90” 5p. Sedan........ 2985] 4/3880)cg 4p. Vic. Regal....| 1625] 2 3525} ceghimnpr 
Sp. Coach........ 795} 2}2405jagh 5p. Phaeton 1695} 4/2930/aeghImnrw 7p. Sedan........ 3285] 4/3980icg 5p. Sed. Regal. —_ 1625} 4/3585/ceghimnpr 
Sp. Sedan........ 875) 4/2440)agh 2-4p Roadster 1695] 2/2960|aeghImnrw “President’ 
5p Landau...... 925) 4/2490/aght p. Coupe.. 1725] 2}3050/aeghimnr 7p. Tourer....... 1795| 4/3805|deghimnprx 
4p. Sedan........ 1895} 2/3150|aeghilmnr p. Sedan........ 1985] 4/4050ideghlmnprr 
5p. Sedan........ 1895] 4/3200jaeghlmort 7p. Limousine... .| 2250} 4/4080/deghimnprz 
5p. Landau...... 995} 4/3250|aeghimort 
“8-69” ROLLS ROYCE 
126” W.B. ““Si. Ghost” 
5p. Coupe.... 2795). . = Deghilmnrtx n Models i ...|Bfghjkmprtx 
PACKARD = 2995) 4/3875] Deghimnrtx Closed Models . |Bighjkmprtx 
“526” 1334” W.B *‘New Phan” 
4p. Runabout 1$2275} 2)3620] Deghlmnpx 2-4p. Roadster 2995] 21/3650] DeghImnrx a Models..... ' enon at mars 
5p. Phaeton...... 2275| 4/3665] Deghlmnpx 7p. Sedan..... .. 3095] . . |3°75| DeghImnrtx Closed Models... . ..|Beghikmprtx || STUTZ “‘AA” 
Sp. Sedan........ 2285} 4/4000 nD 5p. Sedan........ 3495] 4/3950] Deghlmortx 131” W.B. 
2-4p. Coupe...... 2350} . . /3950 7p. Sedan........ 3595) 4/4050] Deghimnrtx 2-4p. Sp’dster. . . .|$3350| 2/4058/aeghimnprwx 
4p. Conv't Cpe 2425] . ./3875 5p. Ber. Lim..... 3795} 4)4100| Deghimnrtx 4p. 7 ss poe po pate aeghlmapre 
“533 -tp Coupe...... aeghimnprx 
Sp. Phaeton ..... 2385] . . 13745 4p. Vict. Coupe...| 3375] 2/4176jaeghlmnprtx 
4p. Runabout. ...| 2385). . 370 STAR ‘*4” 5p. Brougham 3395] 4/4334 /aeghlmoprtx 
7p. Touring...... 2485) 4/3865] Deghlmnprx 2p. Con. Rdstr....| $550} 2|1850/a 5p. Sedan........ 3395] 4/4340/aeghlmnprtx 
4p. Coupe ..| 2685] 2/4000) deghint 5p. | on agl or: ":] "5 4/1920)a 5p. Land. Sedan. .| 3545) 4/4280|aeghlmnprtx 
5p. Club. ; ideo. 2685] 4/4085 Deglmap 2p. Coupe... 650} 2|1965/ah 145” W.B 
— ARROW 5p. Coach........ 675) 2/2120jah 7p. Sedan........ 3885} 4/4656/aeghImnprtx 
7p. Sedan........ o68s| 414145 << = 5p. Sedan........ 765} 4/2200jah 7p. Sedan Lim 3985} 4/4731 |aeghimnprtx 
7p. Sedan Lim....} 2785] 4/4205|Deghlmnprtx || 2p. Runabout... . }$2900] . . **6” “AA DeLuxe” 
“443” -— Touring..... 3100}. . 5p. Touring......] 725} 4/2070\a 131” W.B. 
4.p Runabout. ...]| 3975}. ./4350| Djk ..Conv’t Rdster.| 3450 2-4p. Roadster....| 885] 2/2140 aeghkmrw 2p. Speedster.....}| 3450) 2)4058\aeghImnprwx 
5p. Phaeton ..... 3975]. .14370] Djk p. Coupe 3250] . 2-4p. Cabriolet...| 915 22260 aeghmr 4p. Speedster.....| 3460) 4/4175laeghimnprwx 
7p. Touring...... 4050} 4/4410) Deghjklmnp Hg Sati. 3250] . . 2p. Coupe 795} 2|2145jahme “AA Custom” 
rx ...Club. an. .| 3300]... 5p. Coach........ 845} 2/2265jahmr 131” W.B. 
4p. Coupe....... 4950} . ./4635| Djk 2-4p. Coupe...... 8350} . . 5p. Sedan........ 925) 4|2340jahmr 2p. Black Hawk. .}| 4885) 2]... ./beghimnprx 
Sp. Club Sedan...| 4950] 4/4710] Deghijklmnp nat Sedan. ... 3350} . . 5p. Land. Sedan 975 4/2335 abmrt 4p. Black Hawk. .} 4935] 23... .|/beghlmaprx 
rtx .. Sp. Sed. Land.} 3350). . 2-4p. Sp. Coupe 975} 2/2295|aegh 2-4p. Cab. Coupe | 3895} 2]... ./aeghimnprx 
7p. Sedan........ 5150] 4/4820 wane .Club. Lan 3400} . . 5p. Pr. Wales Sed.} 6345} 4}... .jaeghlmnprtx 
7p. Sedan........ 3450) . 5p. Wey. Deau. S.| 4665] 2}... ./aeghlmnprx 
7p. Sedan Lim 5250] 4/4860 Deh kop 4p. Coupe... 3450} . 5p. Wey. Sedan...} 4665{ 4/....laeghlmnprx 
7p. 5" Dr. Lim.| 3550]. 145” W.B. 
STEARNS- 7p. Speedster. ....| 3885} 4].. aoe 
2p. 5875] 2/4560lafghirz KNIGHT 2 - Wales Sed.| 6345} 4/.. ng 
4p. Touring...... 5875] 4/4510\afghes “*F.6-85” y. Sedan | 5185} 4/.... 
PAIGE “6-45” 7p. Touring...... 5875] 4/4585\afghirz 4p. Roadster... .. 1$3250] 2/4252/aeghklmnpr Hi On "T’n Car 6895} 4/....| ~—— 
5p. Touring...... 1$1095] 4). ..laeghnr 7p. Sedan........ 5875| 4/4815lafghirtz wx 
2p. Coupe........] 1095} 2)/2525laghnr 7p. Lim. Enel 5875] 4/4870\afghirtx 4p. Touring...... 3250} 4/4322|aeghjklmnpr 
4p. Cab. Rdster..| 1195] 2/2615{aeghor 3p. Coupe... 6375) 2/4760\afghirtz wx 
5p. Brougham... .] 1095] 2/:2660jaghnr 4p. Cpe. Sedan 6375] 2/4795\afghirtz 4p. Cab. Rdstr...| 3550] 2/4500\aeghkIlmnopr 
5p. Sedan........ 1195} 41::760jaghnru 4p. Sedan........ 6375] 4/4830/afghirtx x 
“6-45A” 7p. Enc. Dr. Lan.| 6000} 4/4895jafghirtx 5p. Cus. Sedan. ..| 3350} 4/4562/aeghjklmno 
5p. Brougham....] 995 7p. Sedan Land.. .} 6000} 4/4840/afgbirtx : | rtx 
§  RRS 1095 4p. Lim. Encl 6375] 4/4880/afghirtx 4p. Coupe........| 3450] 2/4527 pupennee VELIE 
"6-65" 4p. Sedan........ 6475] 4/4805/afghlir “*Std. 50” 
4p. Roadster... 1395) 2/3055|aghmnrws 2p. Coupe.. 6600] 2/4745\afghir 5p. Std. Sedan... .| 3450) 4/4572 seghtmno 2-4p. Roadster ao . 
5p. Brougham. . .| 1395] 2/3215|aghmor 4p. Sedan Land 6600} 4/4800/afghirtx 5p. Sedan........ 1115} 2 Te aehkr 
5p. Land. Bro’m..| 1395] 2/3115jaghmor 4p. Encl. Land....| 6600} 4/4880jafghirtx 5p. Sedan Lim... .} 3700] 4/4647 seghikine 3p. Coupe 165} 2 ee 
Sp. Sedan........ 1495} 4/3280jaghmnrux 7p. Fr. Limou. ...| 7500} 4/4740l/afghirtx ; 5p. Sedan........ 1165} 4/2810|aehkmr 
“6- 75" 7p. Fr. Landau. ..| 8000} 4/4865/afghirtx 5p. Cus. Sed. Lim.| 3700] 4/4637 seghjmno 5p. Met. Sedan. ..| 1325). .]..../eghkmr 
7p. Touring...... 1655} 4/3420|aghmnrx **Spec. 60” 
4p. Cab Rdster..| 1895} 2/3540/deghmnorx 7p. Sedan........ 3750) 4/4702 seghkimno 5p. Club Ph’tn....| 1450] 4/3025/aehimuprz 
Sp. Sedan........ 1695] 4/3550|aghjmnrux 4p. Coupe... 1585} 2|3260|aehmnrux 
4p. Coupe. 1895] 2/3550/deghmorx 7p. Sedan Lim... .| 3950} 4/4777 = = 5p. Spec. Sedan 1585} 4/3335|aehmnrux 
Tp. Sedan........ 1995) 4/3765/dghmnrtx rtx 5p. Royal Sedan. .| 1635] 4/3350jaehmnrux 
7p. Limousine. . 2145) 4/3805|dghmortx “*G8-85” | “88” 
“8-85” PONTIAC ‘‘6” 4p. Roadster... .. 3950] 2/4448]aeghklmnpr 5p. Sedan .| 2095) 4]... .jaeghkry 
> Touring. ..... 2195) 4/3570|aeghmnprx ante Roadster... .| $745) 2/2160jah ; wx 5p. Sedan........ 2095] 4]... .jaeghkrv 
Sp. Sedan........ 2255] 4/3700|aeghmnprux Cou 745] 2|2275iah 4p Touring...... 3950} 4/4633|aeghjkimnp 
4p. Coupe.. 2495] 2/3700|aeghmnprx He 2d. on 745) 2)2375iah rwx 
4p. Cabriolet. |. 2495] 2/3690|aeghmnprx 4p. Sport Cab. . 795} 2|2345\a 4p. Cabriolet... .. 4550} 2/4717|aeghkIlmnopr 
7p. Sedan........ 2525} 4/3910|aeghmnprux 5p. Land. Sedan..} 845] 4/2460/ah x 
7p. Limousine. .. .| 2665} 4|3950laeghmnprux |j 5p. Del. Landau.| 925) 4/2510laeh 4p. Coupe 4550| 2/4882 poghkiennes _. 
x K 
5p. Sedan........ 4650) 4/4934|aeghjkimno **66-A”’ 
rtx 2p. Roadster..... isso} 2/3645 /aghors 
7p. Sedan........ 4750| 4/5027 o-oo 5p. Touring...... 1850} 4/3684 /aghorx 
p ; 2-4p. Cab .| 1995} 2/3700jaghnrz 
EERLESS 5p. Sedan Lim....} 4850) 4/5009 seghno 4p. Foursome.....}| 2095] 4/3975\aghinrtx 
6-60 REO ; ~~ eee 1995} 4/3975|aghortx 
2-4p. Roadster... .|$1295] 2/2600 adeghImnr “Flying Cloud” 7p. Limousine. ...| 4950} 4/5102 a. 135” W.B 
2-4p. C’pe Ras. 1345] 4/2725|adeghImnr 2p. Roadster. .... $1685] 2/3300/aeghnr rtx 7p. Touring...... 2495) 4|.... 
Sp. Sedan tee 1345] 4/2895|adeghImnr .Brougham.....| 1685} 2|3425/aeghinr 7p. Sedan........ 850) 4/4075/aghortx 
6-72" 2p. Sp. Coupe. ...| 1625} 2/3320/aeghnr 7p. Limousine. ...| 2950] 4/4075 
12614” W.B. 4p. Victoria...... 1845] 2/3350/aeghnr ““70-A” 
5p. Coupe..... . 2295} 2/3400) aeghjlmartx Sedan........ 1845} 4/3550|aeghnrt STUDEBAKER 2-4p. Roadster....| 1350} 2|2965jaghnr 
p. Sedan ee 2395] 4/3475/aeghimaortvx Del, Sedan 1995) 4/3550/aeghort “The Dictator” 5p. Touring. ..... 1295} 4}2900/aghor 
13315” W.B. “Wolverine” 5p. Tourer....... 1165} 4/3080\ceghImnr 2p. Coupe 1295} 2/2815\agbor 
7p. Phaeton...... 1995} 4/3175jaeghlmnrx ..Cabriolet .....] 1195] 2}2850}aeghnr 5p. Du Phaeton. | 1195) 4/3105\ceghlmnr 5p. Coach........ 1295} 2/3010jaghor 
2-4p. Ro: adster.. 2195) 2/3300jaeghimnrtwx || 5p. Brougham ...} 1195} 2/2960jaehine 7p. Tourer....... 1245} 4/3090|ceghimnr 2-4p. Cab Coupe..| 1495} 2/2880/aghnr 
4p. Sedan........ 2595 4/2675|aeghlmartvx 5p. Sedan........ 1295} 4/3090)aeghnr 4p. Sp.Roadster. .| 1245 5 oer meen 5p. Sedan........ 1495) 4/3105|aghort 
a 
KEY TO SYMBOLS: 
A—Wood wheels with spare. D—Disk wheels with spare. i—Trunk and trunk rack o—Car heater. v—Vanity set. 
2—Wood wheels. d—Désk wheels. j—Trunk rack, no trunk. p—Cigar lighter: w—Windshield wings. 
&5—Wire wheels with spare. e—Front and rear bumpers. k—Spare tire. r—Rear traffic signal. zx—Clock. 
»—Wire wheels. f—Front bumper. I—Spare tire lock. s—Spotlight. *—Overall length. 
c C—Optional wheels with spare g—Shock =n or snubbers. m—Engine heat indicator. t—Vanity and smoking set. §—Prices on application: 
-—Type of wheels optio h— Automatic windshield wiper. n—Dash gasoline gage. u—Smoking set. 
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Air Mist Pays for Itself 
Every 57 Days 


Here is a remarkable survey made by the A.C. Niel- 
sen Co., engineers, Chicago, and attested to by E. L. 
McClure, of McClure Motor Co., Mt. Pleasant, Ia. 


We had testimonials by the Output increased 100% with | 
score. They said that Curtis noincrease inlabor;(2) Income 
Air Mists increased their busi- per car increased 334%; (3) 
ness. We wanted something Profits increased 116%; (4) 
definite. We knew that actual Air Mist paid for itself every 
figures from an unbiased 57 days! 
source would carry most No other mechanical wash- 
weight. ers give suchcomplete range of 

So the A. C. Nielsen Co. in- cleaning service. Heavy, cut- 
vestigated an Air Mistinstall- ting stream for chassis, under 
ation of their own selection. frame and fenders. Mist for 

The complete report (copy body. Air for quick drying, 
of which will be sent on re- blowing out dirt, vacuum 
quest) shows actual figures, cleaning spraying paint,spray- 
with costs kept toafractionof ing spring oil—a dozen other 
a penny. No guessing or esti- uses. Investigate. Send for 
mating. catalog and Nielsen Survey 

Here’s what was found: (1) Report now. 


Curtis 


Pneumatic Machinery Company tin 


ee 
Seventy- crease in profit 
=x St. LOUIS 32255 


‘Year 
1957 Kienlen Ave., St. Louis 518-U Hudson Terminal, New York A-1 
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FRANKLIN 
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Aviation—heralding a new era 
of fast travel, dramatically en- 
dorsed the Franklin principle of 
air-cooling. For the sustained 
high speed necessary to record- 
making distance dights, air- 
cooled motors have invariably 
been employed. For, with air- 
cooling there is nothing to fill, 
drain, mix, tighten, lubricate, 
replace or repair—no water to 
boil, freeze or leak. 


AIRMAN FEATURES 
+ 


Air-cooling —the advanced scientific principle 
now so widely endorsed by Airmen 
Acceleration—the swift-darting, quick maneu- 
vering of the pursuit plane 

Synchronized 4-wheel hydraulic brakes — 
Just a touch and you get action 

Speed of a new kind—distance speed—all- 
day-speed—speed you use 


} 
g 
; 
5 
eo 
: 


Gr—Grease cups 


lay ggasi, tinal 


43. Riding comfort—the swift, easy glide of the 

ast — . Franklin has always been a valu- 

ae! om . . 

£fe et, ee oe ee, Ee able and profitable franchise— 

sae road condition, a wealth of power always cal : : 

TH availehle now, with the introduction of 

_ Engine smoothness—the balanced purr of the the new Airman Series it is even 
turbine 


. more desirable. 
(-passenger models — (128 inch wheelbase) — 





A 


Conceived in the 
Spirit of Aviation’s Progress 









Y Proved a fast seller in a fine market 


—they want its efficient perform- 
ance—its luxury and all-day 
comfort. You can profit by this 
demand. 


And more—Franklin offers you 
a more permanent business. 
The Franklin Owner generally 
buys another Franklin. Thus you 
are steadily building up a loyal 
clientele. 


The dealer history of Franklin 
should be of great significance 
to you, for Franklin 1s outstand- 
ing for its long-continued dealer 
connections. 


There may be very profitable 


: we up-to-date family cars—commodious and The public is demanding the Franklin territory open in your 
on a . * + . . 

4 idemeumh a ew Airman’s exclusive features. locality. Write for full Franchise 

sg 'OKKKxiimil[-” Motorists want its aviation- details. It may be the starting 

| ; ; sroved principle of air-coolin war : 

‘ The most comfortable mile-a-minute P P % point toward unusual success 

car ever built FRANKLIN AUTOMOBILE COMPANY - Syracuse, NEw York 
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A tamily of 
RODUCTS| 






































OLDSMOBILE 








VALVE-IN-HEAD 


BUICK LASALLE 





GENERAL MOTORS TRUCKS 


(FRIGIDAIRE) 


The electric refrigerator 














FISHER BODIES 
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ENERAL MOTORS 
was formed by bringing into a single 
family a group of strong companies 
engaged in manufacturing nationally 
known products. It was believed that 
better service to the public would 
result; and experience has proved 
this belief true. Each year has seen 
a steady advance in the quality and 
performance of General Motors 
products, based on the application 


of united resources to a common end. 


But business is more than plants and 
products. It is men and women. In the 
long run that business will be most 
successful whose people have oppor- 
tunity to share in the profits of 


united effort. 


An army of men and women share 
in the profits of General Motors. 
There are over 60,000 stockholders 


GENERAL 
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S today as against the 1,927 of ten 
e yearsago. Every one of the 180,000 
“s men and women employed by 
y General Motors can share in the 


at profits through the Savings and In- 




















ld vestment Plan, and three out of four 
-d of those eligible are so participating. 
n Those executives who are making 
id the success of the institution their 
ts — lite work have a special participation 
on in the results for which they are 
d. responsible. More than 18,000 
ad dealers have built substantial business 
he ff successes based on General Motors 
- tranchises. 
 — While these are matters of internal 
o! policy, they have a legitimate public 
interest. Products can hardly fail to 
are be better when they are made and 
yrs. fF sold by men and women who share 
lers in the common success. 
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, > + QOur Phone Bill Was $5000 Last Month 


Auburn factory executives keep in 
constant personal touch with our 
distributors and dealers. We believe 
a telephone talk between the dealer 
and the management of Auburn— 
tending to business right when it 
needs attending to— permits of closer 

working co-operation and is better 
business than for the distributor and 
dealer to have to wait for so-called 
high-pressure factory road men and 


then have to entertain them when they 
arrive. 


Auburn believes successful business 
methods are the first requisite for 
factories and dealers. The rapid in- 
crease in sales volume and profits for 


Auburn dealers proves Auburn is 
right. 
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You Need 
Both 


because your customers need both 


They need new valves—to really 
put an old engine back into Al 
condition; new bolts and bushings 
—to really get rid of rattles, rumbles 
and squeaks in an old chassis. . 


Valves are among the fastest- 
wearing parts of the engine; bolts 
and bushings of the chassis. Hence 
they are among the fastest-selling 
parts, too. It’s just a matter of tell- 
ing car owners the facts. 


Both these quality lines are car- 
ried by Thompson jobbers, are 
backed by the same original equip- 
ment reputation, and pay you a 
good profit. 


THOMPSON PRODUCTS, INC. 


General Offices: Cleveland, Ohio, U.S. A. 
Factories: CLEVELAND and DETROIT 
























































































































A Wonder in Performance 
and Economy 


The best carburetor that science and engineering 
skill has ever devised. 20 years of experimenting, de- 
veloping and building are back of it. 







The new Vis-a-Gas Carburetor has in it all of the 
excellent qualities for durability, dependability and 
precision of action as the famous NA-T4—the carbu- 
retor which was responsible, in a great measure for the 
remarkable aeroplane achievements of Lindbergh, 
Chamberlain, Byrd, Maitland and Hegenberger. 









DEALERS: Read the special selling features opposite 
and then write us for detailed information about this 
wonder carburetor and other Stromberg Automobile 
necessities; also our new discounts and dealer cO-opera- 
tive plan. 













Direct Factory Branches: 517 W. 57th St., New York City 
1529 Laurel Ave., Minneapolis 





1809 McGee St., Kansas City 








64 MOTOR AGE 


UM X XX XMK{« OO LLLLLE MMM MT 





sia. 2 
sai 


Here is the NEW 
STROMBERG 
=VIS-A-GAS= 
CARBURETOR 


Ss 


New patented and ex- 
clusive feature starts and 
warms up the motor in 
one-third the time of 
ordinary choke control, 
summer or winter. 


Automatic accelerating 
well that provides thatex- 
tra shot of gasoline neces- 
sary for quick get-away. 
Independent two-hole 
low speed and idle, turn 
over motor slowly—great 
in crowded traffic. 


Double venturi tubes to 
turbulate gasoline and air 
twice before reaching 
manifold thus providing 
a perfect combustible gas 
entering cylinders. 


760 Commonwealth Avenue, Boston ik 
London, England, Chelsea, S. W. 10, Milman’s Street and Cheyne Wa 
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Here are a few of the 
many Selling Features: 


The Vis-a-Gas filter 
strains every particle 0 
dirt and water from the 
gasoline before it enters 
the carburetor. 


It also permits driver to 
see instantly whether or 
not gas is flowing freely. 


Can be easily drained 
and cleaned, and pro- 
vides handy means 0 
obtaining small quanti 
ties of gasoline when 
needed. 

Each carburetor built for 
a particular make and 
model of car, thereby in 
suring perfect operation 
on the motor for whic 
it is used. 


STROMBERG MOTOR DEVICES CO., Dept. B-11, 58-68 East 25th Street, Chicago 


84-86 Hancock Ave. W., Detroit 
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PASSA 


The New Wireless, Electric Ci igar Lighter 


4 STEWARIZ 


























ee a me 4 “1-0 , : Announcing 

ww ao Cioar L; 
The Outstanding Cigar Lighter 

Of the Age 


ne depress the bowl of this remarkable lighter in its 
socket for four seconds and the heating coil glows. This 
special element will retain its heat long enough to light 
several cigarettes. 





Sent, wo wiew, hank any hell Having no wire connections whatever, the bowl may be freely 
withdrawn, and passed around passed around among the occupants of the car—back seat 
among car occupants. as well as front. No wires, no reel, no flints, no ethers. 
Nothing to give trouble. Quickly installed through a 
single, small hole in the instrument board. 


Handsomely packaged in individual boxes, “Pass-a-lite” 
N O Ww I R ES sells at $3.00—a remarkably low price for such an inno- 
N O R E E L vation. Six boxes are packed in a de luxe display carton. 
Never before an accessory with such a universal demand. 
NN OTH i ss ¢ TO Every car owner wants one. Here’s the ideal “gift for a ies 
co Ww RO iN G man.” Thousands are being purchased for Christmas , aa 
trade. Anticipate your holiday requirements. Order gees 
7. today from Stewart- Warner Distributers in metro- 
politan centers—or from your jobber. 


7 YEAR ROUND STEWART-WARNER SPEEDOMETER COR’N 
PROFIT-MAKER Chicago, U.S. A. 
FOR DEALERS © — 














‘Pass-a-lite” handsomely packaged in 
individual boxes, packed, six in a de 
pla 








\ 
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‘CHRYSLER, 
invites You~| an 


to make 1928 your greatest 
year for profits—by joining in 
the success of Chrysler deal- 
ers everywhere—four great 
lines out-selling all others 
because of their up-to-date 
features—get YOUR applica- 
tion in NOW-—or someone 
else may beat you to it—fill 
in the coupon today—Get 
the Facts and Get the Money. 
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No matter what the business or climatic 
conditions are in your community—no 
matter what line of cars you may be 
handling—you owe it to yourself and to 


your bank roll to check AT ONCE into 
your chances for the Chrysler franchise. 


Because no matter what you're selling 
you can do more if you have the Chry- 
sler line. Chrysler popularity is growing 
day by day and its four car line-up gives 
you greater actualities, not just possibil- 
ities, than any other. 


Because no matter how much money 
you're making now you can make more 
if you handle Chrysler. The Chrysler 
sales agreement is the most generous of 
all today—the discounts are better, the 
merchandise is more saleable and the 
appeal is more universal than any other. 


Here’s a special advantage which the 
Chrysler line affords: 


Chrysler offers a sales agreement particu- 
larly advantageous to dealers in smaller 
points. Through it you can sign up for 
the Chrysler “52”—priced from $725 to 
$875—yet you have the other Chrysler 
models—“62,” “72” and Imperial “80” — 
priced from $1095 to $3595—available 


MOTOR AGE 


at call without any definite commitment, 
except for the “52.” 


The whole field is open to you—you have 
sales opportunities reaching every pros- 
pect in your neighborhood—without 


signing for any other than the lowest 
priced line. 


You are looking forward right now to 
1928—to insure its being your best 
money-making year, you should get set 
with Chrysler if there is yet an opportu- 
nity in your neighborhood. 


More than sixty days ago Chrysler an- 
nounced that 2000 more dealers would 
be needed to take care of the increasing 
demand for Chryslers all over the country 
—hundreds of dealers have been signed 
since—the opportunities are getting fewer 
daily—don’t YOU lose out by delay! 


Send in the above coupon and we'll 
gladly give you the information you are 
seeking. You may be sure we'll keep your 
inquiry in strictest confidence, whether 
or not a permanent connection with our 
company results. 


CHRYSLER SALES CORPORATION, DETROIT, MICHIGAN 
CHRYSLER CORPORATION OF CANADA, LTD., WINDSOR, ONTARIO 


3 .- Se, on 

So ae 

on Se " 

4 ‘ 
ae ’ 
he = 
ee Bas 

a 
; Jae 
fret he 
- “sa Pee 
© 








67 






MOTOR AGE November 10, 1927 
68 


Cm @ months 





rosy 
% 


# a 
- 


mgt oe “ me, 
ie ® 9 





OCIATE 
COMPANY OF 
AMERICAN 
CHAIN COMPANY Jnc. 
in business 


MANLEY MANUFACTURING} (C¢ 


Manufacturers of a complete line of | 


Ce eee 
e : | 
Wrecking Cranes Towing Trucks Tow Hitches Ford ee _ po 
e x o 0 
Tire Changers Tire Inspectors | Brake Lining Machines Portable 
ee ern eee ee 





in 
for your safety L 
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One hour after delivery Fred’s 


MANLEY Washer 


was at work—in the first four 
months it paid for itself—and 
showed a handsome net profit. 


Here is your copy 
of the famous 


Manley Hand Book 


Thousands of dollars worth of time 
and money went into the preparation of 
this Hand Book. It is a carefully pre- 
pared manual full of tested information 
about how to make car washing pay 
a real profit. No guesswork. Just facts 
taken from the experience of plain, 
average men who have found out how 
to make a small investment in a Man- 
ley Auto Washer pay big profits. 

The coupon will bring the Hand Book 
to you. Mail today. 
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G} COMPANY, YORK, PA., U. S. A. 


nef of Garage Equipment, including 








nists § Hydraulic Jacks © Hydraulic Presses Screw Presses Engine Stands 
-- Auto Washers Auto Elevators Service Runways Aijir and Water Stations 
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PAINTS VARNISHES 


If you want— 


| A hard, tough, but not brittle 
film that is wear, water and 
weather proof; 


2? A natural gloss which can be r. « ‘ io ‘ 
brought to a high lustre with . PAO ~, . «© yee? 
the lowest labor cost; y Q ws  # Foe vs 
4 Exceptional covering capacity <4 oo _ of nN , 2” xs 
~ with a minimum material cost; ‘2 x > PAS ve ow Sf 
4 An even flow and smooth sur- oo fe ~~ © e Oe o 
face free of bubbles, orange \S GO gx?" 6° oP Roe xe 0% 0" 
peel or blushing; yb PW poor? 3 » se? oo 
© Fastlacquer enamels and color- VY x » . eye" 
~ fess clears; 2 * yor gH “Ee aes @ os 
» Uniformity of consistency Ya? a? < * > we 
y nl e "5 @ . . 
weight and shade; » << oe oo oo . s ae : 
7 No residual odor or toxic “ay ge 9” om . ‘ 
fumes; 6 oe Rs a” ®, orn ‘\y 
“o> Ri Ay PV 
: - . $ <9 
You will use Woh este! 
Ore 
9 Fe 





the perfected 
lacquer enamel 


Trade-mark registered 
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TAR 


LACQUERS - ENAMELS 


LE ny 


SHERWIN-WILLIAMS x 
Praoucts 














7 
/uts the cost 


of your most expensive operation 


HIS latest addition to the tried and 

proved line of highly specialized 
Opex Lacquers, can be wet- or dry- 
sanded two hours after it is applied. 


When sanded, it gives a smooth, 
velvet lustre that is non-porous and 
that holds out the finishing coats to a 
new depth and beauty of tone. 


To formulate an easily sanded lac- 
quer undercoater — without sacrific- 
ing its durability and life—required 
months of intensive research and ex- 
haustive testing and discarding of 
many formulas. 


THE SHERWIN-WILLIAMS co, 


CLEVELAND, OHIO 


But the result — Opex Sandglaze — 
has more than justified the pains- 
taking effort that preceded its an- 
nouncement. In custom shops, and 
on the assembly lines of big pro-— 
duction plants, it has given prac- 
tical finishers a new conception of 
undercoating. It possesses greater 


elasticity, fills better, and grips 
f 


tighter than any sanding coat they y 
have ever used. a 

A 
Note the distinctive features,“ e938, r 


listed opposite, then write or, a otter 
wire for complete details. 
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Higher Compression with any Gas .. . 
Greater Beauty... Smoother Performance 








} NV EW and greater opportunities for profit are 
/ | / afforded dealers in the improved Willys- 
: Knight tine for 1928. 

Na 4 

| Liu {| Beautiful new colors permit wider option to the 
ZZ : } rospective buyer. Increased power, liveliness and 
VG Ny ‘tees y P 

) teil smoothness—with any gas—are insured by the 


PATENTED Knight sleeve-valve engine, now 
refined to a point beyond anything in the past. 


2 EN ah. ee aR 


* The Willys-Knight line includes two brilliant 
Sixes, the “70” and the Great Six, ranging from 


$1295 to $2695. It is a line to carry progressive 
dealers to greater success in 1928. 
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1928 Features Put Whippet 
Still Further in the Lead~ 
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HE perfected Whippet—a year ahead with | 
the features that characterize the modern f 
light car design—is ready for 1928. 


Put to the acid test of hundreds of millions of 
miles of owner-use, it stands out conspicuously 
as the one modern light car of proved superiority. 





Whippet dealers enjoy the advantage of a car that 
is still more than a year ahead of competition. Yet 
they have neither a drastic model change to contend 
with, nor an untried new car to launch. The 
Whippet and Whippet Six range from #62 5 to#g2 5. 





Write for particulars today. Sales Department, Willys-Overland, Inc., 
Toledo, Ohio. Willys-Overland Sales Co., Ltd., Toronto, Canada. 
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Easy LIFIT—Easy SALE 


Every motorist is a prospect for Blackhawk Hydraulic Oil-Power Jacks. 
All he needs is to be shown the difference between ordinary jacks and 


Blackhawks. 


Just a finger pressure raises the heaviest car. “The lowest underslung 
balloon-tired car is easily handled. ‘The Hi-Way (B 7.5) in the photo is 
only 73%” collapsed and lifts to 18”. The 34-inch, 2-piece bayonet lock 
handle holds and slides the jack under any axle. Any stroke, short or 
long, lifts the load. No kneeling. No crawling in the dirt. % 











No strokes required to lower. “The handle opens the release valve. Car 
comes down smoothly, quickly, safely. Operator controls the speed. 








‘“‘Tourist’’—11% ton model for 


wanna Gone, Steen tee, Simply SHOW the Blackhawk Jack to tourists, women drivers and 








G ibs. $4-inch, 2-piece handle. motorists—and let it sell itself. Ask your jobber’s salesman how to get 
e+ lg eR Mg our Demonstrator Display—FREE. ; 
capacities up to 60 tons. 4 
BLACKHAWK MANUFACTURING COMPANY 
Dept. M Milwaukee, Wisconsin 


ay BLACKHAWK 
—... ovpowr JACKS 


automatically controls the hy- 
draulic oil power. Located be- 
low the pump (outside the 
jack), easily accessible. Pat- 
ented. 
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a 2 
profit for 


every hour 
of Brake Shop 
op eration 


HE Tru-DruM 
Automatic Brake 
Drum Lathe turns time into 
profit. It truesthe drums round 
and eliminates scores and grooves 
.. all in one operation without a 
skilled operator’s attention. You 
don’t remove the drum or tire 
from the wheel. Simply slip 
wheel and all ontothe Tru-DruM 
and turn on the power. It han- 
dles internal or external brake 
drums on all standard passenger 
cars and trucks with equal speed 
and accuracy. 
While the Tru-DruM perfects the drum 
the mechanic relines the bands. No 
lost motion. No idle time. Each job 
is speeded up because trued drums cut 
the brake adjusting operation to a few 
minutes. Motorist satisfaction is as- 
sured and bigger brake shop profits are 
yours. Mail the coupon for fully des- 
criptive folder and prices on the 


Tx-DiiuM 


Automatic Brake Drum Lathe 
Order through your Jobber 





Manufacturers’ Auto Equipment Co. 
995 E. Green St., Pasadena, Calif. 


Send us by return mail, free of all obligation, your circular 
MA-11 regarding the Tru-DruM Lathe. 





Name of Equipment Jobber........ sci ineniaitiinieeninesateaeaiaitalainialcaaaidiaiaies 
es Oo es ee oe Se ee ee es oe os GS 
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Chevrolet Heater 
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Viah. . 
Ailes Set? 


Cooper Heater 
for Fords 


One model fits all T Fords. 

The outstanding success of 

all Ford heaters for last year. 

Backed by National advertis- 

ing and our exclusive Deal- 

er’s Profit Plan. List Price 
plete $2.50 


One heater fits all Chevrolet models. 
A sensation last year when intro- 
duced late in the season. This year 
finds it foremost among all heaters 
offered the huge Chevrolet market. 
Simple installation. Ribbed heating 
element with largest heat radiating 
surface of any Chevrolet heater. 
List Price Complete $6.50 


Cooper Dash Control 
Furnished with Exhaust 


Heater 


A popular design for Coupe, 
Coach or small Sedan. Finished 
in black enamel, 16 inches long 
and well proportioned. The large 
ribbed cast iron heating element 
radiates abundant heat. List 
Price Complete with Valve and 
Dash Control $15.00 


Cooper Forced Draft 
ss Type) 


Exhaust 
Type Heater 


Handsome register of Alum- 
inum harmonizes with mod- 
ern interior car fittings. Size 
2154”"x7%". Ribbed heating 
element insures an extra 
large radiating area. 
Square Register Exhaust 
Type Heater, size 14” x 84” 
with Aluminum Register, 
Price Complete $20.00 


Standard Exhaust Type 


Type Heaters. Clamp-on 
dash attachment may be 
used instead of drilling 
instrument board. The 
Cooper Dash Control is 
in wide demand for 
Cooper Motor Testing 
Valves, Radiator Shut- 
ters, Chokes, Primers,etc. 
List Price $2.00 
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Heater, sixe 1414” x 614" with 
enamel y =o Price Com- 
plete $12. 
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ko 


‘ 


By means of interchangeable 
rings set in cast iron ends this 
model heater fits many sizes of 
exhaust i. List Price Com- 
plete $10. 


re $ 


io 


7 


Bhan 
m 


UT 


re boat 


oa ee LANs 
bE CR Mak 
sath date SRS ae 


Thru 


Ege Ys a ‘ eit ti a ai 
y 
A 
(\ 


Cooper Exhaust 


RT 
“, a ene ‘a * ge ot es 
vot Sle Mg ee Raa ON = 
es eee oe . 
7 o APM Basher... eee Te} hs are 


an 4 
=, 


Heating Valve 
Controls all heat from the 
exhaust. Universal, due to 
an exclusive locking ring 
method of attaching to ex- 
haust pipe. 


COOPER MANUFACTURING COMPANY 
MARSHALLTOWN, IOWA, U.S. A. 
Exclusive Sales Representatives, THE FULTON COMPANY, Milwaukee, Wisc., U.S.A. 
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1. Schrader Valve In- 
y(: (We Movom statartele motrtte! 
defense against escape of 
Fiiome Qrelaticullacaemrtuaelse - 
ing tosound, proven prin- 
ciples of air-control. No 
air Can escape at mouth 
of valve when equipped 
with a Schrader Valve 
Inside in yood condi- 
tion screwed down tight. 


2. Schrader Valve Cap. 
Fitted with metal-rein- 
forced dome-shaped 
swivel rubber washer 
which seals the air at 
mouth of tire valve. This 
cap alone holds air up 
to 250 Ibs. when screwed 
down tight by hand. 
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3. Schrader Dust Cap. 
Protects valve cap and 
valve stem threads from 
Ritaares ame tetitin ware) eta lcae te 
easy to remove rim nut 
bushing when making a 
tire change. Highly pof- 
ished nickel finish adds 
vreatly to appearance of 
car. Will not jar loose. 


4. Schrader Rim Nut 
Bushing. Outer threads 
permit quick attachment 
of Schrader Dust Cup 
with a few turns of the 
hand. Holds valve rigid 
and prevents chafing of 
valve stem. The bushing 
should he tightened 
with pliers or wrench. 
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BREEZE | 
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A complete line of all types of 
flexible metal hose carried for 
eas use. Used extensively 
or— 


“BUY OF BREEZE!” | 


Oli Lines 
Checks 
and 


Especially for 4 
| Wheel Brakes! 


The Breeze Junior is the result 
of years of careful study of the 
trade’s requirements for a better 
brake lining machine. In design 
and construction, it is absolutely 
RIGHT! Thoroughly tested and 
proven, the Breeze Jr. will reline 
brakes quicker and at a greater 
profit than any other machine, at 
anywhere near its price, on the 
market. 


See your favorite jobber—or write 

us—we will send you the name Breeze, Jr. 

of the nearest jobber handling 

the BREEZE LINE. Complete 
BREEZE SENIOR 


(Formerly Lewis) $62.50 


A portable drilling and riveting 
unit. Covers a range of work 


Saeesente (| BREEZE CORPORATIONS, Inc. 
: 5 24S. 6th Street Newark, N. J. 





R 
teiting Weente-  Comobets A Round Bumper of 


Protection! _ Kaey _Installa- Surpassing Beauty! 
tion and a etter 
Distinctly different in ap- 
res fet ptias fm pearance! LAentet in 
make a hit. The only ab- i, weight by 50%. 
The Breeze Transmission _Pervtck solutely B U STPRO OF _— Ppa pon pont 
S a small, inexpensive ece of Bumper of its type on e ie seers - 
garage equipment that pays for market. S ry sive RUSTPROOF Feature! 
itself. in .one or two jobs. One a 
man and the Breeze Derrick can 
easily remove and replace a trans- 
mission! 
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Christmas / 
You ~and the Smoker 


~~) 
/ 


r= Ny 


TN 


n HAT shall I give my friends for Christmas genuine utility makes it a really worth-while re- 
—and what shall I sell my customers for membrance. This is a gift worthy to be given to 
Christmas?” These are the questions that perplex your best friends —and ideal for your customers to 
the dealer at this season. And here is the happy give to their friends, Besides the standard Tuscon 
answer — DISPENSADOR Order from your jobber or write us today Bronze finish, the DISPEN- 
— the new cigarette dispen- THE NORLIPP COMPANY SADOR may also be had in 
ser and humidor, for car or 568 W. Congress Street, Chicago, III. Chinese Red, Apple green, 
desk. It dispenses one cigar- Manufacturers of Keystone Self-Locking Radiator Caps French Blue, Roman Gold 


ette at a time and the built- EYSTONE or Battleship Grey. The re- 


in humidor means that each tail price is $3.00 for the car 
smoke will be a fresh one. sPENSADOR type and $2.50 for the 
It’s a personal gift for the ol desk type—and standard 


° ANS DAMN TERR BIEN TE ° 
man who smokes and its ' FOR SCIGAmMET TES Keystone discounts apply. 
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your business 

d 
with this McKay campaign an 
turn McKay demand into profits. 
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Ask your jobber or write for details 
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A word...alowcall...aslight pressure 

. thus ‘the frail mahout directs the huge 
power of the mammoth whose strength 
and intelligence stand supreme among 
animals, 


POWE 


Velie Pleasure Cars 


With 20 years of success behind us, we enter 
the 1928 field with three great new lines of 
pleasure cars—the Velie Standard Six and the 
Velie Special Six, powered by our famous 
Airplane Type Motor, and the new Velie 
Fight. Each is an outstanding leader in its 
price class—in amazing performance, in in- 
dividuality of body design. All Velie cars are 
cushioned in rubber. For greater success in 
1928, investigate our liberal franchise. 
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_ Acknomledg 
"" by the World 


Velie Speed Truck 


At last, a speed truck with an Airplane Type 
Motor! The Velie 40 creates new standards of 
commercial-car Power, Endurance, Economy, 
Beauty. Speed up to 50 miles per hour with 
one and one-half ton loads—Coupe cab— 
specially designed pressed steel channel frame; 
seven inches deep—92-pound crankshaft— 
full force feed lubrication— Lockheed hy- 
draulic four-wheel brakes. “Ask the Driver” 


what he thinks of the Velie Speed Truck. 





VELIE MOTORS CORPORATION, Moline, Illinois 











Velie offers three lines of fully equipped 

cars, ranging from the Standard Six 2- 

Door Sedan at $1115 to the Velie Eight 
Sedan at $2095, F.O. B. Moline 
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Velie 40 Speed Truck Chassis and Cab 


$1595 


F. O. B. Moline 


More Valuable Than Ever Before ... The Velie Cooperative Franchise 


‘We 
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Reasons Why Eaton Bumpers 
are the bumpers for 
you to sell— 





DISTINCTIVE APPEARANCE 
MAXIMUM PROTECTION 
LONG-LASTING FINISH 
EASY-TO-APPLY FITTINGS 
UNUSUALLY LOW PRICES 


FPP 


Write for particulars on the 
Eaton franchise in your territory. 


THE EATON BUMPER & SPRING SERVICE CO. 
nes eland, Ohio, U.S.A. 


— _ and Service Branches Ada nta - Chic - Dallas 
as City - Cley ent 4 Deny ie  Fatiedeieiie 


EATON 
BUMPERS 











































































November 10, 1927 MOTOR AGE 83 
[1998 JANUARY 1928| -—<aa% 
Si Mi — ae: 
, { 
\ % | _* ’ RR : 
.\ Vg) B\cela8\tt SiG 
8 gabe ng ls F ~— 
\\ 28a Daa la 828 





This shows NOGLAR tilted down to stop 


glare. 


A touch of the finger folds NOGLAR up 
out of the way. 


apes 
CT I, 
R 5 


Free Display Stand 
This attractive display stand sent FREE 
with first order for 12 NOGLARS. 
Holds NOGLAR firmly and _ invites 
your customers to operate the shield. 
A real sales promotion device. 











-“—~—_# 


r = demand and need for Honold 

~ NOGLAR is exceptionally great in 
winter. The glare of headlights greatly 
increased by snow, the dazzling reflec- 


tion of the sun and the storms all create 
hazards that NOGLAR banishes. 


The crystal clear green Pyralin shield 
subdues all the glare and prevents eye 
strain. You look under or along side 


the Honold NOGLAR and see the road 
ahead plainly. | 


Honold NOGLAR is a scientifically 
designed device that meets all the re- 
quirements of a safety promoting ac- 
cessory. It is durably made, simple, and 
all metal parts are finished in highly 
polished nickel-plate. Operates at a 
touch of the finger. Quickly installed 
and never needs servicing. Retails for 
$1.50. Order from your jobber or write 
us for discounts. 


HONOLD MANUFACTURING CO. 


SHEBOYGAN, WIS. 





HONOLD 
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It’s time to consider 
Knight-engined cars 


A greater change is in store for the automobile 
industry than merely the revamping of models 
and price adjustments, which seem to absorb the 
attention of dealers and public alike at the 
present time. 








It is now time for every automobile dealer who is 
interested in the trend of the industry, to become 
thoroughly familiar with the recent development 
and progress of the famous Knight sleeve-valve 
engine. Each dealer should answer this question 
for his own guidance—To what extent will the 
double sleeve-valve engine replace the poppet- 
valve type of motor during the next year? 


FALCON MOTORS CORPORATION +: DETROIT 


Falcon-Knighl 


AMERICA’S FINEST TYPE MOTOR 
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Pa. 
to Florida--- 


deal closed 


in 3 mins. 


A PHILADELPHIA feal estate man was 
seeking to buy a suburban property, 
but the woman who owned it was 
visiting in Florida. Letter after letter 
failed to secure the necessary terms. 
Then, to make matters worse, he 
learned that a competitor was after 
the property. He called the owner 
by Long Distance, got her promptly, 
THOUSANDS OF TIMES DAILY, the long and in 3 minutes settled the terms 


distance telephone renders a similar and made the purchase. Charges, 


service to American business. Isa man $4.60. Amount involved, $25,000. 
too busy to leave his office? Does he 

dread a long trip? Is there an emergency? for distant calls realizes many opportu- 
Is time important? Is it desirable to save nities that otherwise would be lost. We 
expense? Long distance callsare the suggest now that call across the state 
answet. Nearly any negotiation, purchase or continent that will clear up some 
or sale that can be made face to face pending transaction. We believe you 


can be made in person by telephone. will be surprised how little it will 
The every-day use of the telephone cost. . . . . . . Number, please? 


BELL LONG DISTANCE SERVICE 





_— 


My 


Z/, 
= 


/ 
PA 
Yi: 
==> 
> 
























86 MOTOR AGE November 10, 1927 ™ 


a 
a 


E respectfully direct your attention to the adver- 
tisement on the opposite page which appeared in 


the New York Sunday newspapers October 30, 1927. 


“The owners of Paige cars are best served through 
dealers who have the three fundamental C’s—Character, 
Capability, Capital.” (A Message from the three Graham 
brothers—June, 1927.) 


The C. H. Jennings name, wherever known, is held in 
high respect, and it is with especial pride that we wel- 
~ come his organization into our family. 


a 


PAIGE 
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On Monday, October 3lst, our organization 
joins fortunes with the three Graham brothers 


President! 


C. H. JENNINGS INCORPORATED 








THIS announcement closes an associa- 
tion of nearly thirteen years with 
Dodge Brothers of Detroit. 


To the company that is taking over 
from us the Dodge Brothers franchise, 
we extend our good wishes. 


During the years I worked as sales 
executive for the organization built up 
by the late John and Horace Dodge I 
learned the secret of their success:— 
fundamental honesty in manufacturing 
and merchandising, combined with true 
mechanical genius. 


In several years’ association with the 
three Graham brothers I have found 
those same fundamental principles 
operating in everything they have done. 


The Graham brothers’ name today 
stands for good workmanship and hon- 
est salesmanship wherever it is known, 
here and abroad. 


Last week Joe Graham and I walked 
through the new Paige plants at Detroit 
and Wayne, which the Grahams now 
control and operate. I was deeply 


C. H. JENNINGS 


impressed with the manufacturing 
plans and fair dealer policies they are 
developing. 


“We can build fine cars here,” he said. 
“And economically, too. The capital in- 
vestment is moderate; profit require- 
ments reasonable; production and prices 
have no financial overload to carry.” 


I know that such a foundation, com- 
bined with Graham manufacturing 
ability and marketing experience, 
means that they will build outstanding 
motor car values. 


Therefore I am glad and proud to join 
their organization. ) 


On and after October 3lst C. H. 
Jennings Incorporated will affiliate with 
the Paige-Detroit Company of New 
York; and will handle in the territory of 
Manhattan, the Bronx and lower West- 
chester the retail sales and service of 


PAIGE 
MOTOR CARS 


INCORPORATED 


1753 BROADWAY, NEW YORK CITY 
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National Shows Issues 


Automobile Trade Journal 


January 1, 1928 
Forms Close Dec. 20 


Motor Age 


January 5, 1928 
Forms Close Dec. 31 


There will be no advance 
in rates 


Complete details will be sent upon request to 


CHILTON CLASS JOURNAL CO. 
PHILADELPHIA 
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Rewinds 


Make an EXTRA $1 to $6 with 
these rewound armatures...... 


like new by every mechanical and 
electrical test. 


You make as much 
as $6 EXTRA. 


Your customer pays 
no more than usual. 


Your customer gets 
an armature which 
is equal to new by 
every mechanical 
and electrical test. 


Don’t ever throw away the core of a burned- 
out armature. ‘Trade-in’ the core and get a 
Fredericks Rewind — equal to new in every 
respect. : 


Thousands of repairmen are following this plan 
and making an extra one to six dollars on every 
burned-out armature. 


Write today for the name of the nearest jobber 
operating a Fredericks Rewind Exchange 
Service. We will gladly deal with you direct 
—but prefer that you deal through your 
Fredericks Jobber. You pay no more, and get 
the advantage of immediate delivery. Use the 
coupon below for free catalogue and complete 
information H. M. FREDERICKS CoO., 
LOCK HAVEN, PA. 





Swap 


for the 





Se 


a 2c. stamp 


money-making 
information 


H. M. FREDERICKS CoO. 
Lock Haven, Pa. 
Gentlemen: 

Send full details, prices and name of nearest 
jobber operating a Fredericks Rewind Exchange 
Service. 

Name 
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This Big Plant 


S-p-e-e-d-y 


Five different oversizes of 
piston pins in stock, for 
every known size and type. 
Not only every STAND- 
ARD size, but five. over- 
sizes, waiting to be shipped 
from stock the hour we get 
your order. 





Thompson Piston Pins are 
made from solid bar stock and 
triple heated for longest wear- 
ing qualities. All our piston 
pins are made with a highly 
lapped finish to insure perfect 
fit from the start. 








Thompson Piston Pins are 
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Soe has 


as Your Delivery Room 


Piston Pin Service 


made in a modern, three-story factory, 
equipped throughout with up-to-date 
mathinery, and devoted exclusively to 
the manufacture of every kind, size and 
type of piston pin known. 


The Thompson Order- 
ing Code makes it easy 
to order by telegraph. 
Our 140-page catalog, 
containing this code, and 
a wealth of piston pin 
information free to you. 
In getting your copy— 
tell us who your jobber 
is. Write now—you will 
save both time and 
money. 
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Piston Pins 
DEFIANCE 


THOMPSON 


— 


oO 
as 


OHIO 
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S & L Motor Company, located on a busy 

Chicago street, has many urgent service calls. 

Lyon Auto Parts Control and Lyon Steel 
Counters are a big help in service. 





Here is a simple and practical 
way to store your parts stock 


Lyon has made stock keeping simpler, more efficient and items are always visible and quickly reached. You nave 
less expensive for automotive dealers. Hundreds can testify daily, visible control of your stock. Re-ordering is easy. 
to the help given by Lyon Auto Parts Control Units. You save time and speed up sales. 


Lyon Auto Parts Control is a method whereby parts are You write off practically no deterioration because Lyon 
stored on Lyon Steel Shelving in bins and compartments of Auto Parts Control Units are strong and have a very du- 


correct size to carry a well-balanced stock. A control rable finish. They can be moved without trouble, adjusted 
board, which accompanies each unit, is 


to changing requirements and have a 
nu . Lyon Steel Tool Boxes are safeguards against : . - : 
numbered to correspond to the number Pepe wenn co arta ay agg high re-sale value. They are shipped to 
ing on the bins and compartments so 


you completely set up and ready for im- 
that it is merely a matter of seconds for 


mediate service. 
even an inexperienced clerk to locate 
any required part. The units vary in size 
to meet the requirements of any dealer 
—large or small. 


Write us for complete information, stat- 
ing the make and number of cars you 
service. Or ask your automotive jobber. 


There are many advantages to such a 
simplified, practical storage method. You 
have a made-to-measure storage plan that 
Carries more stock in less space. Needed 


Lyon MetTALtic MANUFACTURING Co. 
Aurora, ILLINOIS 


Plant No. 2 Plant No. 3 
Jersey City, N. J. Los Angeles, Calif. 














LYON Auto Parts (ontrol Units 


Stee! Shelving, Counters. Steel Benches, Bench Drawers, Tool Boxes, Display Racks, Cabinets, Lockers and Miscellaneous Steel Equipment 
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Is Something for Nothing 
Always “Worth Just That’? 





T occasionally happens 
that the manufacturer of 
| a product that 1s good, elects 
to introduce it by the distri- 

bution of free samples — or 
| by the method of a free trial 
with returning privileges in- 


cluded. 


This does not mean that the 
manufacturer is giving his 
product away, nor should the / 
free feature belittle it in the 
minds of the trade. 














The cost of free samples 
and free trials is legitimately 
charged to marketing ex- 
| pense —and should reflect 
the manufacturer's con- 
fidence in his product to sat- 
isfy, and make good. 


JoTor AGE 


Chestnut and 56th Streets 
Philadelphia, Pa. 
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MORE / 
POWER , 





RobolN Roofs 


LATEST CREATION 





GREATER 
SPEED . 











A Super-power Cylinder Head for CHEVROLETS 


7 miles an hour on the open road—power, the equivalent of the most 
expensive cars, on hills, in trafic—pick-up that rivals the take-off of a 
plane-——is the new Chevrolet performance created by the R & R Giant 
Super-Power Cylinder Head. 


Now Chevrolet owners can have all the power they want and instant 
acceleration. This Chevrolet super-performance is developed by the 
R & R Giant new inverted intake manifold with its hot spot drum; 
three gas port exhaust manifold to eliminate heat and increase mile- 
age from oil and gasoline; every valve surrounded by water—no heating 
under any compression or climatic condition; no detonation. 


The power head complete, including 1!4-inch Stromberg carburetor, 
sells for $89.50 f.o.b. Anderson, Ind. The racing head with two 1™%- 
inch carburetors, $125.00. For dealer franchise and terms write, 


R & R Manufacturing Co. Anderson, Ind. 


Cable Address—RCO 
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Did You Enjoy This Copy? 











OU can get one like it every 
week for only $3.00 a year— 
an average cost of a little less 

than six cents each. 





y 


Each and every man in the trade 
needs MOTOR AGE — needs the 





positive help it offers in the solution 
of daily problems and the valuable 
ideas it gathers for its readers. 


Your competitor reads MOTOR 
AGE, and you need to read it also 
if you want to keep up with the 
leaders of the automotive field. 








Here’s How MOTOR AGE Will Help You 

















—MOTOR AGE 
SERVICING will show you how 
to make flat rates—How to sell Service— 
How to make customers permanent—How 
to organize a workshop—How to handle 
knotty problems—How to select Machinery 
—How to test electrical systems—How to 
make quick repairs—How to route shop 
work. 


HIRING —How to get the right men 
—How to train them — 
How to pay them—How to get their co- 
operation—How to keep them enthusiastic. 
BUYIN —How to select an ac- 

cessory stock — How to 


judge merchandise—How to get a fast 
turnover—How to avoid dead items. 





SELLING —How other men do it 


—How to keep down 
overhead — How to advertise — How to 
make Salesmen produce — How to create 
a market—How to find prospects—How to 
make every sale pay—How to avoid losses 
—How to write letters that build business. 


AND THEN 


Whatever else you need to know to make 
your business run smoothly MOTOR AGE 
will tell you if you only ask—All personal 
inquiries receive personal attention from 
our editors. Every subscriber is encour- 
aged to come to us with his problems, 
whether mechanical, legal, architectural or 


financial. Try us, and we will give you 
“Service you will like.” 





















THE COUPON is here for your convenience. If you are already a subscriber, pass it 
on to some friend in the trade who is not. When he starts getting MOTOR AGE he'll 
appreciate the favor. 





MOTOR AGE IMPORTANT—MOTOR AGE is published exclusively ter 


the trade. Subscriptions are accepted enly from these 
Chestnut and 6th Streets actively engaged in our field—so please don’t forget te 
Philadelphia, Pa. include your business card or letter head with this erder. 





Gentlemen: Enclosed find $3.00 to pay for a year’s atiaditinain to MOTOR AGE, including all special issues 
published during the life of my subscription. 





SOPHO SHSHHOSHSEH HEHEHE SHE HHESESHESEEEHE SHES ESOEE SESE E EEE ESE EEESEEEOEEESEE EEE EEE EE EEEEEEEES EEE EEE EEeeeees®® 





SHSSSHH SHH SSH ESSE HHHSHHHSHEHSSSHSHSSHHSHSESHHESEHSHSHSTESSHOHSSESEEHEOESEEEHSHEHESEEEEESEEEEEEEEESESEHESESESE EEE SEEEEE® 





SSCS SSSR EHEC EERE eee 


NOTE: If you ar already subscribing to MOTOR AGB, please hand this coupon te 
e dealer wio is not. He'll become a better competitor from reading MOTOR AGE. 
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Angular Contact 
Radial Bearing 


Specialists 


Ball Bearings are our business | 
—have been our specialty for 
many years. B. C. A. Bearings 
are the product of experience 
and study of automotive re- 
quirements. Their record of 
performance is a pledge of un- 
usual service. 


Our bearings experts are al- 
ways ready to study the bear- 
ing problems of automobile 
manufacturers. 














Bearings Company Of America 
Piant Lancaster, Penna. 
Detroit Michifan Office 10l2 Ford Building. 
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The Franklin 
Compressor Cabin 





Franklin Compressor 


HE Franklin Compressor Cabin—to 

protect your Franklin Compressor 
and save valuable space in the shop. An 
attractive “free-air” sign that can’t be 
missed! 


Clean Air—no grit and dust to cause ex- 
cessive wear! It is no longer necessary 
to put an expensive piece of machinery 
in some dusty, dirty corner or out in the 
open, exposed to the elements. Any com- 
pressor will last longer if it is properly 
protected! 


Franklin Compressors are available from 
leading jobbers in all parts of the country, 
either with or without the Cabin. Let 
us send you the name of your nearest 
Franklin Distributor and a complete 
description of the Franklin Line—in- 
cluding the Franklin Portable Painting 
Machine. 


Manufacturers of a Complete 
Line of Air Compressors 


rranklin 


AIR COMPRESSOR CORPORATION 


Norristown, Pennsylvania 
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for battery‘and ignition system repair 


MESS. F 2 & a 


Ss S 
SO ee 
ae 
a 3 
oe 
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OLDERED joints in the electrical system, 
S from battery cable to spark-plug termin- 
als, take but a moment with Kester Solder. 

Attention to these details means better 
motor performance, and goes a long way to 
build a reputation for good work. 


Kester saves one-third the time required 


to make the heavier electrical and general 
repairs. Get on a par with the progressive 
fellow—use Kester wherever solder is neces- 
sary. Sold by jobbers everywhere, on one, 
five, ten and twenty pound spools. The 
larger the spool, the greater the saving. 
CHICAGO SOLDER CO. 


4203 Wrightwood Ave. 
CHICAGO, U.S. A. 








Life-Long Service if 


An air compressor—like the roof of a Quincy Compressors are built right in 
building—is something you want to buy our own factories by Quincy Engineers, 
and forget about. from the highest grade materials obtain- 
able. Before you select whatever type 
of compressor you need, investigate the 
merits of Quincy Compressors. Our 
prices are right in line with any make. 
Our service is equalled by few. Write 
Such service is possible only because for complete information. 








With the exception of a little lubrica- 
tion now and then, and maybe a worn 
part or two, Quincy Compressors re- 
quire very little attention. 
















Model G-16 Y 


* — fy es aes. Quincy Silent Air Master 
a ‘ Se eS) , Garages and Service Stations 


Model “W” 


Complete Automatic Unit, Air 
or Water Cooled in 3 sizes. 
Pneumatic Tools, Sand Blast- 
ing, Ete. Super-Service 
Stations, Large Garages 
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HOWARD SAFETY FIRST 


FRESH AIR AUTO HEATER 
Works With Winter Front 


CLOSED as well as OPEI 
100% Safe | | | |. 



















































Individually Designed cox 


FROM FAN 
WITH WINTER 


and Exclusively Built for =xss°— 


U 














-"----. 



































































Rolls-Royce Marmon Nh! 

Lincoln Hupmobile “= enna 

Cadillac Auburn . 

Packard Studebaker 

LaSalle Paige PATENTED CAST 

Pierce-A rrow Nash ALUMINUM STOVE HOT AIR REL.STERS 

Hudson Dodge AROUND EXHAUST \ ENGINE EXHAUST 

Stutz Jordan A Quality heater of Cast Aluminum. Fits around the hottest spot 
— Reo of a joint free section of exhaust pipe. Absolutely fool proof. 
Buic Can't get out of order. No Noise or Smoke. Easy to install. 


HOWARD FOUNDRY 


Pattern Makers, Founders, Machinists 


2700 Fulton Street Chicago, Illinois 




















¢ DEALERS—Here is a sure seller— ‘1 





ALL-STATES | 
ELECTRIC CIGAR LIGHTER 
Just Clamp No Wire 
on Bottom to Pull 
of Dash Board <«<Red Hot 
No Holes Instantly 
to Drill 





The Aristocrat of Them All—Fits Any Car 


The New ALL-STATES ELECTRIC CIGAR List Pri s 5() 
LIGHTER can be installed by anyone in five minutes. a QV 
Eliminates the pulling of wire and also switch or but- within the reach of every 


ton of any kind. Take out the lighter from clamp  Moeterst. The ALL-STATES 
‘ comes packed in cartons of ten. 


socket and pass around the car. After using put back — The cover is an attractive dis- 
: ¥ | lay f t d 
in clamp socket. Never breaks or gets out of order. poi cree “Write todav far 


Absolutely safe and thoroughly reliable. complete information. 1 


Se ALL-STATES ELECTRIC MFG. COMPANY al 


1639 N. CICERO AVE. CHICAGO, ILL. 



























Yow’ re going 
to have 
calls 
for 
Pines Automatic 


WINTERFRONT 


from now on! 


HE big Pines Winterfront national advertising 

campaign is under way. We’re telling millions 
to come to your store and buy the Only Automatic 
Radiator Shutter on the market. If you haven’t 
made arrangements to take advantage of this de- 
mand—do it now! Winterfront business hits like 
a bolt out of the sky. Be prepared. 


ANTERFRONT 


Distributors Everywhere 
PINES WINTERFRONT COMPANY 


422 North Sacramento Blvd., Chicago 
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for use 
ASBESTOS SHEET PACKING 
necessary wherever 
oil and grease are 


GASKETS 
ar" ANDAC 





unequalled 
Ee. N AX is HEAT 
FIBRE SHEET ~— 





MONEY MAKERS for 


garages and service stations 
the year round 


25 Uses 


on Every Car 


Advance Gaskets and Packings insure 
good work. Every seasoned mechanic 
demands them and knows they are real 
business builders — because the job is 
right when they are used. Order your 
winter supply today from your jobber. 


ADVANCE PACKING & SUPPLY CO. 
808 W. Washington Blvd. Chicago, Ill. 



















“ 





Many subscribers of MOTOR AGE, 
who realize the value of its contents 
each week, route every issue regularly 
through their places of business to all 
departments. 


CHESTNUT and 56th STS. 





There are Profit Making Ideas 
in Every Issue of 


Motor AGE 


As a means of business-building this is 

a profitable habit to encourage, both 
he the benefit of the organization and 
its individual members. It is always 


best to read MOTOR AGE every 
week. 


Motor AGE 


PHILADELPHIA, PA. 
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_With Spic and Span 
Protexalls 


Your human trade marks! Neat, and all wearing 
the same uniform with your trade mark lettered 
across the back. That’s good advertising every day 
in the year and the cost is very small. 

Protexalls are very inexpensive, yet they’re_made 
to wear like iron. Protexalls are stocked in Khaki, 
Stripes and other fabrics particularly suitable for 
service station work. 


Complete Line on Display 
Booth 193, A.E.A. Show 
Coliseum, Chicago, Nov. 7-12 


PROTEXALL COMPANY 
104 N. Main St., Abington, III. 


Southern Branch 
116 Mitchell St., S. W., Atlanta, Ga. 


ONE PIECE SUITS 














MoToT RUNK 





Year ’round 7 
Sales for You—Mr. Car Dealer! 


MoToTrunk, by virtue of its unusually 
smart appearance, sells quickly at all 
seasons. Every new car buyer is a pros- 
pect. Why not, then, earn that extra 
profit? 

MoToTrunk is sturdily built of high grade 
steel. Cover is mounted on a full length 
piano hinge. Weatherstrips make it water- 
and-dust-tight. MoToTrunk is finished 
in Duco or lacquer to match all popular 
body colors, or in lustrous black enamel. 
Straps and handles in contrasting colored 
leather are optional. 


Buick dealers! There is a new 
MoToTrunk built to the dimen- 
sions of every 1928 Buick, includ- 
ing the popular sport models. 


Write for comblete information. 


MOTOR TRUNK CO. 


465 YORK ST. DETROIT 




















Give Your Shop a Chance 
to Make Real Money 


Simplicit 


PRECISION MOTOR RECONDITION- 
ING MACHINES are real money- 
makers for you-—They get business 
into the shop and turn it out at a 
profit. 

CYLINDER RECONDITIONING with 
positive accuracy—SIMPLICITY RE- 
BORER AND REGRINDER is un- 
equalled. 

FOR FILLING “SCORES” in cylinders 
we recommend SIMPLICITY “SCORE” 
FILLER 

VALVE RECONDITIONING—For re- 
co ditioning va:ves we have Simplicity 
Valve Grinder—Hub City Valve Seat 
Replacement Tool and Simplicity Re- 
seating Cutters and Pilots. 


Most Complete Line of Precision Motor 
Reconditioning Machines Sold by Any 
Single Manufacturer in the United States 


CONNECTING ROD RECONDITIONING—Green Bros. 
Rebabbitting and Bearing Fitting Machine—Green 
Bros. Electric Reamer Drive with foot control—Con- 
necting Rod and Piston Aligner. 

MAIN BEARING RECONDITIONING—Hub City Main 
Boring Tool—Simplicity Crank Pin Tool. 

PISTON RECONDITIONING -- Simplicity Piston 
Grinder—Green Bros. Electric Reamer Drive with foot 
control, 

PRECISION GAUGES—Complete line of micrometers 
and gauges of all kinds. 


Write for Catalog “D” 





SIMPLICITY MANUFACTURING Co. 





20 S. PIERCE ST. PORT WASHINGTON, WIS. 














eee 





Control the ight 


from the Wheel 
‘with the 


Delta- 
Levolier 


M4*'s dimming 


a joy. Mounts on 
spoke of steering wheel 
near rim. No need to 
move either hand from 
wheel. Change brights 
to dims with a flip of 
the thumb. Dims headlight and turns on road- 
light—or any combination you want—in the same 
flip. Fascinating to operate; put one in the hands 
of a motorist and you’ve made a sale. Drivers who 
use it consider it the handiest accessory they have 
on their cars. Fool proof. Reliable. Won't rattle. 
Fully guaranteed. An exclusive Delta product. 
Write for full particulars. 


DELTA ELECTRIC CO. 1103 Delta Blk.,Marion,Ind. 


$ 275 List 


CANADA, $3.75 
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Why Pay More For Less? 


| Average Good 
Crane... . $110 


y ii A.C.E.”’ 3-ton 
_ ¥| Better Crane 78 
| YOU SAVE . $ 32 


Wise buyers buy “ACE” Cranes 
and apply the saving to the pur- 
chase of some other needed 
equipment. How About You? 
Write for catalog of Grease-Racks, Portable Inclines, Steel 
Horses, Tire Racks, etc. 

Jobbers! I+ will pay you to write for the “A. C. E.” Proposition. 


AIR COMPRESSOR & SOUIPMENT Co. 
288 E. Genesee St., Buffalo, N. 























CANTON 3 


ith Sufety 
FRICTION BRAKE 


PAY FOR IT 
OUT OF 
is EARNINGS 


When you pay $175 for a CANTON wit 
Safety Friction Brake you’ get what Will 
LAST FOR MANY YEARS. Used by Ford 
Dodge, Packard, White. ete. Ratchet an 
pawl type, $125 for the 2-ton size. 

The Satety Brake easily installed on yew 
or old Cantons—$50. Meets all state safety 
codes. Locks load at any point. Load mus: 
be wound down. Ask about our Easy P 
ments, Write for 48-page catalog. 


CANTON FOUNDRY & MACHINE CO. 
CANTON, OHIO 





























SIMPLEX 


Piston Rings 


trap oil in the ring grooves instead of draining it away 
or scraping the cylinder walls dry. The staggered slots 
give pressure lubrication to the cylinder wall, minimize 
friction and increase power. No oil pumping, piston slap 
or compression loss. 

Send for the Simplex Method of reconditioning motors 
without cylinder machinery, and make more money. 


The Simplex Piston Ring Co. 
of America, Inc. 
1971 East 66th St., Cleveland, Ohio 














__New Dover Item 
DOVER SAVAL 
LIQUID OIL 
MEASURES 
with VALVE 
CONTROL and 
OIL STRAINING 
DEVICE 


(Patented April 2, 1918) 
Measure 


Heavily copper plated and 
lacquered. 


Prices and shipping weights on 
request. 
Sica by DOVER STAMPING & MFG. CO. 
Cambridge, Mass. 


















Exelusive Distributor 


One of the largest manufacturers of 
garage tools and equipment wants dis- 
tributors in certain territories. A 
complete line, bearing a well-known 
name, offered to a new market with 
unlimited sales possibilities. 


Almost immediate returns with ever- 
increasing volume for the man who is 
acquainted with this market and who 
will give aggressive representation. 
Give details in replying. 


Box 6311 


Correspondence confidential 





























Bizlier — 
motor BETTERSAB UILT spunks 


Motor Trunks, Racks and Equipment exclusively. All types and styles. 
Genuine Duco finish, or bright black. A money-making line. Write. 


BIGLER MANUFACTURING Co. 


CHIPPEWA FALLS WISCONSIN 














Stops Pump-shaft Leaks and 
Saves the Winter Solution 


CONNEAUT PLASTIC METALLIC PACK- 
ING will keep the water-pump tight no matter 
what winter solution is used. 


All sizes in one can. Stocked with your Jobber 














DEG cocossecaseceses $1.75 per Ib. 

Bi GED ceoocesoccoescoces $1.60 per Ib. 

THE CONNEAUT PACKING CO. 
[tee Conneaut, Ohio 

















WELEVER 


‘OIL CONTROL”’ PISTON RINGS 


The Motor Necessity That Has Made Good 
Backed by Seven Years’ Satisfactory Service 
THE WEL-EVER PISTON RING CO. TOLEDO, OHIO 


Sold most everywhere. If your dealer cannot supply you write us. 

















The tlerlite 


i eh ! The Waving Stop-light 

OO Fits Any Car 

' The Iler Electrical Mfg. Co. 
Cleveland, Ohio 





5103 Lakeside Ave. 
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Shop 
Equipment 


for Battery and 
Electrical Service 
4358 Roosevelt Road Chieage, Illinois 























Portable Electric 


‘) DRILLS 


GRINDERS—POLISHERS 
Ask for Catalog 105 
The United States Electric Tool Co. Cincinnati, Ohio, U. $. A- 












Oldest Builder. of Electric Drills and Grinders in the World | 





_ | 
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Simplest and best Grease 
ROSE GREASE GUN ait’ tor Girage*or ‘Sers- 
ce Station use. Ask 
your jobber or write us for details of this ont other ROSE GREASE 


EQUIPMENT—FRANK ROSE MFG. CO., Hastings, Nebr. 

















YPSY AUTO LIGHT 


Both products with easy sales—one for use by owners, one 
by shopmen. A good combination for profits. Write 


GLADE MANUFACTURING pn 
209 S. State St. hicago 


.LLADE SHOP LIGHT 


























SHIP US YOUR 


STEWART—A.C.—NORTH EAST / NY 
SPEEDOMETERS FOR REPAIR 


Catalogue of Parts and Repair Charges Sent 
upon request, WRITE! 


SPEEDOMETER REPAIR CO. \ y 
1919-21 Chateau St., N. S., Pittsburgh, Pa. \ wi] 


WE ARE NO FURTHER THAN YOUR NEAREST 
MAIL BOX 








“er j ‘a \ 

















PAW>CO WRENCHES 


Are the Best 
No. 121 Circular Tells 
FAWSCO WRENCH CO., 27 Warren St., New York City 























¥/BBRUNNER‘ 


AIR COMPRESSORS 




































TANADIATO 


pamageproot against repeated boilings and Svecainge. Built to last the full 
life of the car. Complete radiators for Fords, Chevrolets, Dodges and 
ae. Cores for all cars and TRUCKS. If not at your jobber’s, write 


J. C. Black Mfg. Co., Inc., Oil City, Pa. 














F you are an Authorized Hutto Dealer you will see 
your next advertisement in the November 12th issue 
of the Saturday Evening Post, page 137. 


HUTTO ENGINEERING COMPANY, Inc. 
519 Lycaste Avenue Detroit, Michigan 
























Valve Face 
x= Grinding Machine 


ais 


—with the NEW Sioux Roller (Sosting System. Amazing accuracy and 
speed. Investigate before you buy 


Your Jobber Sells It 


ALBERTSON & CO. 
SIOUX CITY, IA. 














The Highways are full of Fender Business— 
Let it be known that you can handle it— 
and it’s YOURS! 


Repair Shops equipped with the Fostoria Fender Wall 
Chart can get immediate fender service from the nearby 
Fostoria Distributor. No waiting. More profit. Pleased 
customers. The Wall Chart is Free. Write for it today. 
FOSTORIA PRESSED STEEL CO. 
Fostoria Dept. A-11 Ohio 


FOSTORIA FENDERS 
































GENUINE ONYX GEAR SHIFT BALLS 


Every owner of a new car wants a gear shift 
ball of real onyx. The demand is for highly 
} A- V A-P Al colored balls. Be sure they’re Yavapai Onyx. 
Made to fit all shift levers. Quick profits 
+ e P a4 Ts. w ~ ay. 
List Price for dealer Order today 
‘a the U.S. A See your jobber or send us his name. 
in e e eo fae , 
YAVAPAI ONYX CORPORATION 
$2.00 Dyersville, Iowa, U. S. A. 














NEXT WEEK 


—is the time to read next week’s issue of MOTOR 
AGE, as you are reading this week’s issue this week 
Moror AGE 


Chestnut and 56th Sts. Phila., Pa. 
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Bellevue 
SPRING 
CONTROL 


Actually Controls 
the Car Spring 


Canter, The ~—— Mfg. Co., Bellevue, O. 























at your 


Jobber's 


Gets Both the Oval and the Taper 














WE MAKE 


RADIATOR CORE MACHINERY 


Write for Catalog and Prices 


RADIATOR ENGINEERING CO. 
FACTORIES BLDG. TOLEDO, OHIO 




















CLASSIFIED ADVERTISING 
RATES 


Ten cents a word is the rate for all undis- 


CLASSIFIED 








C. L. PARKER 


Ex-Examiner U. S. Patent Office 





Played advertisements set solid, regular want 
ad style; minimum charge $1 an insertion. 
All capitals, 12c a word; all capitals, leaded, 
1Sc a word. Payable in advance. 





Serie 





To locate business opportunities 
To sell, rent, exchange or buy 
To find men or employment 


THE CLASSIFIED DEPARTMENT 
WILL HELP YOU 


Attorney-at-Law and Solicitor of Patents 
McGill Building, Washington, D. C. 
Patent, Trade Mark and Copyright Law 
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A Complete Line 
Cast Head 


and 
One-Ptece Steel 


Toledo Valves resist scaling even 
at elevated temperatures, where 
many other types show a heavy 
scale. The Toledo Valve does not 
warp or turn up at the edges. These 
desirable characteristics result from 
the special selection and handling 
of the metal composing the head. 
When Toledo Valves are properly 
ground in they hold absolute com- 
pression for many thousands of 
miles. Leading jobbers everywhere 
have Toledo Valves for all cars and 
motors. 


TOLEDO, OHIO 





Use 








THE TOLEDO STEEL PRODUCTS CoO. 


Valves Exclusively for Over Thirteen Years 


TOLEDO VALVES 
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The Advertisers Index is published as a convenience, and not as 4 part 
of the advertising contract. Every care will be taken to index correctly. 
No allowance will be made for errors or failure to insert. 


A 
AC Spark Plug Co..Back Cover 
Advance Packing & Supply 


Dk ocessdeeneswecbatece@ue 98 
Air Compressor & Equip- 

WE GA, 60-040 ceases cneness 100 
Aeperesem GZ GO. cccccccesces 101 


All-States Electric Mfg. Co. 97 

American Telephone & Tele- 
eee 85 

Auburn Automobile Co. 60 & 61 


B 
Bearings Co. of America ...95 
Bellevue Mfg. Co., The ..... 101 
ee Bees GRA cccccccecccs 100 
Blackhawk Mfg. Co. ....... 74 
meee. 2. Gig Bee Giiicccces 101 
a rere TT 100 
Breeze Corporations, Inc.... 78 
Erwmmmer BEG. CO. ..ccceccs: 101 
Budd Wheel Co. .......... 6 
Burton & Rogers Mfg. Co... 3 
C 

Canton Foundry & Machine 

ee 100 
Chicago Solder Co. ......... 96 
Chilton Class Journal Co.... 88 
Chrysler Sales Corp...... 66 & 67 
Classified Advertising Sec- 

Dt ttcecheeeiepeeedis bees 101 
Conneaut Packing Co. ..... 100 


Continental Rubber Works 4 
Cooper Manufacturing Co... 76 
Curtis Pneumatic Machinery 

RS aig ee a te oe ae DD 


Dp 
Delta Electric Co. .......... 99 
Dover Stamping & Mfg. Co. 100 


v 
Khaton Bumper & = Spring 
| $2 


Prdlpsdbsdibsdlbssiessiecdiesdecdbsaibsdibcdbsaiesdibsdbsabssiesdecqiecabsdpcdbsap sab sapeaipcapcabsdbsdibsalbsdiesdesdies Gucdessibadea pene Sk 


F 
Falcon Motors Corp. ....... 8 
ae, |. eer 101 
Fostoria Pressed Steel Co, 10] 
Franklin Air Compressor 
CO, 6086666660060 6e0eunce 9) 
Franklin Automobile Co. ... 57 
Fredericks, H. M., Co. ..., &% 


G 
General Motors Corp. ...58 x . 
Glade Mim. CO. .cccrccsecce MO 
H 
Hall Mfg. Company .....:: 101 
Honold Mfg. Co. ....-+e0+: eS 
Howard Foundry .......+:: 9 


Hutto Engineering Co., Inc. 10 
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Indian Motocycle Co. ‘ond | Cove! 
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Simplex Piston Ring Co. of 
BMAORTOR, BBs cocccccceces 
Simplicity Mfg. Co. ........ 
Speedometer Repair Co. ... 
Stewart-Warner Speedome- 
Cor GM coceccevocecepecs 
Stromberg Motor Devices 
CO cceeweckescsevecceduanes 
Studebaker Corp. of America 
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Thompson Piston Pins 


Thompson Products, Inc. 
62 & 63 
Timken Roller Bearing Co. 


Toledo Steel Prods. Co..... 
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U. S. Chain & Forging Co. 
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Velie Motors Corp. ......... 
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Warren Tool & Forge Co... 
Weaver Mfg. Co. .......... 
Weidenhoff, Joseph ........ 
Wel-Ever Piston Ring Co... 
Whitney Mfg. Co. ......... 


Willys-Overland, Inc....72 


y 
Yavapai Onyx Corp. 
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PLANNING 
FOR TOMORROW 


{| Not how powerfully the motor 
runs today, but how it will 
work a year from now. 


{ It depends largely on the 
SILENT TIMING CHAIN. 


“WHITNEY” CHAINS are 
built with this thought in mind. 


{| Service men who are planning 
for tomorrow install them be- 
cause they are 


QUIET ano PERMANENT 
REPLACEMENTS 


WHITNEY 


SILENT TIMING 


CHAINS 
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THE WHITNEY MFG. CO. 
HARTFORD, CONNECTICUT 
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MOTOR AGE 


November 10, 1927 

















Sweeping the Country 
The Bumper With Safety Driving Lights 


NTHUSIASM! That’s the only word that adequately describes the reception 
accorded the “bumper that beacons the highway.” In every section of the coun- 
try dealers are cashing in. Never before has an automotive appliance been ac- 


cepted more quickly and with such praise for its efiiciency and exceptional utility. 


Here is a bumper that’s selling fast because it possesses real selling features. It’s 
the huskiest as well as the most beautiful bumper made—and, it provides a pair 
of powerful driving lights inset in either end amply protected against breakage, 
and covered by a positive guarantee of free replacement if ever broken from any 
cause. Set directly ahead of the tires, the driving lights assure Bright-equip- 
ped cars plenty of road-room. ‘The danger of sideswipe is eliminated. Oncom- 
ing cars turn out. The illumination spreads from ditch to ditch, and the beam 
is projected more than 500 feet ahead of the car—never more than 20” off the 
road—no glare to annoy approaching drivers. 


BRIGHT BUMPERS have been tested and approved by the Underwriters Labora- 


tories. A saving of 122% is effected on collision insurance through their use. 





The two-fold protection provided by the Bright Bumper affords dealers 


an exceptional selling opportunity. Write NOW for details, prices and 
discounts. 











The Warren Tool & Forge Co., 500 Griswold St., Warren, O. 
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Bumper Ends.Lenses and Reflectors Guaranteed Against Breakage 
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Cold-weather starting isa bugabooto —a hotter spark—smoother idling 
most car-owners—banish this worry -—_bettcr acceleration—tremendously 


for them, and win their good-will, by improved engine performance! 


selling them Lepel Converters! 
Now —when cold weather is here, 


and casy starting is an important sales 
argument—is the time for YOU to 
stock and push Lepels! Exceptional 
sales-helps are available to you! 


Lepels make every plug fire—starting 
is sure and easy, even in the coldest 
weather, when every plug is Lepel- 
equipped! 

Old cars regain lost youth—new cars 
retain their snap—there’s less fouling |Get in touch with your jobber—NOW! 






LEPEL IGNITION CORPORATION, 117 West 63rd Street, New York City 
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A few outstanding 


AC-SPHINX 
Birmingham 


ENGLAND 


victories in 1927 


LINDBERGH . 
CHAMBERLIN New York to Germany 
BYRD. New York to French Coast 


ACOSTA-CHAMBERLIN. .. 
a F lying Record 


ST INSON . National Reliability Air Tour 
MATTLAND-HEGENBERGER - a 


Califeenia to Honolulu 

DE PAOLO . A. A. A. National 
- . . Automobile Racing Championship 
MYERS New York to Spokane Air Derby 
SCHLEE and BROCK World Tour 


New York to Paris 


Organize to get your share of the big renewal 
business to be had on AC Spark Plugs and 
AC Oil Filters. 


There is additional business within reach of 
every dealer who will test AC Oil Filters and 
install new cartridges when needed. 


All spark plugs in time deteriorate and need 
to be changed. There’s a real opportunity 


AC 
FUEL 
PRESSURE 
SYSTEMS 


ATR CLEANERS 


AC INSTRUMENT PANELS 


for dealers who push AC Spark Plugs, 
suggesting new AC’s every 10,000 miles 
to every car owner. 


AC Spark Plug Company, FLINT, Michigan chy a 


Over 200 of the world’s most successful manufacturers use one or More 


or all of these AC Products 








